





HARDWARE 


52% 


mark-up 


Irwin 
No. 22 (x) 
Micro-Dial 
Expansive Bit 


Gift packaged in colorful red box with transparent window lid 
for maximum display and spot purchase 
@ Bores %" to 3” holes wit 
@ Drop forged from 
ihly polished for tha 
@ Two cutters s 
@ A fast selling r 
onal and teen-age wood 
Special Dealer Price 
Retail Price 
Total Retail Value 37.80 per doz. 
You Make 13.00 per doz. 
Packaged: 24 to shipping ase Veight: 8 Ib pe doze 


$24.80 per doz. 
3.15 each 


Irwin 


No. DM (x) 
Borchest Set 


13 Irwin 62T auger bits in beautifu 


chest. Set come n red Christmas box with 


nsparent window lid and removable 


Sine ee 
PT 4 

Special Dealer Price 

Retail Price 

You Make 


gift card 


SEPTEMBER 
1955 


In this issue 
Merchandising 
Small Appliances 
Pg. 31 


mark-up 


f 


ily pocked 

$10.20 per set 
15.50 per set 
5.30 per set 


Mark-Up 


Stocks limited .. . order these 


52 % For —— best sellers at special prices now! 


Irwin 
No. 886-R (x) 
Speedbor 88 Set 


for '‘/," electric drills 


52% 
ark-up 
inet 


Set of 6 of America’s newest and fastest boring electric drill bit 


in compact red plastic roll. Gift package has cut-out lid to show bit 


nq A-Bit Hole f 
est selling PT . 
Special Dealer Price 
Retail Price 4.39 per set 
You Make 1.50 per set. 
ackaged: 24 to ss! } t ‘ Weight , ib. pe et of é 


$2.89 per set 


52% 


K 


No. 450 


Screw Driver Set 


Special Dealer Price 
Retail Price 
You Make 


Order From Your Irwin Jobber Today 


$1.71 per set 
2.59 per set 
88 per set 


The Irwin Auger Bit Company, Wilmington, Ohio, USA 











America's 


THE MURRAY OHIO MFG. CO 


CLEVELAND 10, OHIO 





Advertisements like this, appearing regularly in regione 


farm popers, are cat hing the attention of fence buyers 


ASK YOUR JOBBER...about Bethlehem Fence 


... Steel fence posts... barbed wire... 
| nails and staples . . . bolts and nuts 
4 ... bale ties... baler wire . . . dothes 
3 line and other Bethlehem products. 





Volume 124 








By 
==> 

my r re ib 
Gir 9 at 


Wi hi ie 1d) 





Number 9 





Hottest sales idea 


in 22 ammunition history! 


Here's a 22 short cartridge that practically sells itsell. Its the excit 
ing new Peters “Thunderbolt.” They give your customers more 
bang, more zip, more fun than ever before and they give vou 
more sales! Specially developed powder for taster ignition, faster 
burning, and greater speed. New, exclusive, specially designed 
composition bullet 

Another big selling feature of Peters “Thunderbolt” is the small 
unit package of 28 cartridges. Its the most convenient ammuni 
tion container yet designed a flat pack, wrapped in protective 
cellophane, with a zip-tape opener. And they're delivered to you 
in an eye-catching dispenser that makes an attractive counter dis 
play. So, set it out front where your customers can see what they re 
buying at a glance 

Your customers will be demanding Peters “Thunderbolt.” Be 
sure you have a full stock on hand. Place your order today! 


pales 
PACKS THE\ POWER! cu 


PETERS CARTRIDGE DIVISION, BRIOGEPORT 2, CONN 
is Reg U.S. Pat Off by Peters Ca lee Dis m, Remis drm 
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Npeedy Spr ayer 


faake} ov aL 
PAINT SPRAYERS 


AD veaetseo 
" 


Post! 


W. R. BROWN CORP. 








now... 


from the makers of 


PYREX... 


WARE 


A Sales Tem 





\ 


Big September-October 


Promotion to help you ( 


sell more 
PYREX Dinnerware! 


Here's a big whirlwind promotion that has every 
thing you need to make money. It’s backed by 
powerful national and local advertising, novel dis 
play ideas and special offers designed not only to 
get people into your store, but also to get them to 
buy. And the big theme is the rugged durability and 
smart beauty of PYREX Dinnerware. So stock up 


and plan now to get your share of extra sales! 


Push PYREX Dinnerware for al! it’s worth during 
this special promotion. Tell your customers how 
they get a beautiful 16-piece service for four 
in choice of smart Dove Gray ‘Turquoise Lime 
or Flamingo borders plus a written guarantee 

plus an opportunity to get a $2.50 cookbook 
for 10¢ —all for only $6.95 











j 





PYREX Dinnerware is amazingly 
strong! In laboratory tests, cup 
ere used to h mer 40av\ 

inch nails into vooden pla 


PYREX Dinnerware can take it! 
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In A Teacu 


Smashing UFE Magazine Money-back guarantee! 
and Newspaper campaign tells Every eet of PYREX Dinnerware sold during 
and sells your customers! this big promotion carries this written money 


back guarantes If you are not completely 
There'll be two full-page ads on PYREX aatished with PYREX Dinnerware. for any 
Dinnerware in Life Magazine Sept. 26 reason. you mav return it at any time within 
and Oct. 10—and a powerful newspaper cam 0) days. to the store from which you bought 
paign also reaching your customers during it. and vour money will be fully refunded 
this big September-October promotion. 


Hard-hitting dealer ad mats 


. oe a Pomel 
are available! Free display offer! 


With every ten cases or more of PYRE> 


Local tie-in mats, with space for your own 
Dinnerware you order for this special promo 


Signature, are available at no cost to you 


These ads are aimed right at your own tion, you will receive absolutely free 


customers, so get your order for mats in now! handsome display rack designed to make 


customers stop, look and buy! 


Special cookbook offer! 


As an extra incentive during September and 


October. everyone who buys a set of PYREX Better check your stock of 
Dinnerware can send the sales slip to Corning 


" one - ’ 
Glass Works, PO Box 83, New York 46, N. ¥ PYREX Dinnerware: 


along with 10c¢, and get a beautifully illus : ; 
trated. 1 page cookbook that’s regularly Get in touch with your PYREX Ware 


\) 
priced at $2.50. distributor now! 


i 


CONSUMER PRODUCTS DIVISION—CORNING, NEW YORK 


rvene 
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At a price 
which makes this 


N\" ) the Greatest 


¢ Power Mower 


a vn ® 
RIVIERA ‘ Value 
18” Deluxe 


Staggered-Wheel Rotary on the market! 


The 


Diuc ll Other Ultra-Modern Reel and Rotary 
Models Priced to Sell as Low as $69.95 
_ = ~~ es om 
Wala Wawer > * > Waln Mawen a Wao Mawes Wala Mowe 


CONSTELLATION PLANTATION MOUNT VERNON DELRAY 


21” Deluxe " Deluxe 20” Deluxe 18” Staggered- 
Self-Propelled ee Reel Mower Wheel Rotary 
3-speed Rotary 
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Self-Propelled Rotary with Everything 


Backed by the Greatest National and Local 
Advertising Program in Power Mower History! 


Thousands of coupons fron Moto-Mower national ad 
to Moto-Mower dealers for follow-up this year 

of sales resulted. Again in 1956, ever Moto-Mowetr 
will carry a coupon offering a fre 
Moto-Mower Preferred Dealer, you'll 


prospe cts 


hook let on | 

et your share ) 
sold rr idy to-buy 
And Moto Mowe! 5 


extra advertising bonus 


liberal 50-50 Co-Op 

lets you ti your store rrite 
national program at lowest possible cost. In 

FREI al complet window ind store display kit, con 


without i «dor 


ture, special sales promotion programs 


greatest advertising backing tn the industry! 


-—a Sensational Long-Discount 
te By 
Extra Year-Round Profit! 


25 & 5% Plus Quantity Discount—year ‘round 
Liberal 50-50 Co-Op Advertising Plan 
Early-Order Advertising Bonus 

Early-Order Anticipation Discounts 

Free Promotion Material 

Free Window and Store Display Kit 

Free TV Films and Radio Scripts 


Coupon Referrals from National Ads ee 


post 


-—e on 
Te 


Hetter Hones 
House Beaulll \ 


AVIERICAN HOME 
Suvd lg 


Houses Garden| 
| 


: vi 

a 

: 4 ; be - 
— 
ee ee eo 


GARDEN 


The Moto-Mower Company 


625 "G" Street, Richmond, Indiana 


=, | 
Send Coupon for complete 
details of Preferred Dealer Plan, 
full-color Catalog Sheets, 
and Price Lists. 


“ ~ 
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AND PRICE CHANGES 


Economic Activity at Record Rate 
As Business Boom Continues Strong 


THE BOOM IN busine proceed 
it a merry clip, and there ts littl 
doubt now that 1955 wi 
‘reatest busine year in 
tion histor n commenting ° 
economi 5 in the econd otal Steady Increase in 
quarter, the Department of Com omens "y lone slaial Consumer Purchases 


merce reported The econa Hu f cl ow! Ol CONSUMER PURCHASI 


quarter of 1955 was the most pro . recent 
ductive quarter in histor Output rtment 
of goods and services apparent! which four percent abo' idily 
totaled around a 383 billion dol 
lar rate compared with 375 billior 
in the first quartet 

Industrial production achieved 
record high in both May and estimated percent ab 
June, Manufacture: i Ma 1955, only 50,000 unt | Durable oods hs 
rose to an all-time y the 1950 peal the tle \dva 


billion dollars and manufacture! and the lumbe 


+ 


new ordet after declining sligh 
ly in April, rose by more than 
percent during May. A record 64 Income Payments 
million persons were employed 1 at Record Rate 
June and unemployment did not 

how the usual seasonal rise fron NAL INCOMI 


’ 


May. Business expenditure for new n May income | en Employment Reaches 
plant and equipment in the Le ‘ i at a record annual ; ; All-Time Peak 


ond quarter was at an annual rate 301 billion dollar up 2.2 
nine percent above the first and from April and 14.4 billion aboy EMPLOYMENT 
further increases are scheduled for a ear earlier, Increased en 0} o an all-time 

the third quarter. New construc ment, higher wage | 
tion outlay et a record in June longer work week accompanie I ! ay and 


rate al a ‘ i] compare 
t! 
Income were at peak rate and rise in economic activit cat bea ve 7 million 
retail sale continued to in ed to rapidly rising incon (Continue 
April and May to new high Ik 
el 

The outlook for the remainde! 
of the vear is no le bright. Con 
ume! purchase upported§ | 


PBB AL hehe 


Hardware Wholesalers Report Sales Increase 


high income payment, have shoved 

retail ale to high level ind ! BY rit 
while there may be some lacken : 
ing here and there automobile 

ales may slide off it now ap earlier and for 
pears that the boom will hum a of 1955 

lon into 1956 cent 


o 


Record Year Predicted canton sien 
for Construction Field 1954 mont! 


the veau Wel 
1954 first 
Hardware 


TOTAL CONSTRUCTION expendi- 
tures in 1955 will likely be close 
to 42 billion dollars according to 


a recent estimate made jointly by PAAR AAA ALLL AAA AAA A LEAL AA AAA AAA AAA 
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The entire hardware industry spre ad before you in great new detail! 
when products are ready, prices are established, literature is available, pr 
and delivery data are complete and sales plans are developed to perfectior 


General hardware, lawn, garden and light farm equipment and related items will 
be shown in greater quantity and wider variety than ever before, Never before have 
leading manufacturers been so well equipped with new designs, new products, new 
ideas and aggressive new plans for merchandising hardware and housewares, garder 
supplies, power and hand tools and accessories, large and small appliances, do-it 
yourself equipment, paints and sundries builders’, plumbing and electrical supplies 


etc. 


Only at the National Hardware Show can you meet more than |000 leadir g manu 
facturers at one time at one plac e see them display and demonstrate more thar 


$2,000,000 in samples in more than 300,000 sa. ft. of floor space including mors 
than 1000 brand new items introduced to the national market for the very tirst time 


Join the 40 000 other buyers planr ing to attend Fill out and return the re gistr 


coupon today. Your admission badae. which will admit you without furthe 
i y } y 


tration, will be mailed to you 


The Industry's Great Merchandising Event 


Rm Qiitialion Coupon 


NATIONAL | NAME 
FIRM 
HARDWARE i 
airy 
SHOW | TYPE OF BUSINESS 


331 MADISON AVE., NEW YORK 17, 
MURRAY HILL 2-4802 
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TENNESEAL 
Ay oon 


It's permanent . 


A pressure lip and special tension curve 
make each sheet of Tenneseal hug close 
to the roofing supports thus resist 
ing 
larged 


high winds and eliminating en 


nail holes caused by shifting 


roofing sheets 


Sell lasting Tenneseal! 


lt gives more protection... 


Tenneseal provides a leak proof blan 
ket of steel wherever it's used 
V-Drains built 


Tenneseal, carry away water blown or 


The spe 


cially designed into 


drawn under the side laps. The pres 
sure lip and triple cross crimp at the 
bottom of each sheet guarantee closest 
possible contact in overlap end joints 


Sell protective ‘Tenneseal! 


UNITED 
DISTRICT OFFICES 


USS AMERICAN FENCE 


to Self 


, 


TATES 
CHARL 


It saves time... 


Each sheet of Tenneseal is even and 


true. There's no need for measuring 
and fitting. Because Tenneseal is 
strong, but not brittle, it can be bent 


where necessary 


In 


stallation folders are available so that 


without breaking 


ordinary farm labor can install Tenne 


seal easily and quickly 
Sell easily installed Tenneseal! 


It's evenly coated . 


Continuous line galvanizing produc 
tion of Tenneseal assures even distribu 
tion of the 1.2 


ounce ordered coating 
ASTM 


Even galvanization like this eliminates 


meet rigid specifications 
thinly coated spots in the middle of the 
sheet that could mean early rusting 


Sell evenly coated Tenneseal! 


TENNESSEE COAL & IRON 
DIVISION 
TEEL CORPORATION, GENERAL OFFICES 


)TTE « FAIRFIELD « HOUSTON + JACKSONVILLE 


FAIRFIELL 
+ MEMPHIS - 


: 


it's better known. 





the South 


half times as 


\ recent poll throughout 
proved that two and a 
many farmers preferred Tenneseal as 
preferred ALL other brands of galva 
nized roofing, COMBINED! 


Sell popular Tenneseal! 


Your customers 


Are important to you. Keep them satis 


fied. Sell them top-quality products 


PCI can supply your needs in roofing 
fencing and baling wire. Always specify 
lenneseal V-Drain Roofing, American 
Fence and other popular USS Products 
by name when you order 


It pays to buy from TCI 


ALABAMA 
NEW ORLEANS + TULSA 





USS TENNESEAL V-DRAIN ROOFING 
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HUNTING CLOTHING 












It's no secret that REO HEAD hunting clothing is used by almost 
all of the best dealers in the country to draw traffic into their 
stores. What some dealers do not realize is that the RED HEAD 
; line is such a terrific profit-maker. Once those customers come 
Grenuane into the store, the RED HEAD duck drives home sale after sale. 
, RED HEAD The quality and construction plus the famed RED HEAD 
OU tu i ee ee 
tige of the retailer. Your best way to cash in on this obvious 
popularity is to display RED HEAD products prominently in 
your windows and in the store. Keep fully stocked in all sizes 
. remember too that at least one of the RED HEAD "/93 
ways fo make a profit” can mean that extra sale that will con- 
tinually boost your profits to new highs! 

















These three headliners are real drawing cards... 
they are hunting garments that you can depend on 
to fully satisfy every need and desire of the most 
experienced hunters everywhere. Every feature of 
these garments is constructed to make hunting a 
physical pleasure in the roughest terrain. ""Bone-dry" 
comfort in itself sells for you... add the best all- 
Ce a a ee es Oe ee 
ee 
line this fall. 





\ 
. 
J & 


“Bone-dry" Zovaves 


{ : “Bone-dry" Hat-cap 


RED HEAD BRAND COMPANY 


4300 Wes! Belmont Avenue, Chicago 41, Illinois 





MANUFACTURERS - WHOLESALERS 


True Temper Names 
Dumas to Sales Post 


f 
oO! 


Robert R. RAYMOND, vice-pre rn 
dent and general sales manager of arshall Ward 
the True Temper Corp. has an- ailey-Milan 
nounced that Tra Duma ha atio Vill be 
been named regional sales manage » 1 whole 


o! the company outh Cent 


Coleman Announces 
Sales Appointments 


W = CLot D Chic ka ha )} la 
ha been named = regional ile 
manager of the Outing Product 
Division of the Coleman Co., Ine 
Wichita, Kansas, it is announced by 
A. O. Beyer, field sales manage! 
Cloud will represent Coleman ir 
eignt southeastern stat and Wil I ! 
make Atlanta his headquart« placing 


Beyer also announced th al has been ; 


W. T. Cloud 


Travis Dumas 
pointment of the follow 


ales territory comprising Arkan representative 


as, Mississippi, Alabama, western F. Bader will repi 


Outing Product 


ina Mi 


Tennessee, and eastern Louisiana 

Dumas, with a broad experience 
in hardware and industrial distri 
bution, replace Joe E, Hudson 
who being brought in to the 
Cleveland home office ale ery 
ice de partment 


° 


Railey-Milam Dispose of 
All Retail Interests 


RAILEY-MILAM, Inc., long-estab 
lished and well-known hardware 
wholesalers of Miami, Florida, have 
disposed of all their retail inte 
ests in recent months and are now 
operating at wholesale only 
Their main store, at 27 West 
Flagler Street, in downtown Mi- 
ami, was closed officially on July 
27, after having been in busine 
in that one location for a period 
of almost 45 year 
Their four other retail store J. H. Sanders, center, sales promotion manager of Stratton & Terstegge 
Co., Louisville, Ky., assists Melvin Rhodes, left, and M. A. Rhodes, dealers 
from Owensboro, Ky., in filling their requirements from the March of 
Toys booth. The newly released March of Toys catalog, containing 300 
sections of Miami and Miami Beach items in full color, serves as a convenient guide 


which have been operated by Rail 
ey-Milam Store Inc. in variou 
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Bluefield Announces 
Executive Changes 


Officials of Bluefield Supply Co., Bluefield, W. Va., serving in new ca 

pacities are, left to right, J. Taylor Frazier, president of the parent com 

pany and three subsidiaries; Lon M. Rish, chairman of the board; and 
H. D. Anderson, president of Rish Equipment Co 


Ridge Tool Co. Appoints 
Assistant Sales Manager 
fR 
* 


ales volun af 3b Aiygreee ugh Ladds Elected to 


$30,000,000 


esident, al tion, Rowe v t Sales M True Temper Board 


}? 


Erwin Named President 


of Allison-Erwin Co. ' 


New Representative 
Appointed by Gries 
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Everett Firm Presents 
Strunk Sales Program 


Mone THA $0 distributo 
Strunk Chain Saw Inc from 12 
outhern tate a“ embied nm twee 


groups for sales meetings at Cha! 
lotte, N. C., August 2. and Men 
August 4 

All-day programs were held b 
John T. Everett & Co 


representative 


phis, Tenn 


manutae 
ture! with head 
quarters in Memphis and offices in 
Houston and Atlanta. W. N. Wil 
kerson, managing partner of the 
firm, explained a new Strunk sale 
program at both meeting 
Distributors from the South At 
lantic area gathered at Charlotte 
while the Memphis meeting wa 
attended by those from Texus, Ai 
kansas, Louisiana, Mississippi, Al 
abama, Tennessee and Kentucky 
A. H. Hoke of the Everett firm a 
isted in the presentation 
Headquarters for Strunk Chain 


Saws are at Coatesville, Pa 


¢ 


James A. Smith Joins 
Lawson H. Yates Co. 


SMITH ha 


Yute Co 


JAMI A 
Law on H 


joined the 
manulfactul 
ers agents of Nashville, Tenn., ac 
cording to a recent announcement 

Smith was for a number of yea) 
district manager for a large manu 
facturer and called on the whole 
ale trade in the southern territor 
He will call on and service the 
wholesale hardware trade for the 
Yate compan in Alabama, Mi 


James A. Smith 





(Continued from page 13) 


Strunk distributors from South Atiantic area, top photo, gather at Chear- 
lotte for sales meeting. Bottom picture shows those dealers attending 
the Memphis meeting 


Perry-Barr to Represent 
Molly in Added States 


ALABAMA, Florida and 
have been added to 
covered by the Pert 
Nashville, Tenn 
representative for 
Reading 
Molly 
plug 

Coleman 
ham Barr, Jr., Perry Richard H. Allen 


pal will continues 

Molly in Mississippi, Nort ‘aro live immediate! 

lina, South Carolina an ! ns nounced b \ I 

ules manage! 

Allen will be respon 

ervicing of present O'Brien deal 


O'Brien Corp. Appoints ers as well a 
Tennessee Sales Rep new accounts. He is a native of 


attended the 


eo 


the development of 
Dayton, Ohio and 
University of Tennessee at Knox 


RicHArD H. Allen has been ap 
pointed sales representative for ville. Prior to that he spent sever 
the O’Brien Corp., South Bend years with the United States Ai: 


Ind., for the Tennessee area effec Force 
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SEINE TWINES 

SEINE CORDS 

TROT LINES 

STAGING 

VENETIAN BLIND CORD 

SASH CORDS 

CLOTHES LINES 

MASON LINES 

FISHING LINES 

NYLON CASTING LINES 

STARTER ROPE 

JUMP ROPE 

MOP HEADS 

WHAPPING TWINES 

KITCHEN LINES 

EXPRESS TWINES 

CHALK LINES 

QUALITY MERCHANDISE AT COMPETITIVE PRICES PARGEL POC! VHNNES 
POLISHED INDIA TWINES 

PLASTIC CLOTHES LINES 

JUTE TWINE 


HITE POLISHED COTTON TWINE 


SOLID WOUND 
BALLS 





yIZES 


ART 594 |Wo 24/550 ft per ball] 40 tb test 
| rT _ 

ART S94.B| No 36/440 ft per bal] 50m test 
— ++ + 4 


AR 594 i 48/36) ft per ball) 60 & test 








_ . —— 


All packed 6 8 
bolls to packa 
sit pp 


Now you can keep track of 
size, weight and feet per 
ball. All balls can be stamp 
ed as to price for self 
service 


Onder your wack 


ORDERS OF $50.00 OR MORE, FREIGHT of this fat MOUMNG 
PREPAID. Orders of less than $20.00 f.0.b. Mill ; a 

Lawndale, N. C., Van Nuys, Colif., Marietta, M Fall Lem How / 
nesota, or Dallas, Texas. Orders of $20.00 to 


$50.00, freight allowed to $1.00 per cwt. Freight When you display the Ui line= 


prepaid does not include extra charges incurred 


outside carrier's reqular zone of delivery “ 
tt Sells! 


Write For Size Cards And Price List 


Cleveland Mills Company . LAWNDALE, NORTH CAROLINA 


ESTABLISHED (Ns 167% pulveda Blvd ) 
Nuy ali 3 . ta 74.7 
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O-Cel-O Appoints Drake oer gee ay gener eae 


Director of Sales neomge pr Diniccr B—  —pmcgeor pion 
i! i Litt I 
FRANK S. DRAKE has bee iD print department Ke ed 
pointed director of sales and met aid 
chandising for the O-Cel-O Divi This firm received publicit 
ion of General Mill Willian ipproximatel 100 uutomotive 
Hlowlett, general manager, has ar publications dur the montl I 
nounced July because of the purchase 
I ‘ | tion, Drake big tractor-traile f eme 
of merchandise. The truck n 
facturer featured a picture f tl 
nev Lee Hardware automot 


equipment in a double page adve 
tisement that wa cheduled to ap 


pear durtil Jul I i ior list 





publicatior 


Lee Hardware now us¢ fou James H. Cochran 
truck two of the tractor-traile 
type for movement of merchar 


dise to custome! 


Autoyre Adds Rep to 





€ 
Southern Sales Area 
Stant F. Simpson Passes THe AvutoyrRe Co., Oakvill 
. a + Con hi: appointed Jan H 
in Corpus Christi, Tex. $0807 - , or 
Cochran a ales representative fe 
STANT F. SIMPSON ilesman for! Georgia South Care na Florida 
the Corpus Christi Hardware Ci and parts of Tennessee, Alaban 
Frank S$. Drak I . 
sound passed away August | according and North Carolina t wa al 
to a recent announcement from the nounced b M. J. Rag Aut 
be in charge of all consumer ac Texas wholesale compan vice-president in charge of sale 
tivity for the O-Cel-O Division in Long associated with the hard Prior to joining Autoyre Coc 
cluding sales, advertising and met ware industry, Mr. Simpson had ran was with Rich In n At 
chandising. Previous to his promo represented the company the lanta a ervice manage t 
tion he was O-Cel-O director of ame territory for 48 yveat buver and buye 


advertising and merchandising 
©-Cel-O, purchased b General 
Mills in 1952, is a leading manu 
facturer of cellulose sponge H i 
Prior to joining O-Ce l-QO about a Bluefield Supply Holds Outdoor Sales mooting 
year ago, Drake was for 10 year 
an advertising brand manager at 


Procter and Gamble and for five 


yeu ussistant advertisi man 
uve f the Colgate-Palr live C 
He ! e tine nm exec 
tive ith the Compton Ad t I 
\vo! nau ce-pre lent {tl 
rr | \dvert Lue 

. 


Lee Hardware Establishes 
Printing Department 


THe Lee HAarpware Co... Ltd... of 





Shreveport La a urchasec 

offeet pre mals a 4 purcnaced Once a year Bluefield Supply Co., wholesalers with headquarters in Blue- 
" a varityper equip field, West Virginia, holds an outdoor sales meeting across the mountains 

ment for the production of its let in Bland County, Virginia. Designed to beat the hot stuffiness of an as- 

terheads, catalog pages and othe: sembly room, this year's meeting aptly accomplished its purpose Held 


at the cabin of President J. Taylor Frazier, the meeting was attended by 
according to an announcement bi the entire sales staff along with company executives and department heads 

" ‘Chad ” Fall merchandising plans were stressed. Here, H. Edward Steele, advertis- 
R. A. Kennedy, sales manager ing manager, briefs the group on the fall campaign 


printing required by wholesalet 
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‘HAIR ACCO’s New Packaging Program 


Will Stimulate Sales and Profits 
for the Hardware Dealer 


products 








geome, 
COTTER PINS | 


OWNER ASSORTMENT 


100 


ee > ea SP 
iP fue foe eos eu 
Cup aus eun e415 Sus 
Cup Cus Cus eu5 CLD 


A SELECTEO ASSORTMENT FOR 
AUTOMOTIVE 4HO HOME VEE 


A partial list of 
packaged ACCO Hardwore Items 
Wr T Coil Ch 
e There is real customer appeal in the brand new — — 
. Tenso Tie Out Chains 
package design which has just been adopted for Sense Den Getter Shain 
all AMERICAN CHAIN packaged items! : Tenso Porch Swing Chains 
° These highly attractive blue-and gold par kage Eiwel Cow Ties 
Elwel Coil and Machine Chain 
Jack Chain 


Sash Chain 


bear clearly legible product identification on the 
labels. This makes it easy for your salespeople | 
locate any packaged chain item instantly. Also 
the brightly colored packages are attention-getter 
on your shelves and on 


Register Chain 
; Cotter Pins 
your counters. They invite 

sales and make selling faster and 


Repair and Lap Links 
easier — hence ACCO Pails ( Proof and BBB Coil Chain) 
they add to your profits 


and many others 


eA partial list of ACCO packaged items } 
at the right 


show! 
Your distributor will gladly furnish 


you with a complete list of ACCO 


products that are profitably sold in A¢CCcO American Chain Division 
A 


hardware stores all across the nation . 


all or write him today 
tYork, Pa. *Atlanta. Boston *Chicz Denver Detroi Better 


Ston, *Los Angeles, New York, Philadelphia, Pittsbur 


’ Sar 


*WAREMOUSE STOCK 





rracTory 
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O-Cel-O Appoints Drake 
Director of Sales 


FRANK S. DRAKE has beer 


pointed director of sales and met 
chandising for the O-Cel-O Diy 
General Mill Willian 


veneral manag 


ion of 
llowlett 


Frank S$. Drake 


be in charge of ; consumer ac 
tivity for the O-Cel-O Division in 
cluding sales, advertising and met 
to hi 

f 


director of 


chandising. Previou 
O-Cel-O 


promo 
lion he wa 
advertising and merchandising 
©-Cel-O, purchased by 
Mills in 1952, is a leading 
fucturer of cellulose 
Prior to joining O-Cel-O about ; 
Drake wa for 10 year 
un advertising brand 
Procter and Gamble 
ussistant 


General 
manu 


potipe 


al apo 


Advert i! 
dent of th 
Aven 


Lee Hardware Establishes 
Printing Department 


THE Lee HARDWARE Co., Ltd.. of 
shreveport La ha purchased 
offset pre and varityper equip 
ment for the production of its let 
terhead 


printing required by 


catalog page and othe: 
wholesaler 
according to an announcement by 


R. A. Kennedy ale 


manapvel 


16 





(Continued from page 14) 


landaise The 
featured a pict 
Hardware 
in a double 
tisement that 
peu au 
publicatior 


Lec Hardware now 


truck two of the 


James H. Cochran 


type for movemert! 
dise to custome! 


Autoyre Adds Rep to 


° Southern Sales Area 


Stant F. Simpson Passes (Tue Autoyre Ci 
in Corpus Christi, Tex. Conn., has appoir 


Cochran a ale 
SIMPSON salesman for Georgia outh 
Christi Hardware Ce and pat 

passed away August | 
to a recent announcement from the 
Texas wholesale compan 

Long associated with the 
ware industry Mi 


company 


STANT F 
the Corpu 
accordin and Nort! 
nounced by 
vice-president 

Prior to joining \ 
was with Rich Inc 


lanta a ervice 


SiImMpso ha ran 
repre ented the 
ame territo! for 48 ye buyer and buye 


Bluefield Supply Holds Outdoor Sales Meeting 


Once a year Bluefield Supply Co., wholesalers with headquarters in Biue- 
field, West Virginia, holds an outdoor sales meeting across the mountains 
in Bland County, Virginia. Designed to beat the hot stuffiness of an as- 
sembly room, this year's meeting aptly accomplished its purpose. Heid 
at the cabin of President J. Taylor Frazier, the meeting was attended by 
the entire sales staff along with company executives and department heads 
Fall merchandising plans were stressed. Here, H. Edward Steele, advertis- 
ing manager, briefs the group on the fall campaign 


SOUTHERN HARDWARE for SEPTEMBER, 1955 











ARID ACCO’s New Packaging Program 
Will Stimulate Sales and Profits 
for the Hardware Dealer 


products 








COTTER PINS ' 


OWNER ASSORTMENT 


> ue ee eo ee 
LP Cus fos eos ee 


A SELECTED ASSORTMENT FOR 
AUTOMOTIVE ANO HOME USE 


A partial list of 
packaged ACCO Hardware Items 


Tenso Coil Chain 


e There is real customer appeal in the brand new 
Tenso Tie Out Chains 


package design which has just been adopted for 
all AMERICAN CHAIN packaged items! Tenso Perch Swing Cheins 


e These highly attractive blue-and-gold pac Kaye Eitwel Cow Ties 


Tenso Dog Runner Chains 


bear clearly legible produc t identification on the Elwel Coil and Machine Chain 
labels. This makes it easy for your salespeople to Jack Chain 

locate any packaged chain item instantly. Also sash Chain 
Register Chain 


the brightly colored packages are attention getter 
. | F Cotter Pins 


~ : sd ‘ ora TT »\ vil 
on your shelves and on your counter They invite Repair and Lap Links 


sales and make selling faster and easier hence ACCO Pails ( Proof and BBB Coil Chain) 
they add to your profits and many others 

eA partial list of ACCO packaged items is shown 

at the right. Your distributor will gladly furnish 

you with a complete list of ACCO 


products that are profitably sold in co American Chain Division 


hardware stores all across the nation ~~ AMERICAN CHAIN & CABLE for 


Call or write him today B 
tYork. Pa. *Atlanta Boston *Ch ago, *Denver. Detr etter 
*Houston, *Los Ange es. New York. Philadelotua Pittst 


*Portiand, Ore., *San Francisco, Br dgeport one . Value 


*warin SE SY rracTory 
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John T. Everett Appoints ee Pe p xxl 
* window display mu con Vel with ar s. des 
Lee Sales Representative erence: hse Rigg ae cen AD erro ee a 
Ropert FE. Lee, Ul has joined Drill’N Saw Kit. These Kits ar dre will continue to be ! 
John T. Everett & Ce manufac completely new, Nhavil ecentl Hager office 9 Vi > 
turers’ representatives of Memphi pee! ntroduced by the compan Lou 1M 
Tenn it ale representative Representing considerable dolla Webste was forme 
king out of the Atlanta office ivings to the customer, the are man in the | table powe! 
hoth beir ffered k ind chine lepa ‘ ( r 
Christma Special Machine Co., Atlant Pp 
Eentric Vill De judged tne that he a ‘ é ‘ 
basis of originality, good design Lockheed Air ft Cory M ett 
appeal, and sales value, Decision Ga. Webster attended the 1 
of the idges will be final; and all versity of Georgia and is a Na 
entries will become the property of veteral He reside at 3889 Dox 
the company. To be eligible fe od Te ice, B kh ‘ G 
prize entri must ne post 


marked before midnight, Decem 
ber 31, 1955 

Dealers desiring to enter this  P & C Promotes Platky 
contest should address all request to Product Sales Manager 


for entry blanks to the company 
PROMOTION of A. L. Platky t 

the position of product sales n 

ager of P & C Hand Forged Tool 


Hager Announces Two Co., Portland, Ore., effective June 


Robert E. Lee, ti! Sales Appointments 1, 1955, was announced recent!) 
by B. H. McClain, president of the 


° 


al 





C. Hacer & Sons Hinge Manu company 

Lee is originally from Birming facturing Co., St. Louis, Mo., ha 
ham, Ala. and a_ graduate of announced the appointment of 
Howard College of that city. He Henry T. Likes as sales representa 
has had several year ales and tive for Eastern Missouri and Illi 
management experience, Lee nois (except Greater Chicago area) 
makes his home in Forest Park and Joe F. Webster as sales repre 
Ga., a suburb of Atlanta entative for the Georgia-South 

According to W. N. Wilkerson Carolina territory. Both appoint 
managing partner of John ‘'T ments were effective July ] 
Everett & Co., Lee will cover cen Likes has been with the com 
tral and eastern Georgia and pany ince 1954 a ale repre 
northern and central Florida entative out of the home office 


St. Loui Before joining Hager 
Like was a prof ional ball play 
er with the New York Giant 

ganization. An Army veteran, he 
erved in Korea and Japan. Like 


~ 


Black & Decker Announces 
Window Display Contest 





THE BLACK & Decker Mfg. Co A. L. Platky 

Towson i Maryland ha an 

nounced a Christmas Window Di Platky new es] Dilitie 

play Contest in which $1,000 in place him in charge f all P ( 

cash prizes will be awarded, Open tool sales in the United States, wit! 

to all bona fide dealers carryin; his headquarte at the C! ) 

B&D products, 15 prizes will be arehouse and sales office at S 

given for the best windows fea ler Park, Ill 

turing B&D products for Christ P & C manufacture é 00 
lifferent type of hand tool 


mas. First prize is $500.00; 2nd 
$250.00; 3rd is $100.00; 4th and 
5th are $25.00 each, and the next 
10 are $10.00 each 

Only one entry per store will 
be accepted, and Black & Decke: 
will assist in defraying the ex 
pense of a commercial photog- H. T. Likes J. F. Webster vare 


both the professional and home 
raftsma! and ha over 10,000 
dealers in the U. S. and Canada 
The company also developed blue 


‘ , ‘ 


ellow and white elf-sell 





} the hard 


merchandise or use 
industry 


18 SOUTHERN HARDWARE for SEPTEMBER, 1955 








: a ee a id . »  glete 
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} - . . x. .: pcs 


\ 


ee 6 
DISTRIBUTORS! DEALERS! HURRY! HURRY! HURRY! 


SELL THE BIGGEST, THE GREATEST, THE MOST FABULOUS) 


‘cut sensational 
new chain saws from 


STRUNK CHAIN A 
Coatesville. Pa 


} tm miterested m tt 
e A MODEL FOR EVERY USE AND USER! of a STRUNK Ct 
@ “YEARS AHEAD" FEATURES! 
@ AND THE PRICES! UNBELIEVABLY LOW! 


@ YOU CAN'T AFFORD TO PASS UP THIS 
GIGANTIC PROFIT OPPORTUNITY! 


HURRY! HURRY! SEND COUPON TODAY! 
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New warehouse and office facilities recently established by Richards & 
Conover Hardware Co. in Tulsa, Oklahoma 


Richards & Conover Establishes New 
Warehouse, Office Facilities in Tulsa 


NEW WAREHOUSE and office fa 
have been established in 
Oklahoma, by Richard & 
Hardware Co., 


cilitie 
Tulsa 
Conover whok 
alers with main offices in Kansa 
City, Mo 

The new one-story tructure 
located at 6924 E. Reading Place 
contains 13,000 square feet of floor 
pace, The building is 180 feet long 
and 70 feet wide. The office section 
occupies a space 30 feet long and 
15 feet wide with the warehouse 
section taking up the remainder 

The new warehouse has five 
truck loading dock 
to handle freight 
cat 

Managed by Tom E 
Tulsa facilitie 
dealers in eastern Oklahoma, are 
Rich-Con o1 
ganization. The company 


and two door 
from railroad 
O'Neil, the 
which will eryve 
the newest in the 
opened au 
branch office in Tulsa two year 
ago and until the opening of the 
new building had leased storage 
warehouse. The 


branch facility 


pace in a publi 


company also ha 
in Oklahoma City 


» 


Nesco Announces New 
Distributor Policy 


manage! of 


general ale 


Milwaukee 


MARTENS 
Nesco 


20 


Wi announced 


co expect to complet it new 


recently that Ne 

elected electrical distributor pol- 
icy in all major market 
October 1, The new policy is to 


prior to 


elect one electrical distributor 
and one hardware distributor in 
each market who will distribute 
Nesco electrical houseware prod 
ucts in that market 

The reason for the adoption of 
thi new policy tated Marten 
is that prior to the fall of 1954 
Vesco had only one appliance, the 
Nesco Roaster-Oven, which wa 
best handled by a_ wide pread 
group of distributors in each mat 
ket Since that time Nesco ha 
added additional items which give 
h table 


top cooking electrical houseware 


Yesco a complete line of 


These items are the Fryryte Deep 
Frye the Fryryte Automat 
Electric Frying Pan, the Cookryt« 
Electric Sauce Pan in two and fe 


quart capacitie the Double Boil- 
er, and the Tearyte, in addit 

to the line of Aireryte Automat 
Electric Room Conditione! 

The expansion of the Nesc 
Ryt line necessitates the estab- 
lishment of elected distributé 
who will develop and maintain the 
nece ary sales promotions on Ne 


co electric to ecure complete 
dealer coverage in each area, Ma: 


tens stated 


SOUTHERN 








Former O. Ames President 
Joins True Temper Corp. 


‘ EMI 
the O 1 
‘ ont 

‘ ] 
le ‘ ( ( () 

ad ‘ 

( | P ‘ 
B iwit ] ( | } 
W Va ed t W 
War I a became we 
whe the Ba pa 
re ed t! 

n 1931 

( nningnar | t V 
te ‘ l¢ 1 Parke I t 

rh it of Cleveland 
a 


Foster Assumes Executive 
Duties at Olin Mathieson 


WILLIAM C FOSTER forme 
deputy ecretaryvy of Defense 


Manufact iin 


president of the 


Chemist Association, In« is now 
an executive vice-president of Ol] 
Mathieson Chemical Corp., it 
announced recent! by Thoma 


Nichol pre ident 





William C. Foster 


} te t me 
tie with hea i n t 
Oli Mathie F ) flice 
August Fost ime t 
ernme f t ‘ 942. He 


forme y had bee! esidel 


‘ressed and Welded Steel Product 


oration 
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emington Dealer Letter 


BRIDGEPORT CONN 
THE OLDEST GUNMAKERS IN AMERICA PRESENT THE NEWEST 


HUNTERS DEMAND...REMINGTON DEVELOPS 


NEW mone 722.244 
REMINGTON RIFLE AND CARTRIDGE 





Now...a 308 Win. cartridge with 
exclusive Remington features, and a 
Model 722 rifle in 308 Caliber 


Remington ha 
nounced the ae 
the 308 Win. caliber to its line « 
center-fire rifle cartridge with“ Kleanbore 
priming and othe 
It I 
pointed 


Triax! 


thi larmou high-strenyg 

WOHAKH Magnum 

n Mode j mod BOO Say 
17 Robert 44 Rem 


erm. in Mode! i 
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(Continued from page 20) 
Westfield Appoints New vacation trips either to Mexis Fleming & nducted 
. . t 0 i ba The Th rrr { ( t thre W 
Rep for Columbia Line Havana, Cuba. 1 | , 
f titled to take tre A ‘ rie est I na 
C. J. FoGarty, first vice presi- vinne! vere M. J. Ducote, I Vare ile 
dent of The Westfield Manufa fayette, La (Allen Wallp pe ( The Ff la 
turing Co We tfield, Ma man \liexandria, La ): Charlie Love ce the t of the le ‘ if 
ufacturers of the Columbia bicycle Dyersburg, Tents (Orgill Bro to the most « ! inique 
line, announces the appointment Memphis, Tenn.); Wilson Mullir iitable Wallrite d he 
Campbellsville Ky (Louisville or nate I! IS¢ 
Tin & Stove Co Louisville K ) e 


and H. L. Gardner, Martinez, Ga 
who represents the A. R. Musti: 
Co., in Augusta, Georgia 
The rules of the wholesale: McCredie Heads Sales 
alesmen contest stipulated that in for F. T. Budge Co. 


lieu of the vacation trip, winne! 


could choose the cash equivalent Ropert E. McCredie has beet 
of $350. Also, each Wallrite sale named sales manager of the Frank 
man was awarded a white dre T. Budge Co., hardware wholesal 
hirt for each 100 rolls of stand ers with headquarters in Mian 
ard Wallrite sold during the period Florida 

of the contest Prior to his promotion, McCredi 

This is Wallrite’s 2lst year. To covered the Brown county t 

celebrate that event and to intro- tory for the company. He has beer 
duce a new line of 10 pattern associated with Budge for 20 yea) 





Marion O. Powell 


of Marion O. Powell as represent ; 
ative in the Southeastern territory Du Pont to Build Paint Plant in Atlanta Area 


A native of Augusta, Ga., Powell 


formerly was associated with Robt THe Du Pont Co. will build a one-stor building for office 
Lee Sumerau & Son, Columbia paint plant at Tucker, 13 mil change house ervice  facilitic 
dealer there northeast of Atlanta, Ga and a parage and thinner manufact 
Mel FE. Hadfield, who has rep ales office and paint service ware ing area. Two railroad siding A 
resented Columbia for a numbe! house building in the Chattahoo be provided to serve botl Ippe 
of year has resigned in order to chee district. it was announced re and lower plant levels. There w 
establish his own sporting good cently by Charles P. Culp, regional also be a tank farm f ti ‘ 
hop in Clearwater, Fla ile manager of the company of raw material 
Finishes Division. The new sales office iw ‘ 
o It is expected that plant cor house building will replace the 
truction will begin this fall and regional ale offices ind paint 
at operation will tart in late ervice warehouse now operated 
immer 1956 The plant, to be it 619-21 Peachtree street. It v 
Walirite Sales Contest iilt by the Du Pont Co.'s en be a one-story, 30,000 square foot 
Won by North Carolinian ineering de partment will emplo building on a two-acre site on the 
ibout BO person The location | east ide of Booke treet me 
J B FLEMING president of i 62-acre ite purchased b Du Chattahoochee Ave ibout 
Fleming & Sons, Inc., Dallas, Tex- Pont in 1945. It faces State Hig! miles from the downtown retail 
a has announced that Paul L way 141 at the intersection of U.S district. It will also have a part 
Bernhardt of the Greer Hardware Highway 29 basement of 5,000 square feet. The 
Co., in Salisbury, North Carolina The plant will manufacture most modern material handlir 
won the Wallrite Summer Display paint enamel and thinners fo equipment will be installed to re 
Contest conducted from May 1 to household, industrial, automotive ler the best pe ble custome 
August 15 among Wallrite retail and automotive refinish use Em ervice. An ample parking ea 
dealers, The prize anew Fai bodying the most advanced idea ilso planned 
lane Ford Sedan or Ford Ranch on equipment and layout, the plant Decision to proceed with the two 
Wagon, choice of the winne! vill consist of a two-level manu projects at this time, Mr. Culp 
will be awarded to Mr. Bernhardt facturing and warehouse building aid, wa purred by the vigor- 
in his home town of steel frame construction with ously expanding economy of the 
Four Wallrite wholesaler sales- brick walls. This building will Sout farm 3 fev hich At 
men, representing four wholesale comprise 80,000 square feet of floor lanta is the major sales, manufac- 
firms in many states, won 7-day pace. In addition, there will be turing, and distribution center 
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HODELL CHAIN 


for every farm use 
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UTILITY HANDY Tie OuT HALTER 
CHAINS CHAINS CHAINS 5 HAINS 


There's a big market for quality chain on the farm. Be ready 


i. 
to supply this need from the full line of high-quality welded 
and weldless chain produced by Hodell. Have Hodell 
Animal Chains readily available on your counter for cus 
tomers. Display Hodell Pailettes with Proof Coil and BBB 
Coil Chain in a convenient location, too 


You'll want full information on this line of chain, so Hodell Paileties are all-steel, re-usable containers 


write for your Hodell Catalog, today ...and be sure to ask hold | bs. of Proof Coil or BBB Coil 


Chein in fou os. 3 50 )00-Ib. barrel 
your distributor for Hodell Chain : Pesca ng 
of Proof Coil or 6886 Coil Cha also avaiable 


HODELL CHAIN COMPANY, Cleveland 3, Ohio 


Division of The National Screw & Mfg. Co 


Fe by 
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Rockwell Names Cox pre om Ul ecia 4 
. cripec Pal r i | A il i 
Delta Advertising Head aise a agparaoe 
Bernard D. Cox has been named ° 


advertising manager of Rockwell 
Manufacturing Co Delta Power 
Tool Division, F. P. Maxwell, vice- 


president, has announced 


Wrenn, of Stratton & 


(ox former ale promotion 
head of an Aluminum Co, of A Terstegge, Passes 
merica subsidiary joined Rock FreED B. WRENN ‘ epresent- 
well here early in 1953 as an a tive for Stratt & Te tegve Co 
istant in the consumer phase of Ir hole | ‘ 
Delta advertising. He was named K fe ’ heart tac} 
assistant advertising manager of J 





the division in June 1954 


A. L. McManus G. P. McManus 


oined the Sandvik organiza 
tion in 1938, has retired, and re 
placing him is his son, A. L. Me 
Manus. A. L. McManus will work 
out of his headquarters in Winn 
field, La., in the interests of Sand 
vik aw Shark grand chisel 
Oberg file and Primus Swedish 


camp stoves, in the territory ap 
proximating that covered by hi 


father for so many year 
Upon his retirement, G. P. Me 
Manus was entertained at a ban 





quet to which members of his fam 





ily and close personal friends were 


Fred 8. Wrenn 
Bernard D. Cox invited. Simultaneously, on behalf 


of the company, J. K. Villesvik 


A native of Pittsburgh and 1949 vice-president and general mar Mr. Wrenn joined itt & 
graduate of Franklin and Marshall ager of the Saw & Tool Divisior Terstegge in 1944 as a salesman in 
College, Lancaster, Pa., he spent presented to him a gold wrist the Nashville area and had estab- 
three years as an editor with the vatch uitabl engraved n aj lished an admirable record witl 
Radio Writers Laborato: of that preciation of his years of service the company 
city and two years in Wear-Eve: vith the compan He also wa He resided in Nas! e. Te 


ales promotion with the Alum 
num Cooking Utensi] Co., an Al 
coa subsidiat 

During World War II, he erved 
five years in the U. S. Army Sig- 
nal Corps., emerging with the rant 
of cuptanu 


Campbell Chain Representatives Meet 


. 


Son Succeeds Father 
As Sandvik Salesman 


A RELATIVELY unique change of 
alesmen has been announced by 
Sandvik Saw & Tool, Division of 
Sandvik Steel, Inc., of Fair Lawn 
N. J., for representation in the 
Louisiana - Arkansas - East Texa 





District sales representatives of Campbell Chain Co. recently met in the 
; company's offices in York, Pa. During the session, an extensive sales program 
G. P. MeMan of Atlanta, Li for 1955-56 was outlined by Campbell officials 


territory 
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WINNERS That's what hundreds of veteran Hardware Dealers told 
us in the recent Wallrite contest. So, we took your ideas 


suggestions and photographs and designed, tested and 


ydges had a most difficult 
made a 


ask. They had to select the one 


best entry from the hundreds we 


received the recent Wollrite 
ontest. Our thanks to them fo 56 
o job well done and our congrat \\9 


ations to th nner. who 


csighun thee tor duptepeg THAT MOVES (Wie OUT WHERE IT 


Wallrite 


PAUL L. BERNHARDT CAN BE SEEN AND SOLD 
THE GREER HARDWARE CO 


SALISBURY, NORTH CAROLINA e FITS ANY FLOOR PLAN ‘ el 


WINS THE NEW 


1955 FORD 


e SHOWS THE COMPLETE LINE 


A 


e OCCUPIES A SMALL SPACE 


‘ 


M. J. DUCOTE 
LAFAYETTE, LOUISIANA 


CHARLIE LOVELACE 
DYERSBURG, TENNESSEE 


WILSON MULLINS IT’S YOURS 


CAMPBELLSVILLE, KENTUCKY only 

a... $ a 
Cue Sincere Thanks ORDER TODAY 
Zo Gd of you whe 


we hong FLEMING 


make this one f & SONS INC. : 
Willetts Gest PO. BOX 1291 | | 
Sales Youu : | 


Paper andl Pape 4 iz woduths ANE Is G3 / > 
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ei i Merchanalising Zips: 
ib 


These Quality Features of 


CYCLONE LAWN FENCE 


make more friends for your store 


The current “do it yourself” trend makes it more important than 
ever that you give serious thought to the kind of results your cu 
tomers will get when they erect the fencing you sell them! 

When you sell Cyclone Lawn Fence and Gates you can be sur 
they will be completely satisfied. For Cyclone Lawn Fence and 
matching Gates are made right. They are easier to handle. The 
And, you can point out the 


retain their good looks years longer 
see and feel the difference 


reasons why to your customers. They can 
for themselves. Furthermore, you can give each customer a free 
copy of our illustrated folder which shows him exactly how to erect 
7 on fence 

Yes, when you sell Cyclone “Red Tag” Lawn Fence you make 
more good friends for your store... customers who will continue to 
come back to you for all their hardware and garden needs 


CYCLONE WOVEN LAWN FENCE CYCLONE WELDED LAWN FENCE 





.very wire is held firmly in place by a 
strong weld at every joint. All wires 
Ends are locked securely into two top are straight and true, held that way by 
cables, Picket spacing is uniform. The the clean, firm welds. Welding is done 
extra deep crimp of the picket wires neatly, without burnt wires. Arches in 
forms a lock for the cables. Horizontal picket tops are uniform; spacing be 

cable wires are 2-ply twisted with a tween wires is uniform. Horizontal cable 
triple twist between pickets. The cable wires are deeply crimped, giving the 
twist is reversed on the pickets instead fence added stability. All wires are 
forming a lock on the heavily galvanized steel. An extremely 
rigid enclosure for level property 


a 
is firmly and uniformly woven. Curved 
pu ket tops are even and symmetriu al 


of between them 
pickets 


How’s your stock? Order today . . . Don’t delay! 


Available in both woven and welded, and in single and double-loop styles in heights 


of 36, 42 and 48 inches. And there's a complete line of matching Gates, as well as Flower 


Bed Border and Trellis. Just call your Cyclone jobber 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION, UNITED STATES STEEL CORPORATION 
WAUKEGAN, ILLINOIS + SALES OFFICES COAST-TO-COAST + UWITED STATES STEEL EXPORT COMPANY, NEW YORK 













FREE ERECTION FOLDER 
FOR YOUR CUSTOMERS 


——_— 














——~ = : 
on w erect 
¢ 
ee OME 


“Awn Fiance 
ee 


> 













This new folder shows 
and tells your cus 
tomer exactly how 
fo erect his new 
fence. Helps clinch 
the sale and builds 

a lot of goodwill 













= 
for your store ~s 
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Three Fast=Moving 
Money-Makare fforn 


EVERY SEASON’S 

A SELLING SEASON 
FOR THESE 

THREE QUALITY LINES 


Here s why! ( ustomers recognize 
quality when they — see these 
houseware items in yout store 
What's more they recopnize the 
famous Cream City Met-l lop 


~ br ind name bec mise they ve seen 

MET-L:TOP it in so many le siding mavaszines 
through the years Reasons 

IRONING TABLES enough to issure you tar more 


Last word in comfort for the house- NS. . RES Cees FS 

wife. Model C-690 provides sit- For more information on how you 
down ironing ...more knee room, can set sales records with these 
Famous double - top construction, famous itt ms, write, Wire Oo! pho « 

sparkling decorator colors. G.P. & F. today 


MET-L-TOP Ironing Tables are Pre-Sold in Leading Women’s Service Magazines 


GALVANIZED 
WARE 


Cream City makes over 
75 different galvanized 
prod sos A complete 
line all pop ylar sizes 


hot dipped and sheet 


MET-LTOP | tal Tk 
: " metal items eres a 
PADS and COVERS ; . + ways a ready market 


Made right... to fit tight. Yes, they fit snug and tight and your customers value 
on oll standard 54-inch tables. Sell the table— 
and get pad and cover soles, too. Attrax 
tively boxed as pad and cover 
set, or table cover only. 





the better construction 


and quality they get 





from Cream (¢ ty 
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Penland Extends Coverage 
for Style-Crafters 


NOLEN H. PENLA? 
sentative of Sty 
Greenville, S. C., m: 
“Aqua-Float” and Jife-Raft” ma 
product in the Vir 
ginia Eastern 
Tennessee, will represent the mar 


rine safet 
Carolina and 
eT, or 


ufacture! also in 


Flor ida 


, 


Nolen H. Penland, Jr. 


Penland for many year Wil 
with a leading wholesale 
firm in the Southeast 


manufacture! 


buyer 
hardware 
and ha been a 
representative vr othe past five 


yea! 


+ 


Black & Decker Appoints 
Sales Promotion Head 


THE BLaAck & Decker Manufa 
turing Co., of Towson, Md., has an 
nounced the appointment of Max 
L. Palmer to fill the newly created 
position of sales promotion super 
visor. This new position is a result 
of Black & Decker 
phasi 


promotion tn it 


increased en 
on merchandising and sale 
continued expan 
sion in the portable electric tool 
field 

For the past six year 


ociated 


Palmer 
has been a 
Frigidaire Sales Corp. in the Balti 
more-Washington territory ery 
ing most recently as advertising 
and sales promotion 
the district 


manager of 


28 


with the 


(Continued from page 24) 


George K. Taylor, Sr., 
Dies in North Carolina 


TAYLOR 
hardw 


GGEORGE K 


ve I the 


iddenly 


me 
in Gainesville 
pent all of hi 
1 the har« 
tr 


Ting 


ifactu 


Geor; 
vVho continue 
number of manufactu 
outheastern state 
In addition to hi 
lor 1 urvived by 


two dauchtet! 


. 


William C. Perkins Dies 
in Baltimore, Md. 


WILLIAM C. Perkin forme! 
suthern district manager for A- 
merican Chain & Cable Co. died 
Baltimore Maryland 


would have been 87 Cu 


28 in 


William C. Perkins 
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Kalil to Represent 
Beinecke in Florida 


RALPH BEINECKI 
representative 
in Atlanta, Ge 
that Earl Ka 
compan 


’ 


Earl Kalil 


iamp division 

the state of Was} 

make his head 
Prima! 

ware mar 

Beinecke Cs 


the Southeast 


Buch Co. Appoints 
Southern Sales Reps 


SALE represent 
Variou outhe 
appointed t 
turing Co 
announcement 
esident 

Bair 


G. M 


1955 

















announcing 


AwotHer MOK 
GLASS°LINED — 


utomatte 
Electric and Gas 


WATER HEATERS 


n Glass-Lined Wa are designed and 
constructed to give longer rust-free life in any area. The tanks 
are lined inside with tough, mirror-smooth, rust defying glass 
fused and bonded to sturdy steel. 
There are 19 Electric Models in 
Table Top, Round and Under- 
Counter Models. The 3 Gas Models 

> Round. Write, wire or o 


are 
for complete information »@ 
latest addition to the fast-selling 

Jackson line. ‘G 


The JACKSON LINE 


grows longer and stronger with 


19 ELECTRIC MODELS 
3 GAS MODELS 
Distributed Only Through the Most Progressive Jobbers! 
W. L. JACKSON MANUFACTURING COMPANY 






1222 EAST 407H STREET CHATTANOOGA 7, TENN. 


SALES REPRESENTATIVES 


WAREH 
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THIS. 
SIGN , fo) WITH 


=v By) 


he ty 


“ 


SELLS f= 


TWO WAYS 
FOR YOU! 


PUT THIS DOUBLE-DUTY SALESMAN 
TO WORK FOR YOU 


Display DIXNISTEEL Fenee 
with the metal sign facing the 
flow of store or street traffic. 
Let your customers know you 
are headquarters for DIXI 
STEEL Fenee Southern 


made for Southern needs. 


When DINISTEEL Fenee ix 
put up, the sign becomes a 
part of the installation. I 
identifies the fence as DIXIE 
STEEL reminds everyone 
who sees it that here is an 
other stretch of the fence 
you sell, 





See 


This colorful metal sign on every roll of 
DINISTEEL Fence is a double-barreled 
sales getter for dealers. 

In your store, the familiar DIXISTEEI 
trademark is readily recognized by your 
customers. They need no other assurance 
that this is quality fence — Southern-made 
for Southern service. 

When the fence is erected on your cus- 
tomer’s property, the sign becomes a part 
of the installation. It tells the world that 
this good-looking fence is DINISTEEL — 
the finest fenee—the fence you sell. 

Order DIXISTEEL Fence by name from 


your wholesaler or jobber. 


FIELD FENCE YEA 


BARBED WIRE 


Atlantic Steel Company — 


ATLANTA, GEORGIA 
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Customers seeking appropriate gifts 
view Mrs. Lee's smell appliance line 
The store is a kind of headquarters 
or smo | appliances and gift items 









By S. W. Ellis 


Selling Small Appliances 


... through special gift services 


Their expanding sales of small appliances stem from 
special services plus a well-promoted layaway plan 
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Mrs. Lee stores layaway item in 
cabinet located in the same de- 
partment where it is purchased 


placed on shelf hardware 


oods items that appe% 


experience helped tive 
know how to ust mall 


apphanees to pull trafhe Twent 


ears ago, as a high school grad 


uate he obtained her first job 


with the Hicke Hardware & E 
tric Co. Her first job was al 


last and onl one fo! no 


owns the tore During the three 


he has headed the busine 
he has initiated various plat 
building volume on what she 
iders the most likely of 
to get people through the doo 


electrical percolator 


Tit | be 
a table filled 


mall appliance She carries five 


different line of small appliance 


» include all price rune 
ith the ! ill apphanee 
qualit ne 


vided the customer ag 
the purchase within twe 
month making week] 
She prefer the week 
plan because this brin 
tome into the tore eight 
before the final payment | 
And few people come here 
than once without mak 
purchase 
Layaway) 
by cabinet 


32 


Customer on right is reminded by the prominent display of bulbs that he 
needs these also. Mrs. Lee finds these added purchases profitable 


Customers above who have a gun put in layaway for themselves are 
told about the electrical appliances they might put away for their wives 
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Welcome That Do-It- Yourselfer! 


SNe percent of all I Paint, the biggest do-it-yourself 
tore is bought | item, accounts for 30 percent of 
store volume at Long Hardware Co. 


Biggest do - it irself iter By Richard Lane 





Charley Long assures paint customers that he can provide them with 
. - es i ! any color they desire. He has found paint shaker important to sales 





Customers examine patterns of a do-it-yourself brand of wallpaper 
This has proved to be a good seller which ties in with paint sales 
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tome! 





have 


tr 


Long inspects stock of hand and small power tools and electrical and 


plumbing supplies which sell well 


h he 
phasis on it in 


ind does put extra 
the 
Envelope stuffers periodical] 
to 3.000 home in 


tore serve Thi 


ulthouys 
pring and 
fall 
o out the com 
munit ni com 
munity has an unusually high per 


centage of home-ownel! Lon 


pomted out 


Few Contractors 


ells to only 

The 
this type cu 
mall profit 
ine long con 
Long that he could do bet 

concentrating on 


Lo 


ua few paint contractor 


Hardware Co 
tore 
gone alter 
Discount 


ient bu 


tial neve! 
tome! and 
tran ago 


inced 


nome 


Long store sells lots of 

well as inside paint 
Many of my cu 
prime and paint the outside of thei: 


out 


tome! crape 


home themselve Long 


And fi what | 
do good work, too 


report 
they 
noticed that 


home 


have 
I've 


tance u“ 


om ecn 


in most in ownel 
does a slow 
and excellent 
the average 
pride 


painting his own house 
but 


Chat 


careful job 


because home 
take work 
mtractor OOK at the 
t another jo done 


ible i! » he 


a Ce 


QUICKe 1 po 
on to the 
painted 
th hi 
he put 

what hi \ 

t and he advi I 


al te } 
the 


tome! according! 
eek inte 
Incidentally he found that 


haket i | chologicalls 


rwmation 


paint 
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in community of do-it-yourselfers 


very important 
erving a a 

the custome! 
tome! doesn t 
hnout 


i proper! 
Long 


beheve 
Long i ot the 
gest 
the 


I aking 


factor 1 
do-it 
certain that 


how to app 


Voul 


KNOW 
has bought, so he 
without a lot 
temper! 

Long sell 
int and al 


acco 


‘ 


oOo anyone witl 
credit rating 
He feel insti 


proper application of a 


vinyl floor tile and for wallpape 
do | 
anything else Y« 
them all th 


more to sell those ter than 


lo give 
for the 
Long offer 


job 


tile where he 


Most Popular Seller 


His most populat 

“4 grain-wood pattern 
like the real thing Ihe 
lastic tile is |} 
for kitchen floor 
ells linoleun 
belheve if 


Here 
ident 
iationally 
merchandise 

For the home 
Long poh 
floor scrubber 


Long d 


rent 
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To build sporting goods volume 
Thomas Went to the Dogs! 


%' VEN He By Ruel McDaniel 
te Te Of have bee 


ind (pr ut I » 200 








C. F. Thomas Hardware is a mecca for local 
sportsmen. The enthusiastic owner finds it 
easy to sell sporting goods equipment to ies Meas ak Cin dan 
his customers because he is “sold” himself above, show amateur cat hunters 


how it's dene. Below, an en 

thusiastic prospect talks guns 

with Tom Holland, manager. Note 

prominent display of guns and 
fishing tackle 








ng sn 
| Wh Ah" ! | re 1 , “ se ha | : 
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One repossession in two years 


$100,000 Appliance Volume 


This small-town Texas hardware dealer has 

By built a profitable appliance business by 
Ruel McDaniel selling on sound credit terms and making 
sensible allowances for used appliances 


Pi 


f $100.000 


in the company's main store, displays and floor demonstrations, above, 
capitalize on regular store traffic to sell appliances. Window below features 
appliances all year, spotlighting seasonal merchandise 


SOUTHERN HARDWARE for SEPTEMBER, 1955 





... Without collection headaches 


time else he eaded for col 
lection t ble Rediu tresse 

Taft only 15 1 ( from (Cx 

is Ch 1 vhere competition u 
liberal purchase ter ind allow 
ances ! 1 appliance tre 
ly ¢ lent ewspape ind radi 
i ( I 1 et t? ( I pet 
1 nha t! tthe Taft ipplance 
busine Redi declare He be 
heve I tore et i ch a 
pliance ] ‘ ( t { ( I 
(} ti a that cit deals take 
I mt ‘ cal custome ] hit 
that ( nerets " wof that it not 
nece i t illow ny ifitable 
prices fe ld appliances and sel 
new one mn extravagant tern ! 

ie t i i profitable ay ince 
olume 

Selling by Taft Implement C« 
largely en pha 1Z¢ the ervice le 
partment. The company has f 
ervice men, one of which pe 
clalize in televisior nstallatior 
and repair One of the four i} a 
journeymal! plumber and ele 
trician, who Save a lot f service 
headaches, particularly on air cor 
ditioning and washe! I install 


ing them proper! 


In view of the fact that the fou 





ervice men do other work at the 
tore ind handk le erie of 
ippliance Redit f es that the 
ervice init 1 elf ipportu It 
take n about $600 a nthind 
ect se ce fet ind handle 
cf unde ippiance lara 
tee Pri t empl the 
plumber-ele« Cla! the compa 
it ea tne ‘ r low 
plumbe and elect i i ma 

nstallat and re¢ | he 
that pri t } ’ the 1 mhe Appliance specialty store located in the heart of town, a block from main 
‘ , store, and carrying duplicate items, produces 25 percent of total appliance 
ae Oem ag a out! : prs business. Interior and exterior views are shown here 
t t e me than the f ‘ 
mat ala now 

The com} i ertise i ‘ 
pliance it ce d tal le ‘ 
tallatior ind Redu estimate ‘ ‘ 
that about 9o percent of all apy Ess¢ 
ance if ire it | ‘ A ( ‘ eve 
clude tallation handier malas 

We figure that the tisfact nat { é 

lack of satisfactior tomer oe ¢ ‘ 
ect r f i | nee t ‘ ot { 
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Proctor's Hardware's new location provides parking space for 18 cars on its own lot. Note large glass windows 
which permit view of the entire interior of the store 


Larger Store -- Larger Volume 


MC“ HARDWARE merchants are By eS. &. Wright 
undoubtedly pondering the 

problems that faced the owners of 

Proctor’s Hardware store in Jack 

onville Beach, Florida: the prob park without difficulty raised an 

able loss of busine because of other question: whether to rent é alme 
inadequate parking facilities and or build. The Proctors decided to volume ha 


inability to expand and thus give build and they haven't regretted it Moreove! 


proper space to departments that Early this year they moved into a w building 
had been added over the year new store, doubling the floor space nent 
A decision to move to large! of the former one. The store ha 
quarter where customers could varking space, front and back, for zation 
18 cars on its own Proctor 
lot plus more room a rental bas! 
for street parking of floor space 
And the company Salesmen for h 


l Oppo ite a large ale and manufac 


In the front row above are Mr. 
and Mrs. E. D. Proctor and their 
son, Jack, store owners; back 
row, left to right, W. Ingram, 
truck driver and trade-in ap- 
pliance salesman; F. Stanley, 
sporting goods manager; Mrs. 
Willie Rene Robertson, cashier; J. 
Kesterson, appliance service, and 
Mrs. Louise Mathewes, salesiady. 
Interior view at right shows the 
open type displays used 
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GIF TWARES MAJOR APPLIANCES JOR APPLIANCES “LIVE' 
) e 
WATER COOLER Used APPLIANCE 


| HOUSEWARES | | TV APPLIANCES SERVICE 
AND Tv 
| HOUSE WARES | PLASTICS LINOLEUM 


ACCOUNTS 


PAYABLE HERE 
HOUSE WARES BROOMS ,.MOPS . 
aa ' 
LAUNDRY 
| DISHES | SUPPLIES 
KITCHEN LAWNMOWERS a 
PRODUCTS SEEDS, ETC 
RAFFIC SUPPLIES ELECTRICAL GALV 
& RADIOS SUPPLIES WARE 


MAILBOXES, ETC GARDEN 
MARINE H°OWARE SUPPLIES 


CARPENTER 
BOATS & MOTORS TOOLS GARDEN 


layout 
hitec?t 


f the store 


| 
| 


| 
| 
: 
z 
5 


4° 
made a thorough study of modern mer 


@5' TINTED PLATE GLASS 
SEASONAL DISPLAY 
ON PLATFORMS OR FLOOR 


PARKING AREA 
graduate engineer, 


25'x 75’ 
as shown in floor plan above, were drawn up by on arc 





chandising arrangement and display before details o 
1955 


Jack Proctor, 


STREET 


«i 
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7 “> -— -_ - ‘ = ww 
; v . Deere -¥ & be | « 2 = : m 
¥ 3 r r : As Nis —--<- Tc = < sates M < ~ = a. 
Ss se a ~ < — = San on on cs - —~ = o = 2 w 
oe ~ 2 a+ rl i y = = - - - ° , Oe » = “ 
b 5 & . & =< ‘ - L : = a 
ae c $ » : : : : : 5 
5 =? y £6 " ss 7 P " ae : 3 3 Me 
- = & ~ - 3 wat he = . . = : : ~} 
o = ; 7 = oS - : £ _ P « 
o-4 32- : += =< ; xs << 
- wae <>) 5 & : 0. = - = : . _ O 
Ses s : i ~ ¢ 7 1 - a ~, 
£ = = : 7 ~ > Y= £ - => I 5 ~ < 
= 3 = 3 : fot ORF S . e : m xr 
- — + "Inte GH - - =. ) > > ~ = oo — @ ov Se 3 >. 
5 @ ae ow ~ ae Sod . oN aw & owes - i : = . oe ’ — ; Zz 
Seguneotect So + x* SRO PTO SUS Sse 2 = FSS .sf SES oe eS EXE STS wee iee 2 -¥. S&S « 
5 8S a Seo 42en% : oa ] ° de ag = yo : wa eee -c Y S ¢ ? 2. = & ~ ~ & uw 
Pe fees. S53. ¢2&=s 3c = &S ¢@ » = ; , ang "= : + = . > ¢* + oo © 3 pa 
= - <3 > ~ »«< ~ - : ? =m SN SS b 7 OA ct =. > ~ & » ** ° y= =x - = "s =~ 
yo nm oy age ae? 20 Ua & Ma ~e 5s viwe ,E&EeceeSeaks& : ==." +¢ = : :% £ ag 
t=325 bs eSsesesgis = sas Fed: sigs. FS ERLE S23 ss 
~ r~ Et Eaclt = @ -/- 2. 5 4 = -~ ve £ c 3 ” 








All wall display space is covered with peg board. Here customers 
select garden tools from wall area and turn to special display of seeds 


there al 10 display window the itire wall displa 

whole y itself is on display with peg board a 

with arge plate glass panes on display rack 

two it jot counting the gla and hook are 

doo! d a matter of fact, all of display merchand! 

the gla in the store is in the From the upe 

Vvindow there are no gla how Proctor adapted th 
on the floor or walls. Di idea, complete with 

play of merchandise follow the ping basket and 

modern concept that customers hke counter. The check 

to handle the goods they are think at the front of the 

ing of buying. Wall areas are used door where the cash 

for display of goods on racks or issist customers in that 


hook nothing is enclosed. Island the store when not toc 


type fixtures are used for floor cash register. However! 
display These have pe board does not have the volu 
backing, allowing flexible shelve usually found 1 


ing merchandise The there are no 


An enlarged sporting goods department contributes to sales increase 
Feminine customer here gets special pointers from Salesman Stanley 
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Brosi| Seven SAopwmate. Christmas Specials 


POWER TOOLS | 
PRICED FOR 
PROMOTION! 


The VALUE in the product 
POWER SHOP brings people in the door 


The Shopmate line of power tools 
, € ‘ offers you seven Christmas Special 
- Here’s ample variety to offer thos 


ei al who insist on buying promotional 















merchandise. And at « ts that permit 
attractive retail pricing! This source of 
plus busine will produce profit 





somewhere. Why not for you? Return 


' 
; 


the « oupon for full-color illustrations som 


“Ne of all Shopmate Christmas Special 


No. 1950-60 Drill-Saw Pegboard Kit. Contains ' ie. 169-1 1h" Brin Re 

* drill. saw attachment. and all access: and complete inftormatior Mail the ‘ 

ries for grinding, sanding, and polishing. A coupon toda 

total of 37 pieces. Pegboard fastens to wall . 


keeps all tools handy 





4 
co 


Ne. SDA-5 Automatic Screwdriver Attachment 





No. 740-6 Shop-Toter Drill and Saw Kit. I 


No. 620 Saw. F re ex e Pet-O 
Matic Slip Clutch. | ‘ miCK-t , p. AC. ZP-1 Dy er iy it 
und 1 os 1 os 4 pomp. ADS, ae ag | 
1 Biggs . a ee 


’ I KOE 
. . 
No. 740.5 Shop-Toter Drill Kit ‘ aad / 





ai, 

PORTABLE ELECTRIC TOOLS, INC | 

320 W. 83rd St., Dept. SH, Chicage 20 | 

425% ‘ | 

P | 

| 

od | 

| 

No. ZP-1 Zip-Saw Attachment. ( 

gift packed bea f t I ( ‘ — = 
rts ar el portal 

saw R I - j | pe ’ City 4s e - | 

ilue! Manufactured by Portadle Electric Tools, tne. ee ; 
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Accent Color! 


in selling paint to women 


By Baron Creager 


Owner A. M. Baker checks items 
in wall section which displays 
brushes and other paint sundries 


a 


s% om 3 ot j £ A NEW generation of paint con 


umers makes it possible fo 


ay aa of the Bake Hardware and Furniture 
’ ( i > Co., of Garland, Texas, to realiz 
“a 10 percent of annual tore-wide 
é 4 ’ volume from paint and related 
Soe = - items that occupy | than tw 
percent of total iles floor space 

This applies only to the fi 
floor, which is 130 |} 43 feet and 
devoted entirely to hardware and 
gifts. Two additional upper floo! 

of the three-story institution ce 

titute the furniture department 


General view of paint department which occupies less than two percent 
of sales floor space, but does 10 percent of store-wide volume 


The new generation of paint ce 


umers Is made 


to the pa 
Hardware 
they acce 
paint sales t 
Women do 
percent of tne 
explained 
Much 
bought by 
case the h 
Sut he buy 
largely) fron 
Applicators and a variety of related items for which there is a house- carries thé 
hold demand are displayed on an isiand identical to the paint isiand is ver) 
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“Feels softer 
to the cutter’ 


says |. A. Biddle 
of Biddle Building Materials 
Harrison, Ohio 





| ! 
M | 
Dit 
i] 
i 
| 
Cut L-O-F first, last, or in between pages of phone books in many prir 
Try the the other brands. Ru ny kind fa pa tie the ighout the country 
cut you want. You see why you And send for your free booklet 
“Bli df Id T iad have fewer bad cuts, less waste and For Greater Prof Window 
in 0 est more profit with L-O-F 
Call your nearest L-O-F Distribu Write Libbey Owens Ford Glas 
Yourself! for. These local businessmen are Company, 608 Madison Avenus 
. 
listed under Glass n the vellow 


re) , ; corals 
LIBBEY: OWENS-FORD the casy-to-cue WINDOW GLASS 
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A wall display featuring mops, 





waxes and other household cleaning 


supplies forms the rear boundary of the compact paint department 


exactly what he called for 

Sut the point is that the 65 pe: 
cent of paint sold is applied b 
household. More 
women are putting on paint today 


women of the 
than ever before in my memory 
and I have been selling paint for 
31 year 

This condition gives the market 
uch a new look that Baker no 
himself with the 


volume or lack of it in sales to 


longer concern 


painting contractors and individual 
paintel Actually, he 1 
to be rid of some of thi 

of business, for it has often proved 


relheved 
latter type 


hazardous at the best and a dead 
loss at the worst. So the store ha 
concentrated on paint sales to 
women—or for women—and ha 
equipped itself through inventor 
them, Thi 


atisfy the precise taste 


to erve 
ability to 


of women in color 


mean an 


“One reason women buy paint | 
that they control the color 
in the home, 


cheme 
Baker continued 

‘Of course, they controlled the 
color scheme before they realized 
they could do it themselve But 
hardly any woman sees eye to eye 
with any painter on color and as a 
result, there was much dissatisfac 
tion among women who wanted a 
certain color on a certain wall 
Now that a woman can do it het 
elf he } 
the color 
that 

‘The mechani of putting on 


in complete control of 
cheme, and she like 


paint no longer require an expert 
With the rubber-base paints of to 
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to do a room. Any 
one can do it and it Is almost im 
possible to do a bad job. Women 
have come to realize this and it 
liberates them from their difficul 
ties with professional painter 

So all there is to do 1 atisfy 
the lady on coior and that is the 


day it} Ca 


principal factor in selling paint to 


women, Paint, as such, is barely a 
factor in the transaction because 
putting on paint is now merely 
exercise, demands no professional 


background nor technique 


~ 


¢ é 


Fre the woman pa custon 
L viewpoint, wnat she 1 buying 

cole And don’t try to tell her 
what ne want She know But 
he! t see the « For that 
easor it nece to have 
plenty of col charts to pick fror 
Howeve f she ca t find the 
color he vant r j mixed, that 


f By referrir 
to cnart ou can add a tube of 
this to a can of that and get het 
color 

Sale floor } at act ial a 
placed by paint display is below 
the f ire quoted of ik than twe 
percent for the iepartment. Fe 
only one, 8 by 2, four-step island 
displa paint. Additional stock 

e displayed in shelve n three of 
four wall ectior allocated to the 


aepartment 

The fourth wall section—each of 
these being eight feet high 
given over to brushe crape 
and paper and such merchandise 
Another island, identical in size 


with that carrying paint 1 up 


plied with a display of applicator 


and a large variet of item close 
ly and not so closely related to 
paint for which there is a gen 


eral household demand 

Arrangement of the department 
for compactne and uggestive 
elling is complete with a rear wall 
display featuring mops, waxes and 
household cleaning need 

Baker Hardware and Furniture 
Co. does not rely on di play alone 


(Continued on page 44) 





Exterior view of Baker Hardware and Furniture. First floor is devoted 
to hardware and gifts; two additional upper floors to furniture 
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New PRODUCTION POWER. Today wer 


established in our 
doubled our production itic 
limited quantities of all models and prompt 
liveries of all order: 

New PERFORMANCE POWER. Reo «: s and 
me up with a great new line of 


designers have 


rotary mowers with exclusive : f 

quality and performance it matches the complete 

line of Reo reel-type mowers, the most popular 
v lels ever made 


and best-sellin 


Reo means business for you in '56.. 





New PROFIT POWER. Reo's new Power : 


Profit Progra 


New PROMOTION POWER. |! ed nat 


. more business... more profits... 


and everything you see on the next two pages will prove it! 
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New £0 mows any lawn that 


HERE’S PROVEN PERFORMANCE IN A POWER-PROPELLED 








2*T GRASS 
AND WEEDS 


CUTS 3:IN. GRASS 
SO FINE 
CLIPPINGS 


. 
Ah? 
Aon 
. ne, 7 doer ee, 
~ 2 «a . a 
+, Pate | * T, 
. 


oy peat 
| ow - 


Ae ae a’ Pie 
a 
“er * Gj 
You're looking at a power mower “obstacle course’’! off long grass cleanly and smoothly. Gives normally high grass 
We built it to prove what this new Reo can do. The Reo took a clipped, brushed “military trin Saves hours of tiresome 


every job in stride, left no mop-up work in its wake. It's Reo raking, sweeping, snipping, clipping and trimming. Lawn is 


engineered and “educated” for every mowing condition. Slices finished in one fast go-around 


EXCLUSIVE REO DESIGN stands grass up, cuts it off cleanly, gets rid of grass clippings 3 ways 


New Reo Triple Duty Door’ adjusts mower for any grass-cutting condition 


mowed Closed for lea 
fur ‘ 


New Reo Suction-Lift Blade is 
enclosed like a ducted fan. Strong Wide open in longest gross and Top open for regularly 
suction pulls grass up for even cut weeds. No clogging Cuttings are lawns. Clippings are spread out so 
shot out, away from mower. No evenly you can hardly see ther 


heavy clumps and clutter! No piled-up windrows to roke! weepir 


16” of 207 “™. NEW REO 21” DELUXE 
POWER-PROPELLED 2 
SPEED POWER-TRIM 
M mK 


NEW stamped steel! base NEW REO 16” or 21 NEW REO 
REVO-TRIM. Mociels TK SPIN-TRIM. M TK 


new 3-height snap-off 18 and TKC 21. 2 18 and TK 
handle packed in mower onary beast may — pe, 
carton new simplifed 


cutting height adjustments! 


i 
N 
R 


be 
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grows.../7 one clean sweep / 


ROTARY...BUILT TO MAKE PROFITS FOR YOU! 


° wv | 

a” Btn, 

5m 

. - 

"i New Reo Deluxe 18" Power-Propelled 

POWER.-TRIM. Mode! TES 18 Driwes iteell 

‘ st quide it! Finger t } Hting height 
adjustment. Ruage 





eaty startir 


| —_— 


. 7 
i . 
4 ~ re 
Lek 
rm -~ 
A, 





No pushing! The 18” rotary shown is one of Reo’s 2 nev stration nany lawn. Offers your customers eflortle ' wing 
power propelled ¢ dels Just teer—take grades in stride ! ching and weed tting with rugged, dependable Ke per 
Front Wheel Drive with traction tires for easier handling, le formance! Featured in Re ‘ , 
wheel-spinning on turns. Made to order for dramatic demon r customers 
More than a milton people mow with Reo 
The greatest name in 
Rugged REO Engine, the most r “ n a 
liable power plant « ny mower! y 
Zia tp 4 ycle eaty ' ] » Auto 
motive de yneda to out 
Complete line of Power-Propelled Reo Reel-Type Mowers —all deluxe profit-makers! 
- “—" NEW REO 18 2 —_ =©NEW REO RIDER AT = - NEW #EO OELUxE 2 -», © NEW ®8£0 OfLUKE 2° 
ROYALE M VF TACHMENT M MW . TRIMALAWN Mf a. . fA LAWN as 
- - k iy . 
| 5+ S4\+ 
_ | * 
4 ® A" A «@ al 
« 4 > 


go | ts 
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Sh ’ k : Selling Small Appliances ll electrical appliance 
e S Ceping Through Special Services ORS Gf Che SNPSTURNS encuneet 
nee that ahs ; tec alos arith 
(Continued from page } us ill appliance light t ‘Ib: T} 
 YOUF Caster SAIES| oer neg wrevne ee. Se haan ba 
mendous undertaking Cd M Lee disp! ight! 
° ° Although Christma the bi ind suggest nt bulbs % a SE 
in motion est season for selling small elec. ond purchas 
trical appliances and allied ware We neve e higl ( ( 
Mi Lee promote other season alesmanshiy If the iggestion 
vigorously For example wher aoe not work the I t time made 
fon. oung people are getting ready to ve drop it. But we've made mai 
yo away to school in the fall she extra Ait DeCaUseE Ne iggest 
makes a special drive to sell] travel that second iten 
ing iron Soth boys and girls want 
then And quite a number of ° 
tudent gO awa’ with a mall 
ron in his traveling case because He Went to the Dogs! 
Mrs. Lee suggested the purchase , a aD ae 
Her suggestive selling is a part — 
of every ale. No one bu ar panior nave bought boat i ire 
tern here without havu i Short ilt I list! vith TI i 
ile tall re ardir ymmetnir ind u I I t 
else I} homa 
Supe tive ellin A r j pr nt it tne ttle 1 a net 
isuall well on men buyl fine it difference it ett 
porting good fol tnemselve portir t ¢ Phe 
Vit Lee revealed When a ma! portsmal! ene } VS eve 
dD i in for himself, we alwa Dod I I I ( | 

Not just one gal, isk him if his wife ov 1 good od | { t} e |} 
but women allover electric percolat« » nev tean friend Yor | en he 
America, n. a mixer. or some other item i: eadv to buy tackk , 

We can't explain why but we know mall appliance Many electrical nition or boat es to the mai 
their mania for moving things sells ippliances go into layaway at the who knows most about huntir 
Bassick’s “Diamond-Arrow” Casters ime time the in is bought fishing and who is w ng to share 

especially the popular #7696 she likes to promot _wawa } enthu 1 ‘ ‘ 
designed for household furniture. because this helps her to sell bette vith hit 

and more expensive appliance A Because of Thomas’ enthu 
Why Bassick’s? customer looking for a cheape! ic hunti nd fist 
percolator may decide instead to natural that! | ti ood lf 

One reason for the popularity of put a more expensive one n la irtment t f mec 
this two-level, ball-bearing caster is the awa loca port e! Here the meet 
way it swivels easily and rolls smoothly Electric percolato e amo! ind exchanges ( tior nd 
without leaving a trace. Another ts the appliance most n der d tall p fichis 1 hunt 
Bassick’s year-alter-year advertising she displa the! n their own sec pects f the veeke! 
campaign in THE SATURDAY EVENING tion. all the different ’ nd a? a 
rost which regularly reaches millions tyle tovethe for ea election hese , f e] e ft 
of caster prospects ercolato! re amo! the ' ed” « tant te the 

i iten inthe smalia hance ! ef ent f 
It’s your move line,” Mrs. Lee said. “Every hous ne gu Nepcneey Cope 
A l¢ vant <i ! ind ore ore it ! cl I I ‘ ‘ trie | t t 

Isn't it time you cashed in on this the cost is often prohibitive unl hand « re f the st 
profitable caster market by stocking the layaway plar ised I ment 
Bassick’s “Diamond-Arrow” #7696? Limited credit extended aah ia , eh 
When you do, make sure you display open account but M Lee like i le tment it} ‘ 
it, too! Just ask your distributor for the the lavawavy plan. It is a real traf 15-minute , 

Bassick HD-10 Caster Display fic-builde he , ‘ . ame i veel 
There's no better way to demonstrate woenen We sie " . — ’ 
and sell Bassick this iWwawa W itl few d tion betwee 
casters. Tue BaAs- ; a week or a month reserved ie It tf 
SICK COMPANY, f . the } ’ . né the wh the ene ‘ ‘ 
Bridgeport 2, Conn. eauip the hame vith a nthe cal catche ev ere 
In Canada: Belle- f small appliances | wht here bis } , ‘ the wy lent 
ville, Ont : 1} es ‘ ’ fored that tv experienced the 
' electri ) ce : j ef ( It ‘ 
handled m the tore More ! ( ‘ } 
tant epa A th lone ft ita tha ( 
Vi Lee husband, Robert E. Lee | t ‘ eve vhere 
A DIVISION OF vho operates a local in repal Phe ent 
hop. He als« equipped t epa port is it that 











Ake HORT HmOS OF CALTC ES «= anime (A511 8S 08 wont 
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NEW OFFSET WHEEL 
PREVENTS SCALPING 


Worcester 21’ SHEAR MASTER® 
Model 900R 


( 
{ 


POWERFUL NEW BRIGGS & STRATTON 
4-CYCLE ENGINE 2%. HPI 


STEEL DECK 
RESISTS BREAKAGE 


Worcester 18° ROTOR MASTER™ Eighteen 
Model 300R 
| 


rt ently ted wheel 
| ' ed blade. Ad 
ble } lle. Side eyect ! pping 


M ci 
ting heights. I 
Brig & ‘ 
ther t 

‘ le Mod 
inf ’ 
! er 
. i ik 
‘ pr 


YOU CAN PLEASE EVERY CUSTOMER WITH A WORCESTER! 


9OOR (2 1é SEVEN HAND MOWERS: 
c ‘, Mode . 


FIVE ROTARIES: 
propelled); Model 31 ) 234 he Je! 38( he 
18” 2-cycle } 


Model 830E 
TWO LAWN SWEEPERS: 
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TWO REEL TYPES: 


Model 4° 6 
9 4 





ly are in demand—and of course it $100,000 Appliance produce 
i not confined wholly to porting Volume Annually ‘ a { te) 













goods and hunting and fishing. It (Continued from page 37) In spite ft u " T f 
carries promotion for the rest of the specialt tore and its fa 
the store; but fishing and hunting There is a critical point in the able location, } eve he 
form the nucleus of interest and growth of an appliance busine tore still does about 75 percent 
as a result it has a wide following thi company found, at which the tota ppliance volume But 
among outdoor men and women volume is not sufficient to ipport teding Y plea 1 with the 
throughout the trade area a full-time service department and additional store fe it ace sees hed 
till is large enough so that service its basic pury It helpe i+ et 
Free Calendar beccmes a headache teding say appliance volur ver the hump 
that ! company hit thi critical to a point vt fitable 
Another promotion that ha | nt when volume ranged be to et . ia 
helped to sell sporting goods, a tween £30,000 and $40,000 annual epartme os e 
cording to Thomas, is a calenda! ] The apy ‘ erate 
he sends out or gives away through To overcome the ituation, th der the re lar cor name s 
the sporting goods department each management put on a real appli all advert lists both th: a 
yeal ance-selling driv and tl} drive Clalt tore nd +} 4 
The calendar carries an excellent included obtaining a separate sto: lishment es 
picture of some of the Thomas cat for appliance in th center of The cor pal not af on i 
hounds in action. The one used thi town about a block from the main ell a maj nee t} ‘ 
yeul hows the hound on the tore. This was five vears ago cash } ment. } lir the 
ground and a cat up a tree, with Thi pecialt tore is directl ment period to 18 mont} Re ‘i 
Thomas and his son Cullin at the acro the treet fror the bank attitude that P ‘ 
cene of the kill and is located where a ne wl pa ometh lov ; ; 
We ordered a thousand of these comes to town see; it. One your the entire al int . $ ’ 
calendar * Thoma ay and we woman operat it ordinarils ! ntn ne is not f cial] ns " 
could have given out 10 times that The company displays duplicate major al e. and re 
many if we had had them. The de merchandise here and in the main due to run into t ble he bu 
mand was tremendou and most tore We needed the additional it. If the deal ‘ , ait} 
people who asked for them were outlet in order to have sufficient the deal, he — i} ’ th the 
portsmen—customers or potential display pace for appliance custome! 
custome! of the porting good Reding say ‘put we figured the Ordina vy the comnar co) ‘ 
department.” location of the second store would 5 percent a » } i me ony 
in appliance, | p es 
ipsa a ae ception pe 1s aeay 
the custome ’ 1 
know! 
ture tighteni: alll 
compal et ‘ 2 I percent [ 
the tot edit inte 
i { at ts f eve 
ths a , , 
unit nee it et up the ese ‘ 
fund. Even tl t re i f 
Believe it or not, more than 6 million horses and mules ifficient ; . 
negd shoeing each year—and today their owners are look- Although the reserve fund 
ing to YOU to supply them. Horseshoes are a high-profit ie shnnst auficiant ta finan 
item. ..come packaged 10 | aa to the box—easy to store, planes ile the cor i low 
shelve, and sell. Stir yourself. Write now to Dept. t1-2 for not propose 1 o it 4 “5 ' 
name of distributor, free catalog and pricing information. cause it pref on enll a 





YOUR CUSTOMER LOOKS FOR THIS TRADE MARK——>_ cs cou 

It signifies the A mer ; = = ; 

WORLD'S LARGEST ee ee ee mee 
MANUFACTURER OF ! sn een ae ae 

HORSE AND MULE SHOES. | len Smee aes 4 

: pape ove te { } ‘ mpat 
of maintaini ( ectior éu irt 

ment ¢ il ! ! collect 
MANUFACTURING CO. geen Bsa Menninger en: 

Joliet, Iilinols cost to u 


c 
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“J&L WARE MOVES FAST, TOO 
... with higher profits for you”’ 


Your customers know J&L Galvanized Ware They'll t If you 
keep your stocks moving fast direct to J&l 
Galvanized ware move better and protit 


Satisiactory whe you stock 
like J&L. Your customers ha 
name and its reputation for qua 
J&L galvanized ware 
market It vields a healt 
dealer. Ask your hardware jobber for 


Sones ¢ Laughlin 


STEEL CORPORATION 





406 Lexington Ave... New York 17, New York 


WARE Galvanized Ware Plants lelede Obie, aad Atinnte, Georgia 
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3 bright new brushes | irr steiner 


TO “pickup” YOUR SALES | +) ree 
BRIGHTLY COLORED TO SPUR IMPULSE BUYING the " : of ronivacryp te 

BRIGHTLY DISPLAYED TO STOP TRAFFIC ) ;. ng apse n peg Ales - 

YEAR AROUND SALES units, of which the company stock 

Flick — | i cots ton 


POCKET ers, we are doll n excellent | 
I r d ’ ’ ’ ; y ; 

. led ick ‘ ‘ 

SUEDE ervice Tat tie ( lou more 
‘ ‘4 
BRUSH souundhn our , ne OU 
‘ 
rie I I ] 


As essential as her 7 
mirror 








Larger Store— 
Larger Volume 





New 


shoes, pocketbooks, and other suede 


pocket suede brush to keep 





















articles neat and clean. Fine wire (Continued from page 40) 
(. bristles, in coral or yellow molded 
. back Packaged in clear plastic ment and low 1 nthi 
case for carrying in her purse. 2 doz While payment ‘ vy there 
assorted colors in counter display few rel p Whe ‘ 
carton. Priced to retail about 29¢ ‘ f-] , , 
rie 1 ill re ‘ 
the t CK 1 ‘ es! 
iy the I ( 
] ! 1 ( ‘ 
d the | | ' t 
| fi? wi I ? ] ? f 
‘ nt pres¢ c | ‘ 
PASTR Y BRUSH a I nm the ( ct t 
. 2 e Witl in ¢ la ed 1 
Individual printed cellophane wrapper departmen hich 1 Sa 
Filling of white DuPont ‘“Tynex” fii] ne f ‘ ‘ 
nylon bristles set in red or yellow , } it i ; ‘ 
molded back with eye-catching ‘ ed | 
chef's head motif Each brush i : , " 
packaged in sanitary printed cello ts ' 
nad ? r ‘ ‘ 
phane envelope. Can be hung on PP a ~~ = 
rack individually. Two dozen as ry — | tme! , 
sorted colors in colorful counter 5 ( in 1 
= 
display carton Priced to retail “Ep. the ca ‘ F 
about 29¢ ” © Y et , ard p 
~~. b I 3 
: ment , 4) T 
DOT 9 _ 
SCOURING BRUSH ment 
P b In} 4 
Makes cleaning pots and pans a breeze 
with a loca | ‘ i 
c New scouring brush makes pots and “a lepartme 
i pans shine. Stiff wire bristles set in 14) 
¥ ié 
Rl red-tipped hardwood back with lacquer 
or finish. Easy finger grip handle makes I = 4 oe 
“Fis it less tiring to use. Two dozen in t ‘ tha tne ! ‘ 
? af counter display carton Priced to the want t tall } it the | 
we retail about 25¢ ! mn tne nave caught na the 
want to ta t ‘ } 
pear tne sla . 
| ! | il¢ r tv? ‘ 
His busine é 
le el A ‘ 
Pick up your sales with other dene id ott 
these bright new brushes. in greatly n tl 
department 4 ( el! | 
Contact your jobber today. 6x FIBRE BRUSH COMPANY, INC. pa 


saeocnicn LelabGashed /SSF maatiano ware 
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——«sBIG 
on Revere Ware 


Dy 0 thors 99 2 7 
Promote Spe cials’’ to get tra ffi 








Sell sets to make big profits 


Now, for a limited time only, here are two exciting Revere Ware “Specials” 
The #399 Combination Pan at $3.99 and #1215 1-qt. Sauce Pan and 
Fryer at $3.95 both regularly priced at $4.50 each. Advertise and promote 
Revere Ware “Specials” to bring customers into your store—then sell 
sets and make extra large profits 

Your customers save as much as $5.00 by buying these nationally 
advertised sets. Offer them on the installment plan and watch your 
profits grow, 

From now until Christmas it's the greatest opportunity in Housewares 
for more big sales—more profit per foot of display space 

Order stocks now to avoid shortages 





Here is the BIG DEAL! 


Fair Trade Retailer Your 

Cat. No. Retail Cost* Profit 
399 Combination Pan (Special) 3.99 2.39 1.60 

1215 Sauce Pan and Fryer (Special) 3.95 2.37 1.58 
X-20 Beginners Ser 17.50 10.50 7.00 
1500 Skillet Set 21.95 13.17 8.78 
1800 Good Cooks Set 26.50 15.90 10.60 
2200 All Purpose Set 42.50 25.50 17.00 
1100 11 Purpose Set 49.95 29.97 19.98 
1400 Kitchen Jewel Chest 59.95 35.97 23.98 





> OP 
(AS % S 2 ‘ 
x , 1400 


#1800 


REVERE COPPER AND BRASS INCORPORATED 


Rome Manufacturing Company Division 
Rome, New York «+ Clinton, Illinois « Riverside, California 





S77 Special 
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in the old store, has contributed to 
the sales volume 
Population of the Jacksonville 


FOLLOW the Jeaches, which include the adjoin 
COMPLETE ing Atlantic Beach, Neptune Beach 
and Ponte Vedra Beach, is made or 
Ro: up largely of people who work in 
Jacksonville and live at the 
beaches either all-year or during 
the summer months. Jacksonville ver 
Beach proper doubled its popula- 
tion between 1940 and 1950 and 
has added another 35 percent since SHY 7 
1950, giving it a present e timated a Cars... 
population of 10,000 with 17,000 
in the entire area. During the sum 
Chattanooga Royal mer this is augmented by several 
the latest of the thousand visitors. When the Proc SOUTHERN HARDWARE has 
e new Royal Unvented tors first went into the hardware 
ors, the Model 2419. 
omplete line of seven 
i heaters is available! 1945, 
Models Yom 15,000 to 30,000 in operation at all of the beache trade throughout the South. 
B.T.U. t@satisfy all your cus- today there are 4090, an increase of . : 
tomers ith and without ra- nenainy O00 Gamment Up-to-date information on all 
diants, T » circulators offer ww * — 
smart, modfrn appearance and 
economicalop performance at market Proctor’s Hardware uses is found every month in its pages. 
a price tha, means real stock the local weekly newspapers and 
movement der your supply the already cited television com 
from your Ro¥@l distributor now. 7 : snet! : : 
mercial from Jacksonville. It re program of service to readers that 
ceived a good deal of publicity in 
print and by word-of-mouth from 
a week-long open house held when 


business at Jacksonville Beach in been a dependable guide to the 
there were 1096 telephones wholesaler and retail hardware 


To advertise to this growing phases of the hardware business 
The magazine has been built on a 


covers: 


it opened for busine last Janu WINDOW DISPLAY 
ary. About $1200 worth of me COUNTER DISPLAY 
chandise, including a refrigerator STORE MODERNIZATION 


was given away to lucky winners 


who were required only to register CUSTOMER RELATIONS 
during open house weck. The win SALES PROMOTION and 
ners were all local people, which 
made news for the pre ADVERTISING 

In operating the store, the Proc INVENTORY CONTROL 
tors have departmentized the man EMPLOYEE RELATIONS 
agerial responsibilities. Ethan D 
Proctor is general manager and SERVICE DEPARTMENTS 
does most of the buying. His son, CREDIT CONTROL 
Jack, is sales manager, paying par- ACCOUNTING 


ticular attention to major appli 


ances and television. Mrs. Proctor PROCEDURES 
looks after the financial end. With @ ASSOCIATION ACTIVITIES 


SEE THE FULL LINE of Chattanooga this family teamwork. the busines 


nes products at Permanent ’ t ito fl } 
Jisplay Space 1119-A, Mer- SS aes SS ar i 

poe Mart, Chicago. Vented The Proctors credit a part of the Plus, local news about Wlonsty 
Circulators, Gas Logs, Built-In uccess they have achieved to a people and their activities in the 
Wall Heaters, Wall Insert Heat- bonus system which supplements 
ers, Clay Backwall Heaters and 
Cool Cabinet Circulators 


se Southern hardware trade .. . a 
a guaranteed salary plan. They 


have determined that it is not sat 


isfactory to pay a salary plus com has developed so fully. Each of 
Nationally Advertised in LIVING mission on individual sales in their , ne . 
, these subjects is given special at- 
type of business, they have 


feature that no other magazine 


SO 


adopted a plan that sets up month yntion in its relation to the spe- 
ly goals for the entire force to cial needs and problems of South- 


ually sénce 1894 meet 
At the beginning of each yea! 


CHATTANOOGA ROYAL they determine the year sales 
COMPANY that are needed, based on their 
Chattanooga, Tennessee average gross profit, to meet the SOUTHERN HARDWARE 
Manufacturers of expenses of the business, including 806 Peachtree St., N. E. 
Royal Heaters and Royal Chef Barbecue Grills the owners’ salaries. This amount G : 
* ! pro-rated into monthly goal Atlanta 5, —v~ 


A.G.A. APPROVED FOR NATURAL, based on a three year average QO! 
MANUFACTURED ANO LP GAS these monthly totals a certain pel 


ern hardware men. 
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Now’s the time to 
get set for MOE Light's 
big fall promotion... 


M-1096—$24.95* 


M-1057—$14.75* 


“Prices slightly higher Denver ond West 


RIGHT TIME FOR SURE... be cause whe n this big, 
impressive Moe Light Promotion on Inspiration- 
Lighting breaks (and first issues will hit news 


stands in October) there'll be thousands of 


for 
Lighting Centers that display Moe 


families right in looking 


the Home 


Lights 


your community 


IT’S SMART SALES STRATEGY...be ready 
Moe Light displays b 
stock. Tell store 
Light Fall advertising 
thoroughly familia: 


with 
right and orderly, plenty of 
big Moe 


push...suggest they get 


personnel about the 


with the 


Moe Light Catalog. 
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BIG, FULL-PAGE 
4-COLOR ADVERTISING 


“SHOW-HOUSE” 


DOUBLE-PAGE COLOR SPREADS 
in the POST and LIVING! 


Post Oct. 8...Living, House Beautiful, Sunset— October 
Better Homes & Gardens and Living 


reaching 37,276,416 readers 
coast-to-coast 


PROMOTIONS LIKE THIS... back: 


ch nase priced to move 


November 


ber—th 

Watch fo 
e them in your store displays and windows. Talk Mos 
ghts to every customer. MAKE THIS PROMOTION 


PROFITS TO YOU! 


Light plans for e Light Fall 


the national ad 


' 
you! Remer 


Promotion be longs to you 


MEAN 


MO 


Division of THOMAS INDUSTRIES INC 


General Office 410 § 


oO ginator of ly p 
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No. 066 The craftsman's choice 
for years. Triple locking and double 
attached joints. Solid brass strike 
plates. Markings embedded right into 
the wood 
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No. X-46 For extra-heavy duty. 
Select straight-grained hard maple 
sections 50% thicker than standard. 
Bold figures further protected by 
tough clear plastic. Solid brass ex- 
tension for inside measurements. 


RED!END RULES 


*euse”” SELL 


Because for years their outstanding quality has made 
them the craftsman's choice. 


a 
7 
" 
» 


Because national advertising unequalled in this field 
directs customers to your store. 


Because they are priced to sell . . . and to make you 


a profit. 


if PAYS TOC SELL [UF KIN 


TAPES * RULES « PRECISION TOOLS 
ORDER FROM YOUR HARDWARE WHOLESALER 


THE LUFKIN RULE COMPANY, Saginaw, Michigan 
132-138 Lafayette St., New York City @ 
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Self Serve 


‘ Double Merchandiser Sells 


40 styles of 


HANDY-HOOK FIXTURES 
Ll day -wery day / 


FREE! This beautiful display stand, holding counter Mer- 
chandisers No. 1 and No. 2, which contain the 40 fastest sell 
ing Handy-Hooks, makes selling easy and saves clerk's time! 
From these Merchandisers the customer can easily select any 
style of hook and in any quantity 


This display stand, holding the new colorful Handy-Hook 
cartons, is assembled without the use of tools in a few minutes, 
and it concentrates hooks and perforated hardboard in one 
“easy to sell from"’ display 





: ON HANDY.-? 
YOUR JOBBES 
THE FLOOR STAND will be free to all Dealers who 
have purchased MERCHANDISERS NO. | and NO. 2 
FORTY FA MOVIN 
holds twenty first choice styles. 
holds an additional 20 tremendously 
popular styles. These Merchandisers may be used as separate 
counter displays, or together in the display stand. Every Handy- 
Hook has the part number stamped on it for positive indenti- 
fication. These Merchandisers carry the largest assortment on 
the market 


A FEW OF THE POPULAR HANDY HOOK FIXTURES 
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Perforated hardboord ’ ; 
be mounted on either ide of Vapco prooucts, INC. 
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2 eCopytaie te Aten 13271 Mt. Elliott, Corner of Luce Detroit 12, Mich, 
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SOUTHWESTERN 
PLASTIC PIPE 
10 
BE 
SURE 


Polyethylene Plastic Pipe; 
to rigid high standards of premium, 
virgin, polyethylene ... guaranteed to be 
free from defects... yet priced for 
competitive selling at a profit 
Write or Wire today for literature and 
price list 

* Permanently identified 

* Marked at 1 foot intervals 

* Cooler Banded every 100 feet 


o 


100's OF USES 
Domestic Jet Water Wells 
Stock Watering Lines 
Electric Conduit 
Acid & Alkali Lines 
Lewn Sprinkling Systems 
Food & Beverage Lines 


SOUTHWESTERN 


PLASTIC PIPE COMPANY 


A Div. Of Texas Vitrified Pipe Co 


Mineral Wells, Texas Phone 2050 





0.2 million. However, the i 
in unemployment was far le 


the usual seasonal] rise for. 


a 


Farm Income Off 
in First Four Months 


FARMERS RECEIVED approximate- 
ly 8.2 billion dollar 
ings in the first four months of 
1955, five percent le than last 


from market- 


year. Average prices were five 
percent below 1954 and the total 
volume of marketings wa 
the same. Receipts from livestock 
and products were around 5.1 bil 
lion dollars, eight percent less than 
a year ago. Most of this decline 
was due to lower prices of ho; 

Crop receipts totaled about 3.1 
billion dollars, slightly above the 
comparable period in 1954, mostly 


about 


because of increased marketings of 
soybeans and higher prices of veg 
etables 

Total cash receipts in April were 
around 1.9 billion dollar down 
easonally from March and slight- 
ly below April, 1954 


om 


Prices Increased 
on Revere Ware 


AS THE RESULT of substantially 
increased material costs retail 
prices of Revere Ware copper-clad 
tainless steel cooking utensils and 
tea kettles have been 
approximately 10 percent 

In making the announcement, C 
M. McCreery, vice-president in 
charge of the three manufacturing 
pointed 


increased 


divisions of the company 
out that the price of ingot coppe! 
has increased $120.00 a ton since 
the January 1 Revere Ware price 
list went into effect and that the 
high quality stainle teel used in 
the manufacture of these copper- 
clad stainless steel utensils has re- 
cently advanced to $85.00 a ton 
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Appliance Sales High 
for Westinghouse 


SALES OF MAJOR appliances by 
Westinghouse during the first 
months of 1955 have set a record 
high over any first-half in the 
company history, according to a 
recent announcement from the 
company 

Sales during the first half were 
approximate ly 25 percent ahead of 
ales during the first half of last 
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Hotpoint Increases 
Appliance Prices 
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price hike will 
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Alabama Retail Hardware Association 
Conventior and exh 

eum Montgome 

1956 Charl 

409 N. 23rd St., B 


American Hardware Manufacturers 
Association—National Wholesale Hard- 
ware Association joint Convent 
Atlantic Cit 
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Twelve Wire Selvage 
Five fiat wires and 


seven fr 


with special selvages 
for a better screening job 





Gold Strand’s special reinforced selvages are a 

compelling sales feature for customers who want to do a better 
screening job. Here's why! 

The special selvages assure long screen life... flat Ten Wire Selvage 
screening so important to the do-it-yourself beginner and the \AH round wires 
professional alike ...a good body for tacking ... 
screening that won't pull out of the molding. 


Gold Strand is offered with special ten round wire selvages 
or, for even greater strength, special twelve wire 

selvages (five flat and seven round wires). And you can 
give your customers a choice of Galvanoid, Antique or 
Bright Bronze, or Aluminum screening —to fit every 

job requirement—to fit every purse. 











Best of all, you don’t have to carry a large inventory. 
Gold Strand—made by the largest producer of 
insect wire screening—offers speedy delivery from 
near-by warehouses. Contact your jobber today. 


GOLD STRAND 
INSECT WIRE SCREENING 
PRODUCT OF WICKWIRE SPENCER STEEL DIVISION s 


THE COLORADO FUEL AND IRON CORPORATION 
, = = | | 


WICK WIRE SPENCER STEEL DIVISION —<Ationta © Boston © Bulfele « Chicago © Detroit © Hew Orieens © Hew York © Philedeiphie « 
























































Tet COLORADO Fut 


AND IRON CORPORATION—<Albuquerque © Amarillo « Billings @ Boise © Butte «© Casper « Denver « fi Pesce «© ft Werth «© Heuston © Lincets ‘Heb 


Les Angeles © Oskiend © Okichoma lity © Phoenix © Portland © Pueble o Seltleke lity ©@ Sanfrancisco © Seettle © Spokane @ Wichite 


SOUTHERN HARDWARE for SEPTEMBER, 1955 











She Balt Bar 





“THERE GOES THE ONE | WANT!” 
_ 








Catch as catch can bole and nut selling methods have no 
place in the modern hardware store. You can make your 
bolt and nut business even more profitable when you let 
the “Self-Service” Lamson Bolt Bar save you time and 
steps to the back room. 


The Bolt Bar comes complete with 106 of the fastest-selling 
sizes of bolts, nuts, washers, etc. Experience proves that 
the Bolt Bar stock turns over an average of 6 times a year. 
The extra profits and time-saving convenience of the 
Lamson Bolt Bar should be a “must” for every hardware 
store. Ask your distributor salesman for the facts on 

the Lamson Bolt Bar or write to us direct. 


7ée LAMSON & SESSIONS @. 





1971 West 85th Street Cleveland 2, Ohio 


Plants ot Cleveland end Kent, Ohie + Birmingham + Chicege 





York 17 , , noma A iz n- 
le J retar\ NWHA, 1900 
Arch St 


Arkansas Retail Hardware Association 
Convention and exhibit. Robin- 
Auditorium, Little Rock. Feb 
Tisdale 

Rector 


Hardware Association of the Carolinas 


Convention and exhibit tadio 
renter, Charlotte, N. C., Feb 

23 1956 Headquarter 
Charlotte. D. W. Law 


( 


11842 E. Fourth St 
N.C 


Florida Retail Hardware Association— 
Georgia Retail Hardware Association 

Joint convention and exhibit at 
George Washington Hotel. Jack- 
onville, Fla March 4-6, 1956. W 
W. Howell, Executive Manager, P 
O. Box 183, Waycro ; 


Kentucky Retail Hardware Association 
Convention and exhibit at Ken 
tuc KY Hote! Lou ville Jan 4] 
Feb. 2, 1956. Edward H. Keil 
secretary, 501 Republic Buildin; 
Louisville 2 
Mississippi Retail Hardware Associa- 
tieon—Convention at Hotel Roose 
velt New Orlean March 11-12 
1956. David O. Mansfield ! 
tary, P.O 30x 1696. Jackson. Mi 


Missouri Retail Hardware Association 
Convention and exhibit at Jef 

ferson Hotel st sOu Feb 14 

16, 1956. Harry 

tive Secretar 


ing, 812 Olive 


Tennessee Retail Hardware Association 
Convention at Andrew 

Hotel, Nashville, Feb. 19-21 

Morris Jone ! » 

787, Nashville 


Texas Hardware & Implement Associa- 
tien—Convention and exhibit, Dal 
las, Jan. 29-Feb. 1, 1956 M 


Souder Executiy 


Tri-State Hardware & Implement As- 
sociation—Convention at He 
Hotel, Amarillo, Texas, Fet 

1956. Marshall D. Shepard 
tary-Manage! i19 Lis ‘ 


Amarillo 


West Virginia Hardware Association 
Convention ; H 

Huntington 

Jarme Cc 
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MORE AND MORE DEALERS 
ARE FINDING OUT THAT 









1. DEPENDABLE QUALITY 
2. GENEROUS MARKUPS 
3. REASONABLE RETAIL PRICES 
STRONG NATIONAL ADVERTISING 


Quality famous for over a century keeps 
customers coming back for Tree 


Brand items. Add BOKER’S generous mark 





other 


ups, reasonable retail prices and strong 
SATURDAY EVENING POST ads and you 
have sure profits! Talk to your jobber today 


about Tree Brand! 
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“SUBURBAN” TABLEWARE SET 
Handsome practica 24 piece ablew 
set. Ger e Pakkaw har ta : 
» resistant ‘ —~ . 
J arryit e r ” f 
STEAM SET is ent 
A ‘ 
j - 
j \ = 
4’ 





CARVING SETS 





. 


“a 
POCKES KNIVES 


ALSO BOWER PLIERS 


SNIPS, WRENCHES 
CATALOG ON REQUEST 


A 


“EHD 


SCISSORS 
SHEARS 









BOKER 
TREE QD Brann 


CUTLERY we" 


od We 
“"" 00 o 





Recogniz' 
j H. BOKER & CO., INC. 
Yaius Estoblished 1637 
101 Duene 1. New York 7, WY 
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JON-E SELLS ALL YEAR at 
ALEX TAYLOR 


Here at one of the most famous 
sports stores in the world, 


Jon-e is always on display. 





Alex Taylor, Jr. says 
“You'd be surprised how many 
Jon-e products we sell in the 
summer months. It golfer 
fishermen and tilors om the 
spring and fall— then duck and 
deer hunter tkater ind 
kiers through the winter up 
to early pring trout fisher 
men. They all find Jon-e equip 
ment necessar itema to have 
ong. We wouldn't be with ALEX TAYLOR, Jr 
out them Alex ‘I r & in N« Y ork 
PX Stores, Order Jon-e Products NOW 











BODY BELT 


Securely holds 2 standard size 
Jon-e Warmers directly over the 
kidneys. Warms the whole body. 
Color-fast, scarlet red with ad- 
justable web belt, nickle-plated 
buckle. For sportsmen, formers. 






Retail ‘Price, sy95 


with zipper pocket fo hold 
the famous Jon-e Warmer 






Place a Jon-e into the built 
in pocket of the muff. Zip it 
shut, Feel that comforting 
warmth. 100% Wool-lined, 
covered with woter-repellent 
poplin. Buckled around woist 
or hung cround the neck, 
hands are instantly free for 


. Fair trade Price, $50 action 


** 6 —_— ws a eae aes eee ee 







Order your Jon-6 Warmers and 
Fluid now. Demand to be great! 







s 





© JON-E FiuID 
Faster lighting, longer 


® STANDARD SIZE 
JON-E. Chrome -ploted 


© GIANT GA. SIZE 
JON-E. Chrome -plated 


ond polished. Heats and polished. Heats tasting. 
for two days on one cc“ day long on one Sez.con. . . 45¢ 
filling of fuid. $4.95 filling of fluid. $2.95 16 ox. con 75« 


Also goid-ploted, gift-wrapped. Stondord size $5.75, Giant $8.50 (plus tox) 


Minneapolis, Minn. 


ALADDIN LABORATORIES, INC. «+ 















for the 


Hardware Dealer 
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CAN NOW BE SOLD BY YOU ON THE 


GENERAL ELECTRIC BI v 


bECTL 
Sell This Shopmaster Basic 


P 
CREDIT CORPORATION 

}_ Power Tool om = 

“2 ; INCLUDES and small 


Look at the features on this 
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Shopmaster Saw-Jointer Combination 


@ Ready to plug in and operate 







@ Comes complete with 2 HP motor 
@ Big husky 8” tilting arbor saw with 2'2” depth capacity, 










13”x16” table size, mitre gauge and rip fence 

@ Rugged 4” jointer-planer with %” cut, 4x26" table and 
flexible guard 

@ All steel stand is 26” deep, %" long and 36” high 

@ Handy switch is conveniently located in front 

@ Both tools have sealed-for-life ball bearings 


@ Saw-jointer combination, stand and motor sell for only 
$174.50 


Just plug it in gy 


It’s America’s Greatest Power Tool Value 


This Ad in Leading Handyman Publications 
Will Be Paving the Way for Your Big Profits 


-- we 
wt 





























A Handyman Payment Plan: 


YOUR CUSTOMERS 


PAY ONLY 


10 


SET UP COMPLETE POWER 
TOOL DEPARTMENT WITH NEW 


SHOPMASTER 


Display in 3 x 5 Space 










Now you can use a small 
corner or section of your store 
and add a power too! depart 


ment. Each square foot brings 
$30 in retail sales. Ruggedly 
constructed, yet light in weight 









Cols 


iz 








- 


10015 


Here's important news to every power tool dealer 
in the United States 

With installment-buying accepted as an American 
way of purchasing larger merchandise, Shopmaster 
now makes available to its dealers the time payment 
service of the General Electric Credit Corporation— 
one of the largest and most progressive financial in 
stitutions in the United States 

Here are the quick facts 


@ Customers need pay only 10% down. 

@ Small monthly payments can be extended up to 18 
months. 

@ Dealer gets payment for power tools within few days 
of purchase. 

@ Dealers need not extend credit, handle bookkeeping, 
send statements or worry about collections. 

@ Handy forms are furnished Shopmaster dealers by 
GECC. 

@ Customers send payments directly to GECC. 

@ GECC payment plan applies on all Shopmaster Power 
Tool purchases totalling $150 or more. 

@ Local GECC office in 120 cities service local Shop- 
master dealers. 


Send Coupon Today for At 
Handyman Payment Plan | 
Program for Your Store 


For full details on how you too can 
take advantage of this terrific new 
sales-building plan, send the } 
coupon rush to Shopmaster. A rep- 

resentative will contact you with 

complete information 









SHOPMASTE Room 828 1214 Seuth Third Stree 
Minneapolis, Minnesota 
Please send full details on Shepmester’s new Hendymen 


Payment Pien for my store 


Please send details on Shopmaster displey 
Neme of Store 
Address 
City 


Stete 




















stay ahead t=» 
als 


>> 


profit more 
with all 4! but 
set the pace 


SACHEM SASH CORD 


A profit-plus favorite quality . 

sash cord with dozens of practical VW | t h 
uses around the home. Tough, 

long-wearing in sparkling new, 

easy-view, break-away double car 


tons. Sizes 6 to 12; sizes 7 and 8 
only in double hank cartons SPOT . CORD 


TITE-ROPE CLOTHES LINE 


No better plastic clothes line 
made! Premium quality, wire 
clothes line with smooth 
plastic cover that’s easy to 
clean with a damp cloth 
Twelve 50-foot hanks in 


attention-getting red, white WHALE CLOTHES LINE 


and biue display carton 
One of the top sellers in it: 


price bracket Solid braided, 
all-yarn construction. Color 
fully packaged in sparkling 
cellophane, size 7, two 
50-foot hanks connected 
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For more information on these sales aids 


use the return post card at bottom of page 


Electric Tools Display 


The Black & Decker Manufactur- 
ing Co., Towson, Md., has introduced 
the new U-1136 merchandiser which 
feature three of the company’s 
fastest selling tools, the new U-3 \%” 
Utility Drill, the No. 44 Orbital 


Sander, and the 6” Heavy-Duty 
Circular Saw. 
The ne verchandiser is made of 





ightweight steel painted orange. It i 
24 inches wide, 8% inches deep, and 
15% inches high. Total shipping 
weight, including the three tools, is 
36% pound 

The merchandiser has an open de- 
ign as an invitation to the customer 
to handle the too! 

At the to; 
a colorful display 


of the merchandiser is 
card carrying a 
The card is re- 
placed easily by others to stress dif- 
ferent promotional themes. Attached 
to the back panel of the display is a 
rack for give literature. For 
more information 
Circle No. 397 on coupon, pg. 66 


seasonal message 


away 


Ribbons-Wraps Stand 


Two new deals for Christmas dis- 
play of Sasheen and Decorette brand 
ribbons and matching gift wrap 
papers are announced by Minnesota 
Mining and Manufacturing Co., St 
Paul, Minn 

Each unit is a portable, pre-packed 
floor stand designed as a complete 
self-service headquarters for gift 
wrapping material and can be set up 
in less than a minute. Each pack or 
roll of paper and foil is protected by 
transparent cellophane wrappers 

The larger stand—Deal “FS” No. 1 





31”. It holds 19 
Sasheen in a 
dozen “%” x 20 
Decorette in as 
(two 


> $5 





x 19% 
x 15° 25¢ and 
39¢€ roll of 
colors; 70 


pac ks of 20” 


ind 25 dime 
For more information 
Circle No, 398 on coupon, pg. 66 


backcard) x 
ls of 


high Gncluding 
1ozen re 
orted colors and siz 
39¢ rolls of 
orted colors; 1 flat 


sheet) 25¢ par b oO 20” x 


30” gift wrap papers in six design 
12 continuous 20” x 120” 39¢ rolls of 
wrap paper 12 continuous 20” 
39¢ rolls of gift wrap foils; and 
en-cent pach of tags and seals 
Sasheen rtment includes 
en : x 15° 25¢ rolls; four 
x 24° 39¢ two dozen 
120° 98¢ ro and one doz 
10’ 98¢ 
maller nd—Dea I 
44 } h th ach 


Postage 
Will Be Paid 


by 
Addressee 


Circle No 


It 


he 
four 


ids 12 « 
dozen 


Sasheen in 


flat-fold 


(two 


lozen 
“%” x 24’ 


heet) 
x 30” gift wrap paper; 
packs of tags and sea 


54” 


assorted 
25¢ 


’ 


Duck Decoy Cord Rack 


Sunset Line & Twine Co., Florence, 


Ala., which is now putting out 50 
ft. coils of 100 Ib. test braided nylon 
duck decoy cord individually packed 
in cellophane bags to sell at 95 cents, 
offers a free counter display rack 
with three dozen bag 

The rack feature the fact that ny 
lon decoy cord is durable and strong 
won't untwist or rot, and will last 
ip to ! ye or more informa 
tion 


399 on coupon, pg. 66 
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United States 
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Power Tool Display Aienian 


Shopmaster, Inc., 1214 South 3rd merchandising aids for dealer 
St., Minneapolis, Minn., manufactur The free 8” metal display hold 
ers of home power tools, announces a 19 assorted drivers. It has a red, white 
store display designed to make it and black baked enamel finish, and 
possible for a representative power is especially designed to fit small 
tool department to fit into a floor pace requirements. It mounts easly 
on a peg board and conveniently 
hows prices, sizes and rew head 
illustration 

According to the manufacturer 
all 30 drivers are regular Irwin cat 
alog quality with Easy-Grip Amber 
Plastic Handle and heat tempered 
high carbon and alloy steel blade: 
The sizes making up the 30 driver 
assortment include y dozen each 
of No. 400 series, 3”, 4” and 6”; 42 
dozen each of No. 4000 series, in 3” 
and 4” siz The retail value of the 
Irwin No. 430 special assortment with 
free 8” display is $18.60; dealer c« 
is $11.05. For more information 

Circle No. 402 on coupon below 


C9% Multiple type outdoor lamps and 
100 C6 Series type indoor lamps. 
Completely illuminated, the unit 
comes completely pre-packed, pre 
priced, pre-tested and pre-sold, ac 
cording to the manufacturers, and ha 
three extra large storage spaces for 
larger-type stores. For more informa 





tion 


Circle No. 401 on coupon below PRINTED HELPS 
foot and other sales aids 


pace no larger than a 3 x 5 
space . . 
Ruggedly constructed, yet light in Screw Driver Unit 
weight, it is built to support many The Irwin Auger Bit Co., Wilming 
Shopmaster models, the manufactur ton, Ohio, has announced a new No 
ers state. A typical display, they add, 430 combination assortment of 30 
could include a drill press, band saw, 
table tilting arbor circular saw, new 
floor model circular saw, 20” jig saw, ing an “archeress” and the slogan 
jointer-planer and accessories. For “Lombard Hits the Bullseye.” The 
more information complete Lombard line of chain saw 
Circle No. 400 on coupon below is displayed in specially printed 
broadsides. Bright banners have been 
designed to set off displays in either 


Si) the dealer’s window or at a booth at 
Christmas Lighting Unit lj a state, county or local fair. A new 


Noma Lites, Inc., 55 West 13th St., Dealer Newsmat series and envelope 
New York 11, N. Y., is offering its | ' stuffers for dealer use are also avail 
1955 “Sampler” merchandiser, No ‘ ’ re able. For more information— 

752, as a complete Christmas Lighting Circle No, 403 on coupon below 
Department in only two square feet 
of Sloor space ‘se Reo Division, Motor Wheel Cor; 

The unit contains nine 7-light in- = Lansing 3, Mich., supplies its dealer 
door sets, three 7-light outdoor sets, with 4-color envelope stuffers, wall 
three 8-light indoor series type sets, posters and ad mats at factory cost 
100 CIM Multiple type lamps, 40 , Indoor sales and service signs, de- 
signed to stamp the store’s name and 
its Reo dealership upon the mind of 
the public may be obtained for $9.90 
each. For more information 

Circle No, 404 on coupon below 





Lombard, 6 Main 


Ma , in launching a chain iW 
promotion, 1s providing deaier 


special promotional material fe: 





Please send me more information on the sales aids circled below: Revere Copper and Brass, Inc., 
Box 111, Rome, N , ha available 


397 401 405 409 413 417 421 425 429 433 437 44! iia ousestenent of Genter onles 


398 402 406 410 414 418 422 426 430 434 438 442 aids. These include a large plaque of 
399 403 407 411 415 419 423 427 431 435 439 the Revere trademark and envelope 


stuffers. An advert y ma 

400 404 408 412 416 420 424 428 432 436 440 preter Reng —~ = lhe a 
vertising program. For more 
Please send me more information on the new products circled below: a No. 405 on coupon below 


68 70 72 74 76 78 80 82 
69 71 73 75 77 79 8! The Yale & Towne Manufacturing 
Co., Stamford, Conn., provides carded 
hardware as a dealer hel nh bo 


My Name Position it Th 


Company Name 
Street 


City 














Pe eeee fe mw es 


TO SERVE YOU BETTER! 


FEDERATED MUTUAL’s Southern Division 
serving the states of Georgia, Florida, South 
Carolina, Kentucky, Tennessee, Alabama, 
and Mississippi now occupies this new home 
at 1400 West Peachtree St. N. W., Atlanta, 
Georgia. 

This beautiful new building symbolizes the 
success of a sound insurance plan that had its 
beginning over a half century ago. The idea 
was that if you insured only preferred risks, 
if you served with direct company representa- 
tives; if you operated with above average 
efficiency you could substantially reduce costs. 
Then if it were a mutual company you could 
return these savings to your policyholders. 

As more and more people discovered that 
you really do save with safety this way on 
insurance for business, home and car, 


Cderaled 


IMPLEMENT and HARDWARE 
1400 West Peachtree St. N.W 


/ 


7 


al 


.é 


- et) ’ 


FEDERATED MUTUAL grew. Today it’s one of 
this nation’s largest mutual fire and casualty 
insurance compan sand sull prowing 
Considerable credit for all this is due one 
of the company's outstanding ofhcers and 
D Mr 


President in Charge 


gentlemen, Mr. Lee Davis Davis is 
Resident Vice of 
Southern Division which he founded in 1921 

FEDERATED MUTUAI 


proud to have been part of 


the 
is 


the growth of this dynamic 
territory which 
We look forward 
with you to a bright future 


Southeast 


we serve 


You are cordially invited to 


visit us whenever you Can 


and letus show you through me 168 ©. Gave 


our new home Resident Vice President 


Malual 


, INSURANCE COMPANY 
Atlanta, Ga. « ATwood 6654 


= 


»* 


INSURANCE AT A SAVING FOR BUSINESS - HOME - CAR 
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THE YELLOW PAGES OF YOUR CLASSIFIED TELEPHONE 


1955 


OUTSIDE OF ATLANTA FOR THE NAME OF YOUR NEAREST FEDERATED REPRESENTATIVE 


DIRECTORY, OR WRITE TO US 


CONSULT 





1 p- SERVICE CARTON 


THERSTR IPPING oar, php 
SELLS WEA shia, Y 2 in | ere hand A a! a! har hon 
ume HO CAKES! eee eee 


2 


nior 


Circle No. 406 on coupon, pg. 66 


The Henry L. Hanson Co., Wo! 
cester Ma i introduced ‘ 
Self-Seller Dri 


require 14 inche 


"Do It Yourself” 
WEATHERSTRIPPING 


Silent-salesman display carton holds twelve 17-feet coils (14%-in. wide 
Guardsman Rust-Proof Bronze Weatherstripping; corrugated, punched 


and complete with coppered nails. Instructions for installing with each 
coil 


Camillus Cutle ad Co., 
NATIONAL GUARD PRODUCTS, INC. — Y.. j oe" ring t 
HEADQUARTERS FOR A COMPLETE LINE OF METAL WEATHERSTRIPPING 


JACK FROST WEATHER STRIP 
FOR WINDOWS AND DOORS! 


Circle No. 407 on coupon, pg. 66 





Low-cost, efficient! {f= 
Rust-proof white } 

metal fastened to No. 336 , 
moth-proof black Door § /im, 

felt. Pre-punched sg ~ F 
complete with nails for 3’x/’ door) Consists of all 
18-{ft coils necessary compone nt parts in 
one package, ready for easy 
installation, with complet 
instructions, 


EXTRUDED ALUMINUM THRESHOLDS 


a =~ 


> =, “a - 


| te 


‘ Circle No. 408 on coupon, pg. 66 
No. 435, Interlocking 


$Y.” wide x 9/16” high No. 424, Saddle Type 


Columbian Rope Co., 
Concealed hook included 1” wide x 1” high ‘ . 





Ali National Guard thresholds are highly polished, drilled and countersunk. 
individually wrapped with necessary screws in neat package. 


ER GUAROSMAN WEATHERSTRIPPING FROM YOUR BBER OR 


“ NATIONAL GUARD PRODUCTS, INC., Memphis, Tenn. 
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ANOTHER SUCCESSFUL HARDWARE SELLING TEAM..RETAILER, JOBBER AND RUBBERMAID. Frank Sumroll, 





Manager, Fine Bros.-Matison Company, Lourel, Miss.; James Dickson, Salesman, Corenswet, inc, New Orleans, La 


“[ favor Rubbermaid because 
of the wonderful turnover” 


says Frank Sumrall, Manager 
Fine Bros.-Matison Company, Laurel, Miss. 


RETAILER SAYS: “We favort! 
e in our House ures: Depa f 


| 
than one 
{ 
t 


JOBBER SAYS: "|: 


h a favor with 


RUBBERMAID SAYS: °’ 
bermaid pay | Hi 
t pla ] 
This eye tching Rubbermaid window displey at Fine Bros 
Matison Company pulls profits right fi the sidewalk. Try o 


hkhe 1. 1) works 
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ih a — moh @l—+ oun —i—t-h—lobal 


ON SALES WHEN YOU STOCK 


prot 
a 
Cnr 
‘ 


ion 


Circle No. 409 on coupon, pg. 66 


The Dicks-Pontius Co., Daytor 
Onio, nha mplified dealer re 


for llustratior 
ri ] I ion 


offering a mat 
all the product 
in mat form. De 
mat by the Ke 
peal below ther 
Further sale aid 
display The White 
Compound ap} 
white carton 
lid. The poster 
of the compound 
hold 12 tube 
counter display 
the do-it-yourse!l 
tube The 
vhich 
mpound 
tion 


y 4 Circle No. 410 on coupon, pg. 66 
4 


The Ruberoid Co., 5 


Health-o-MYeter Mitel 117 | Sus een 


Vide election 


VIndow ais] 
...the brightest star in your ‘55 line con tac 
teria The 


When you display the Model 117 Kasy-reading magnifying lens with k d 
rack daispia 


bath scale with the “Lift” Too full 260-pound capacity dial, makes 
how your Fall sales really start to their weight-watching simple and 
shine. That's because customers’ sure with Health-O- Meter entrance doorwi 
eyes are first caught by its compact Get ready now to meet the rush wall sign; me 
streamlined silhouette —attracted of Fall demands for this finer bath Glo bannet 

by its convenient built-in handle scale—competitively priced to put chart. Also incl 
that lets them lift it lightly when profits in your till. Order direct, or 
ever the Model 117 must be moved through your jobber today 


model board 


colorful counter 
product For more i orma 
Health-o-Meter Scales’ enamel! finished colors blend with any Gin Circle No. 411 on coupon, 


bathroom motif: white, green, blue. vellou rose and black 
Health-o-Meter Bath Scales are priced from $6.95 to $39.45 


Hanson Scale Co., 


Health-o-Meter at 


tana Dist i 
tand free to 
Hanson sca 
and is 18 
bath Calt 


3980 im 


.. + America’s Weight-Watcher Since 1919 


merchandise! 
the counter 


is finished 


ition 


Circle No. 412 on coupon, pg. 66 
Model 161 Model 


Scott-Atwater Manufacturing Co., 


Health-o-Meter pre-sells your customers this Fall with National 
Inc., 2901 East Hennepin Ave., Minne 


Advertising in Good Housekeeping + Better Homes & Gardens 


poi 


ind Promotion H 





CONTINENTAL SCALE CORPORATION e« 570) sremont Avenue @ Chicago 34 
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These merchandising tools will help you sell 


pressure-creosoted W001 to farmers 


More and mor rmet ire learning this fact 
when you WOOK ind the farm, it pays to use 
pressure-creosoted wood. And United States Steel 

is the producer o SS Creosote has prepared 
valuable merchandising tools to help you cash tn 
on thi growing market for pressure creosoted 
fence posts, barn poles and other pressure-creosoted 


wood for the farm 


LITERATURE— \ rs mer | find valuable 
rev vitl t! problems im 
it Pa con 
tf heow 
Planning 


ADVERTISING MATS— | I i vivertin 
mriunat 


ivertining 


Add pre ul retrsaotant rin 4 ‘) oul linn Mail 
tiv coupon belov or complete ormation on this 
merchandising program and the names of pressure 


treater who ¢ 0 oure ol upply 


SEE THE UNITED STATES STEEL HOUR 


Here’s a dealer who is cashing in on 
demand for pressure-creosoted products 
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colo! | i 
‘ ‘ 
nated ¢ ‘ 


an outdoor 


nation 


Circle No, 413 on coupon, pg. 66 


Upson Brothers, Inc., 65 


Rochester 14, N. ¥ 


nent, self-service 
construction at m 
rD-48 Hold-E-Ze« 
ortment. This Tenit 
tock of 48 
to ix o! a 
r / narked on the 
bi j / and price for ea 

. old. For more informatior 
Circle No, 414 on coupon, pg. 66 


Chas. O. Larson Co., P. ©. Box 
Sterling, Ill manu j I ‘ 


Eliminates Resharpening! Sea eins tanotiene 


construction ‘ 


From the world’s largest maker of bow saws self trade. ha 
four different 


comes these totally new bow saw blades. For years, 
which may be ol 


Sandvik has been first in sales because Sandvik Bow 

Saws are first in performance. Now, Sandvik pio- pce ge a “ “9 sie 

neers the most revolutionary saw blade of our era, : of Row Hor . “ "2 a 

Developed in the Sandvik research laboratories of Folding Leg Brac 

under an exclusive process now being patented, without charge unde! 

SUPER SANDVIK NO. 21 “Hard Point” Bow Saw one wlio es alli 

blades are sweeping aside all other types. A “must” Circle No. 415 on coupon, pg. 66 
for every dealer. Your jobber has, or can get them 


National Lock Co., Ror 


for you today! 
] ‘ 
‘ i ippiy Ingle 


ONLY SUPER SANDVIK No. 21 “HARD POINT” . wspaper mat 


mnie}! 


HAS THESE EXCLUSIVE FEATURES! Cabine 


rrimming 


SANDVIK 21 “HARD POINT Specially induction hardened ‘ velope em 
teeth tips eliminate filing saves time and work ame produc 
ends the need for files increases production Lockset a 
SANDVIK 21 “HARD POINT” Offers an all new tooth design without = chi 
for super cutting speed. Two cutting teeth for every raker 
tooth 
SANDVIK 21 “HARD POINT Sensational new, narrower 
width only 4". Reduces friction, eliminates binding 
or pinching 
SANDVIK 21 “HARD POINT” All new packaging! You asked 
for it! Here it is! 10 blades to a carton each blade her- eediemne fe 
metically sealed in o wax impregnated envelope for factory oo th - We ; , 
fresh blades every time —_— i obese 
0 i ortment 








merchandisin 
ale iid, fe 


and hardy 





Nationally advertised in the greatest SANDVIK nore informatior 
' | 
promotion yet, you con moke new sales record Circle No. 416 on coupon, pg. 66 


° with SUPER SANDVIK 21 “HARD POINT Bow Sow 
Blades. Get your wholesalers salesman to write Site Schemes Ga. —_ 
your order today! P , 
a ViCK rT if il ' t il [ 
SAW & TOOL Identified by the famous ehronst lola t a 


DIVISION OF SANDVIN STEEL. i Fish & Hook os> trademark 





merchandi 
Flamemaster 
100 foot roll 
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H-8 TOOL MERCHANT 








16 fast-moving Mone | 1 Display 
Makers. Display of lacquered Red velour 
red metal. Designed as a semi | h tool are 
permanent hxture. Fits in Peg lacement 1 
Board on Wall or ibinet | | pu i 
Holds 2 each of fk llowing | Cla | ' 
91 8S and 91 LO wrenche it | 
40-7 and 41-6 diagonal cut Lowy cli 
ting plier 7-6 slip joint No Charge | 1 To 
pliers, 50-8 side cutting pliers for Display | 
307-10 rib joint pliers, 654-6 Displ 
long nosed cutting pliers =o 
| 
W-5 ADJUSTABLE WRENCHES | | MIDGET TOOL eee 
DISPLAY CARDS rs gone” neem 

In red and white | iked lacquer , . ff a i 

Sturdy steel. Has holes for wall | We wor l teed A 

mounting and wire ca elf I sin = . . ; > } j 

dow or counter di play Holds 2 . ' ~— , . (, (4) (\ 

each of following: 91-4, 91-10 “agp a by 

1-12 and 3 each of 91-6 1-8 . , : , "1 

ilso a service parts kit. 16” high : . , f 

12 wick lee] Shipping | ‘ L a. - uw 

vet. 11 Ibs P Tae face ' 


No ( har ge for Di play ‘ ; ’ No Charge for Di play 















FENCE PLIERS : H-18 MERCHANTMAN 
DISPLAY CARD eee | rr J DISPLAY CASE 
Col ri il counter I SONS Ane BtPaie Hemces | < a » ! | wllimwa 
window displa Ibu | ‘ rm . , ave ; - 
trate ! Iti-mur " re 

i [) an 
‘eae so08 ’ t fint ' 
Phatit r iil plice ' 
wire t wi I 1] ‘ ‘ ro 
tapl Hold ‘ 
1932-10% Fence Plier ' 





No Charece for Display 


4 


These tools have been market pre-tested in the field 
and have proved themselves winners. And they will 
win sales for you! For more profits, stock, display and 


sell the Urica® Line 





and the world's 
best tools ore 
mode in U.S.A 





It pays to sell 
quality tools 








THE HALLMARK OF QUALITY 


UTICA DROP FORGE AND TOOL 


CORPORATION 











UTICA 4, NEW YORK 507.10 


in Coneda: ADLAM TOOL & SUPPLY CO., LTD, MONTREAL 
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SELL 


LUBRIPLATE 


the white 
lubricant of 





IT LUBRICATES BETTER ! 


Letters pour in from all over the country 
telling us how Lubriplate has ~ ed the 
working of fishing reels, guns, « 





or locks, 
lawn mowers, power tools, hinges, fans, 
outboard motors and a thousand and one 
other things 


IT’S NATIONALLY ADVERTISED ! 
Millions of sportamen and householders 
read about Lubriplate regularly in The 
Saturday Evening Post, Sports Afield, 
Field & Stream, Popular Te endl Motor 
Boating, Home Craftaman and others 


IT'S PRICED TO SELL! 
+ Handy Sizes—“A™ Tube % «x 3'% inches 
retails for 20¢; “B" Tube 1 x 6 inches re 
tails for 35¢; “C™ Tube 2 x 8 inches retails 
for O5¢ 


IT’S PACKAGED TO Set! 


“A" & “B" tubes packaged one dozen to 
attractive, sales stimulating counter dis 
play cartons, “C” tubes in colorful indi- 
vidual boxes with counter display card 


Ask your jobber for 
LUBRIPLATE 
and sell it in your store 


Fiske Brothers Refining Co., 














137 Lockwood St., Newark 5, N. J. 


74 


and ea to cut, but re 
With 
Flame 


ter and Beswik, a counter display 


rs to order wick 
2" rol of Glaswik 
f 


furnished 


dual boxe of a size the in 


with every dozen in 


dua boxe 


peeing 


a counter 


pac ked om 
dozen to display. For more 
information 


Circle No. 417 on coupon, pg. 66 


The Wood Shovel and Tool Co. of 
Ohio maker of 


coop wheelbarrow 


Piqua hovel 


pade 
hol 


post 


digget and auger 


complete Tru Blu ad mat 


olfer to 
dealer a 
ervice. No charge is made for the 
on the de: 


letterhead 


mats when inquiries are 
whole 
information 


Circle No. 418 on coupon, pg. 66 


er or aler 


more 


Midwest Tool and Cutlerv Co., Inc. 
Mich | 
vire display 


sturgi offers dealer i smal 


rack for merchandising 
tee] snip The di 


up on 


| 
it line of 


vhich take 
of 


piay 
I 


counte! pace 
l in windov 
ill The mer 
varied assortment 
retail value of $23.8 
tock number and 
enable the dealer 
those items in short 
rack is given f1 
merchandise 
carton. For 
tion 


Circle No. 419 on coupon, pg. 66 


McKinney 
Pittsburgh 33 


forged 


Manufacturing 
iron 
promoting the cor 


product Al 
of colorful 


0 olfered 
and inforn 
tulfer of interest 
ind prospective 
booklet designed te 
tion of hardware fo 
may obtain al 
advertising mat 
assortment 
te with display rach 
ormation 


Circle No. 420 on coupon, pg. 66 


Ocean City Manufacturing Co., 

d Somerset Street, Philad 
is publishing 

er for fishing 

ication Is de 

iers information 

ore profit. For more infort 
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O. F. Mossberg & Sons, Inc., P 
Box 1302 New Haven 


to de 


luKE i 


iffer 
punter 
‘ 


lition 





free electrots pe 


SOUTHERN 


CATCH 
SHOPPERS’ EYES 
and their 


DOLLARS 


with 
National 
Linoleum 
Binding 


Colorfully Packaged to Sell 
On Sight 


Just display this convenient, self- 
service carton on your counter 
and see how fast National and 
Columbia Binding moves. Each 
colorful box contains a dozen clear 
plastic packages of % 
binding—12 feet long, 
iently punched for fastening and 
with the nail supply 
Available in brass, aluminum orf 
stainless steel 


linoleum 


conven 


ene lose d 


It’s good business to sell 
the complete National line: 


® WEATHERSTRIPPING «+ 
Spring Bronze « Metal and Felt Sweeps 


Thresholds « 


« Door and Window Sets 
® SPECIAL ROLLED MOLDINGS 
% BINDING AND EDGING 
* 
Order from your jobber today— 


or write us for additional details! 


NATIONAL METAL 
PRODUCTS COMPANY 
(= Wye 


2 GATEWAY CENTER 
PITTSBURGH, PA 
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OOR-BASE 


DRaFsEAL 


KEEPS INSECTS OUTS . 


New 




















An entirely new door draft seal, made of anodized aluminum, in either natural or 
and the seal is Viny! Plastic, impervious to extreme temperatures. 





brass finish; 
@ Exceptionally easy to install with screw driver. 
@ Fits standard 36” door, cut with hack saw for narrow doors. 
@ Four-way reversible. Easily installed on right or left hand door, on either side 
of door. 


@ Increases air conditioning efficiency —reduces costs, 


Shipr ents made in units of ten; each ind vidually 





pocked in “eye appeal’ carton. Ask your whole- 


soler... or if none in your area, write us direc 


Excellent construction, 


quality material, nicely 
finished, fool proof op- 
eration, easy installa- 
tion . . . no wonder it 
sells fast! 


SOUTHERN HARDWARE for 





SEPTEMBER, | 


FREE demonstrating model, with 
four cartons (40 Draf-Seals) of 
$2.00 net. This demonstrator is 
13° x 3%" on base, and 8 high; 
with 5 color card on top. A pow- 
erful silent salesman on your 
counter! Put it to work! 


Ne Rit Stal 





VADCO PRODUCTS INC. 


13271 Mt. Elliott, Corner of Luce, Detroit 12, Mich, 


e) 
wm 
wm 


15 





Stronger Fur Prices 
Mean 
Bigger Trap Sales 
This Fall ! 


BE PREPARED— 
STOCK 


TRAPS 


Market trends on furs show signs of 
climbing prices that will have trap 
pers hot on the trail this Fall. Don’t 


neglect this important source of 


profits. Stock and sell Victor Traps 
the trappers’ favorite 


NO. 1VG 
VICTOR 
sTOP Loss 


usk 

For caching mus 
+. skunk and mink 
De acter 


Delayed = 

guard designe - 
rng? 

prevent o wore 


ht 
hi weg 
Ligh jaw 


se 60%. 
spread 4 


VICTOR COIL 
A coil *PrING tre 
for "apping f 
action, ¢ oMpact 


Jaw ‘Pread 54 


SPRING 


p designed espe 
Ona Sturdy, 


easy to 
corn 
. eal 


ally 
Quick 


mn 


Order Victor Traps by name 
from your wholesaler 


ANIMAL TRAP COMPANY OF AMERICA 


Lititz, Pa. « Pascagoula, Miss. 
Niagara Falls, Canada 





make money for you! 


Foi 
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The Patterson-Sargent Co., 1325 
t and 14 I 


‘ ‘ 
aiog ot 


Thi 


Onio 


tion for direc 
Va anda 


ted 


window disp 


copy for ne pape 
ore informatior 
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Bolens 
Wa 


fer for 


Products 
Wi 


dealer 


Division, 


hington consin 


urrent 
promotional 
teria 


for a colorful 


a mobile display howing cor 


complete line of outdoor 
three 


hangers illu 


power « 
ment color 
banner with 
four line ot 
cxXp 


uct 


trating the 


power equipment and 


inatory literature on a prod 
For more information 


Circle No, 424 on coupon, pg. 66 


Champion 
Meadvill Pa 


range of sak 


DeArment Tool Co., 
olfer aeaie! i cle 
aids ine 


matche display 


udaing 


boot poarda 


ais] i roll re paper 


ign decal envelope 


counte! coat for ale 


wards offered incl 
igned a i pern 
26 different 


ecure 


infor t 


fe ition 
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Wickwire Brothers, Inc., 


iifer for dealer u 


containing 


in addition to 
product For 
' 
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The Edwin H. Fitler 


24, Pa oltet 


Co., 


SOUTHERN HARDWARE for SEPTEMBER 


identification 


fF 


a) 


Hardware 


Rar see 


That’s 


in Demand 
ea 
fg kt 


Here are two points 

hardw irt cle ilers 

as their guide ] 

hardware is a ¢ linn 

Stanley shelf hardware a qua 
Stock Stanley 

its alw iys in 

through 4 v] 

further 

Stanley 


that 
every vhere 
Stanles 


mpl te 
line 


our 
infor 
Works 6! 
New Britain, Conn 


L STANLEY ] 
Hardware 








Works 





STEEL © STEEL STRAPPING 


1955 





e. For more information 
Circle No. 427 on coupon, pg. 66 


Utica-Duxbak Corp., U! 


el 


Circle No. 428 on coupon, pg. 66 


Plymouth Cordage Co., IP 


Ma dealer i 


Now there are three seine twines offered by The Linen Thread 


Co., Inc., produced in a choice of fibres to suit your need 
I 


Circle No, 429 on coupon, pg. 66 


ey Omens Fo Gt Go YES, YOU CAN TRUST 
THESE LABELS. 
=” 


GOLD MEDAL NYLON FILAMENT SEINE TWINE Tested 


tailored to fit your po ketbook. too 


worthy of the Gold Medal label Accepted enthusastically 


everywhere Lasts longer resists rotting 


NYAK SEINE TWINE — New and catching of 
synthetics is a truly dependable seine twine for mar 
63° high. For ore i GOLD MEDAL COTTON SEINE TWINE — The old relioble 


' 
used by commercial fishermen in every fishing por 


Circle No. 430 on coupon, pg. 66 


pls, ‘The chart sof heavy card (yl « QUALITY SEINE TWINES 


THE LINEN THREAD CO., INC. «+ 418 Grand Street, Paterson 1, N. J. 
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hipping 

mation included 
price per gro me iT ! 
figured on the basi yf rio ! Can you use 
count and shipping weight ‘ ~ 


information 


Circle No. 431 on coupon, pg. 66 5% more profits 


o . Aladdin Laboratories, Inc., 419 
: South 6th St Minneapoli 15, Minn., 


enciost a dealer merchandising kit 


a in each box of ix JON-E’ hand 
The Original varme! Included i 1 cardboard a 


counter display, : pecial green and 


AUTOMATIC GRIP red sieeve t d on individua 


carton . we uffe i Silly question? Maybe... but 


three-color windov ame M; you can increase profits 5% and 

terial is available without charge ’ more. You can eliminate paper 

any quantity. For more information work, have uniform deliveries, 

. Circle No, 432 on coupon, pg. 66 easier inventory, prompter ship- 
Provide These ments and save time when you 

Outstanding The Moto-Mower Co. of Ri 


Advantages: Ind., offers to its dealer 1 me 


rie 


Buy from One Source 


Moto Mower Sale and Advertising \TEMS 
CGruide Through cartoon treatment « 


promotion book entitled I'n 


this includes tips and suggestions on 

* alesmanship, conducting Gemonstra 

@LOK-BLOK that makes blade tion ind setting up window display 
twist and impact proof It also describes the newspaper mat 


I film and radio commercia which 


@GRIPPER that snaps back— ff je lal tees gheemn to tha 
" art a iiahbvie V no charpee Oo Le 
recedes deep into handle dealer. Additional dealer aids includ 
giving full blade use colorful consumer folders, windo 
@ HAND GROUND BITS ORRREEE, CHNETE Sneew, | aon 
—special design fits octets ~ ++ aad 
both types recessed Siotins A sulteld 
head screws aA aan a 


PLUS MANY OTHER secret 


and, Lawn care portio 








MUCH WANTED eager Ase ernie” 
FEATURES heet one consumer tolder, ¢ 


price list In a string-tied carton 


offered at $10 per ! 


ore information 


Circle No, 433 on coupon, pg. 66 


The Irwin Auger Bit Co. of Wil 
mington, Onto, otlfet to it acaicer 
free metal display vith the 
bor “88 \ 


include 30 wood 





require ) ol 
entire 30 bit assortme 
price are how 
The Sell-O-Bit metal displ: Mt When you do, you have the selec- 
fered for a 13-bit i ruin Or wood tion of thousands of items the 


bo , tool i uire mis » » oO C Z F 
...YET COST NO ring ! Be i * largest variety of tacks and nails 


mall amount o in the world, plus rivets, glazier’s 


MORE THAN ORDINARY in patented spring-type cli ind points, staples and related items. 
SCREWDRIVERS how hole size for ch bit. Other And you give your customers 


ailable include bookle Atlas’ world-renowned quality, 
election, use and care of bit backed by a name they know 


BACKED By ( number of envelope stuffer and trust Ask your Atlas 
POWERFUL NAT/ONAL For more information wholesaler to show you the 
ADVERTISING. és Circle No. 434 on coupon, pg. 66 complete line 


ee ed ieee ea a 
Monthly Chattenooga Royal Co., 











Popular Science 
nooga renn innounce Since 1810 


FREE / sei-Fast Displays: Col backing its 1955 Royal Chef of TACK 
orful, attractive just right for braziers and patio gril vith a6 as CORP. 
profitable volume without over _ cng tenlamscagcter- asagpston yon agp FAIRHAVEN, MASS. @ HENDERSON, KY 
nev ger outdoor co yhich ’ sd ° 
stocking. Ask your jobber 


is sold for 25 cent 


Mokers of the largest variety 


fr , a ' of tacks and nails in the world 


UPSON BROS., INC, ROCHESTER 14, N.Y. | building store traffic. Radio and T\ 
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Circle No. 435 on coupon, pg. 66 


Shopmaster, Inc., 


St. Mint 


DK 


of 
primi 
ara 


cuising I 
son mont t re ! tior 


Circle No. 436 on coupon, pg. 66 


John Sunshine Chemical Co., Inc., 


600-602-604 W 
Tih, ime i 
dow tre 
dozen ¢ 
Cleaner 
product 
formation 


Circle No. 437 on 


The Shakespeare 
Mich., is now pro 
quest ‘ 
tackle 
mat ser 
larger 
tackle | 
in 1955 
tising. Co 
used in 
been aday 
to 4 inch 
used alone 
fication) « 
featured 
newspaper 
3 page et ol 
ing offered 
information 

Circle No, 438 on coupon, pg. 66 


C. M. Whitney Co., 
field Ma innoun 
dis} ! 
for 
pla 
in black 
with biit 
from 
to 4” x 1 
size 
sign 
These 


with tran 





More Profit Opportunities @& gm 
ers 


Pump Line 


nantlts ‘* 


al aad 


Every jet-pump prospect ts 

a Myers pump prospect 

because the Myers “HIN 

Ejecto line includes a unit to 

fit the requirements of every jet-pump 
job. Result: Myers Ejyecto pump deal 


ers sell more jet water systems 


MYERS “HN” EJECTO 
FOR SHALLOW OR 
DEEP WELLS 


more often make more profit 

MYERS 

DEEPLIFT 
EJECTO 

11/2te3 


LONG LIFE AND QUIET OPERATION Only HORSEPOWER 


moving part is the pertectly balanced 


Features like these help maintain the 
reputauon tor top quality enjoyed by 
Myers since 1870 


brass impeller which rotates smoothly on 


a water lubricated “QO” ring 





NO CORROSION All vital parts are 


brass or stainless steel 


NO LEAKING—New improved rotary sea 


eliminates packing, prevents leaking 


CONVERTIBLE — With Myers shallow-well 
pac kage twin-type ofr packer tyy dee; 
well packages the Ljecto is easily sdapted 


to esther shallow- or deep-well service 


EFFICIENT — Ketter pump and ejector designs 
provide ine reased capacity and higher pres e 


sure at reduced motor loads 


TOP QUALITY MOTORS — Kiall-bearing capac 
itor-type units with overload protection MYERS "K*” SERIES 
WARRANTY full-year Myers Muartantec EJECTO, me 
In addition to their Fyecto series, Myers 
also manufactures a full line of industrial 


centrifugal and irrigation pumps 








MYERS “HN” EJECTO 
FOR SHALLOW OR DEEP WALL 
a (11/2 end 24.) 


MYERS “MHN” EJECTO TWO.- MYERS “HN” EJECTO 
STAGE DESIGN FOR DEEPER WELLS COTTAGE WATER SYSTEM 


WATER SYSTEMS 
POWER SPRAYERS AND WATER SOFTENERS 


THE F_ E MYERS £2 BRO CO 
Dept. $H-9. Ashland, Ohic 
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UGGED xixxexx i Sn 


lor 


OBER’ 5 Star Quality Circle No. 439 on coupon, pg. 66 


True Temper Corp., 1623 


( lieve na ‘) 


means more profit to you 


* Best looking broom rake in 
America—Sells on sight. 


* Made with quality materials 


throughout—tines finest car- a 


bon steel. * Special patented cover plates Circle No. 440 on coupon, 


and sockets lock all parts for 
life—rake can't come apart or Cleveland Mills Co., Lawnd 
lose shape. C., offers a printed 
Unconditionally guaranteed for display rack for 
2 years—date of manufacture complete line 
on every rake. cordage. Approxin 
Workmanship upholds high tand ha 
standard of Rugged Robert or <4 peas ace a 
name—brings repeat orders ih steeeh ie extend ta cal 
everywhere. For more information 
Circle No, 441 on coupon, pg. 66 
UGGED_ 
. Crescent Tool Co., J 
Wire Products Company i, Seas conillatite tor 
| 2713 North 24th St., Birmingham, Ala. counter displa 


five rhe 


date panel 





. A inti ‘ ‘ 
vrers P men 


Member, American Hardware Me 




















500, 750 or 














. - = 
, —— 





ition 


Circle No, 442 on coupon, pg. 66 


== Stratton-Warren Named 


*2500, 3000 or 4000 watts . . tri utor 
For Efficient, Reliable Water Heating Westinghouse Distrib 


VULCAN REPLACEMENT APPOINTMEN' 


ren Hardware 


ELECTRIC IMMERSION ELEMENTS for Tent 
DOMESTIC HOT WATER HEATERS Type DSF 


MEET ALL REQUIREMENTS of Underwriters’ Laboratories. Each unit complete with one 
composition gasket and individually boxed for shelf stock 

CONSERVATIVE watt density ratings for longer life 

EXTRA HEAVY FORGED BRASS FLANGE eliminates possibility of distortion and re 
sultant leakage 

POWER BOND" attachment of heater tubes to flange for leakage elimination 

"DIE STRUCK" bends in tubular heater added protection against grounds and shorts 
MOISTURE PROOF PROTECTION at terminal ends by high-heat resistant thermo 


plastic insulators 














‘ 


8 OR 23% VOLTS 
*236 VOLTS ONLY 
ORDER THROUGH YOUR LOCAL JOBBER 


VULCAN ELECTRIC CO., DANVERS 17, MASS. 


Pots, Glue Pots, Branding Irons, Heating VU 


Makers of Vulcan Electric Soldering Tools, Solder cated 


and Heating Devices ‘ _ 
irolins my r , 
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Toastmaster Demonstrates Against 
Life's Editorial on Price-Cutting 
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Electric Housewares Campaign for 1955 
Shows Success Signs at Mid-Year 


THe 1955 Eur H 
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YALE HAS THE PRODUCTS. 
»+« AND THE DISPLAYS 
THAT SELL THEM FAST 


FREE! SEND NOW! 


Write for velveble booklet 
The KEY to Selecting PADLOCKS 
THE YALE & TOWNE MIG CO 
Lock & Hordwere Div. White Ploins, NY  & 


; 
VALE we ra 


YALE & TOWNE 


81 





) 


a 


“~— 


_— 





For more information on these new products 


use the return post card on page 66 


Household Cutlery Line 


Kirk Lid. of 65 West Broady 
New York, announce its new Pag 
wood handle line of household cut 
lery. Mirror finished full tang blade 
are hand forged from Sheffield stain 
le teel and have a forged bolster 
for balance and finger protection ' : in 627 Bit 
Cutting edge are aid to be hand 
honed to razor sharpne Handle ire y Circle No. 70 on coupon, pg. 66 
Pagwood which i imperviou to , 
burn food acid detergents and hot 


Power Tool Gift Kits 


water whether in dish pan or dish 


Products, Inc., Mi 
Phi deluxe model 
equipped with knuckle 
hields and plated crash rail around 
the eat. It has a flamboyant green 
and white finish and is equipped with 
the new Vinylex pedal tread in 
transparent green. Chromium plated 
mud guard, handle bar and tru rod 
along with the Troxel iddle with 
vinyl plastic top are designed for 
longer life under hard use 
All wheel are full ball bearing 
construction with emi-pneumatk 
puncture proof molded rubber tire 
Front wheel siz for the 560 seri 
are 10, 12, 16 and 20 inche For more 
washer, according to the manufac information 
turer Circle No. 69 on coupon, pg. 66 
Three piece and five piece bloch 
sets are available individually pack 
aged. Blond hardwood wall or drawer ° ° ° 
blocks hold all implement o that Irwin Christmas Specials 
each may be seen yet cutting edge Four Santa Cl: 
and sharp tips are away from busy been announced to 
finger Irwin Auger Bit 
The three piece set include ." Ohio. Dealer 
Cook’ Knife, 4 hollow ground creased to 52 
Carver, 44” Utility Knife; it retail .° announcems 
at $14. The five piece set include i” | 
Cook's Knife, 8” hollow ground Car 
ver, 9 hollow ground Slicer, 4! 
Utility Knife, 3” Paring Knife, and 
retails at $20. For more information 


Circle No. 68 on coupon, pg. 66 


New Velocipedes 


Added safety feature turdier 
construction and a size to fit any age 
group are the sales feature behind 
the new Seri 60 velocipede ae 
cording to the manufacturers, Pal 
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BIG DISPLAY. .» SMALL SPACE | 


A complete and compact hand tool 
department that takes up about as 
much space as one man and sells 
faster than a dozen clerks. Mounts 
SmrPs 

P uvenaes iy any twelve of fifteen standard 12” x 
24” Crescent panels and revolves 
easily on ball bearings. 

Crescent display panels contain 
only fast-moving items and are fin- 
ished in eye-catching yellow with 
maroon trim. Tools mount on hooks 
or special brackets with space pro- 
vided near each tool for pricing. 
Panels are supplied at cost of tools 
only. A nominal charge is made for 


the floor stand. Ask your jobber. 





EASELS FOR DISPLAYS 


FS3 FLOOR STAND 


Overall heigl ( I 
bottom of k 
Shipping » 

66 Ibs 











CRESCENT TOOLS — 
Cive Wings lo Word —_ 
(ie ao. 


Sign of the Cdrlisan 
Symbol o Erccllenee 


CRESCENT TOOL COMPANY, JAMESTOWN, NEW Yor K 
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tachment 
According 
the B&D iV ) 
positive adjustn j for botl redator 

and bevel cutting all 

for rip cutting rhe ne 

ird to pro ‘ for $2.00 and } 
and (6 r.p 

Philip 
jlored dis} i complete 
ition bird ca a Ne 


Circle No. 71 on coupon, pg. 66 


ord for other ty 
‘ 


ore information 


Circle No. 72 on coupon, pg. 66 
Fox-Coyote Call Record 
The Philip 5S. Olt Co., Pekin, Il New Unvented Gas Heater 


truction record 

] ( hattanooga Roval Co of Cha 
nooga, Tenn., has introduced Model 
2419 ‘shown a 19,000 B.T.U. ga 


announce a new in 
on fox-coyot calling The record 


heater to complete the company) Un 
ented Circulator line 

The line range from 15,000 B.T.U 
ty through the new Model ; 


vithout 


capaci 
on to 24,000 and 30,000 size 
radiant The ame line ha two hea 

ith radiant a 20,000 B.T.I 


‘ 


other a 28.000 B.T.U 


j 


mducet 


Circle No. 73 on coupon, pg, 66 











fon itt 


Drop forged and heat treated for strength Retail Prices 


6 $1 50 
8” $170 


Polished head, green handles Electronically 


8” Size hardened cutting edges 6 and & inch sizes 
# DIAMALLOY- PINCERS AND NIPPERS 


STOCKED BY LEADING HARDWARE DISTRIBUTORS 





HEAVY DUTY CUTTING NIPPERS 


“There is 


nothing finer 





than a 
DIAMOND" 





Drop forged, heat treated and tempered for Retail Prices 
strong Polished 10” $1.90 


toughness. Light weight, yet 
14 inch sizes 14° $2.60 


head, green handles 10 and 


DIAMOND 
DIAMOND CaALK Ho/'seshoe Cy 


TORONTO ONTARIO 





Established 1908 


— 


DULUTH MINNESOTA 
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a 


me 
want more sales? 


Lg 


CLIPPER GLAZE 


lelastrc) 


Glazing Compound 


CLIPPER CAULK 
Caulking Compound 


the biggest SELF-SELLING 


EXTRAS 


ever | tlered 





priced low for volume sales 
—yet high in quality! 


Brand New! Created especially for the important ‘‘do-it-your 
self’ market. High in quality, yet priced to meet today’s de 
mand for low cost compounds. These new Clipper products 


broaden your market for Caulking and Glazing Compound sales 


Clipper Glaze (elastic) Glazing Compound 


For glazing wood, steel, aluminum and bronze sash. 
Perfect too, for dozens of repair jobs such as filling 
nail holes and cracks. Easy to use and will not sag 
or crack. Remains elastic underneath and holds tight 
permanently. Available in all standard size friction 


top cans of 1# and up 


Clipper Caulk Caulking Compound 


New in both natural and white. Use-proved for quality 
and performance. Packaged in a practical fibre car- 
tridge that fits all standard caulking guns. Provides 
@ permanent seal against wood, metal or masonry 





surfaces. Remains elastic and will not bleed, stain or 
discolor. Cartridges packed 10 per case. Also availa- 


ble in quarts, gallons and 5 gallons | EVANS Pocket “WHITE TAPES Vy, i | ° 
I 


, 8, lO and NOW Exclustucly 
Line up with these two profit producers right away! Order your 


stock of CLIPPER GLAZE and CLIPPER CAULK from your jobber now. A her outste » EVANS EXTRA! Eact 
‘ Te te utilit ase 


_ 


VANS 


fr 


The Dicks-Pontius Company 
rs Dayton, Ohio 


- Alexandria, Vo. © Decatur, Ge. * Dollas, Tex. RULE CO. 





410-416 TRUMBULL ST. ELIZABETH, WI 
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Portable Power Tools 


Hoffco tichmond, Ind 


ing, action | tO ind a 
taining literature to attract 
er attention. For ore information 


Circle No. 74 on coupon, pg. 66 


Packaged Plastic Pipe 


in 


Circle No. 75 on coupon, pg. 66 


Toy Catalog 


The brush ¥ attachm 
10 circular av blade 
to clear gra veed aplir 
tree up to five inche in 
A chain-saw attach 
prune and fel brush 


to 18 inche 





§ BUILDER. 


NEW DES 








| EXCLUSIVE 
ay a Absorption Baffle Design 
a , AIR POCKETS 


ACT AS SHOCK 


RECOIL PAD wi - ee 


FITS SHOTGUN OR RIFLE STOCKS LIVE RUBBER RIBS 
Every Gun Owner is Your Pros CUSHION RECOIL 
pect for this new natural RIBS SLANTED TO 
rubber slip-on recoil absorber $ 75 KEEP GUN POSITIONED 
This high quality product is made 5 
in three sizes (small, medium, Retoil : 


large) and in red or gunstock 
brown rubber 


Individually boxed in 
attractive 2 color box 


Available now, through Sporting Goods Jobbers. Manu- 
factured by Pachmayr for over 70 years a name famous 
among Shooters everywhere. Makers of permanently 
installed recoil pads Lo-Swing Scope Mounts POWer 
PAC shot control and other gun and shooters’ accessories 


PACHMAYR GUN WORKS, INC. 


1220 SOUTH GRAND AVENUE, LOS ANGELES 15, CALIFORNIA 
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More profit on 


HOUSEWARES 


with these 
high-quality 
fast-selling 


BRUSHES 


Put this good-looking dis- 
play of quality household 
brushes in a good traffic 
spot and watch your brush 
sales climb. Profits, too 

just 3314°, but 
a full 37144%—for you. 


colorful merchandise 
appeaiingly displayed 


Kellogg @ Crushes 


famous name... famous brand 


KELLOGG BRUSH MFG. CO. 
Westfield, Mass. 











GIVE YOUR CUSTOMERS WHAT THEY ASK 
FOR — IT'S BAD BUSINESS TO SUBSTITUTE 


wistaction to your 


Nam rand 


mean 


custome}l ind money to you Let your cu 


can vet trom jou the 


ind want. Why be con 


tome! know they 


bt inds l 


tent expect them to hy content 


' 
nine” f 


[4 
Pill ames 
a 


RPORATE 


The prestige and rep 
utation of these mak 


ers brands guarantee 





high standards of | 


a 


quality 


37 WEST 57 STREET 
NEW YORK 19, N.Y 
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UP Sales and Profits §(%) 
in Tinware with 
LL Ld 


MOULI LINE 


NEW! KING SIZE 


SALAD MAKER 
SLICES + CHOPS + SHREDS + GRATES 


individually packed in 
multi-color display carton 


MOULI 


MANUFACTURING CORPORATION 


91 BROADWAY JERSEY CITY 6 N. J $1 00 





FOOT AND 
~, CHECK VALVES 


Strataflo Foot and Chee 

end be ikage trouble 

anved te ron pump ive their ce 
inservice calls, [deal for petty pe 


pump Write for Hhulletin (V4 


Order from 
your Jobber 


STRATAFLO PRODUCTS, INC. 


FORT WAYNE |, INDIANA 





PATIO 
GARDEN 
BELLS 4 


WITH THIS BELL YOU CAN make every 


ovidoor meal a festive occasion call 


for Big Spring Sales 

Big Summer Sales 
Year ‘Round 
Gift Sales! 


guests to the outdoor grill, call the 
children. It's a real “Come and Get It 
Bell; a real “Chow Down" Bell; o Barbe. 
cue Bell that's a must for every outdoor 
porty 

This Big 6-inch solid brass bell is highly 
polished, lacquered and packaged in 
an attractive display box. Suggested 


retail price is $6.49. (Higher in west.) 


Bells are individually packaged, fully 
assembled with “Good Luck” horseshoe 
bracket attached. Send for additional 


information NOW! 


BEVIN BROS. MFG. CO. 


EAST HAMPTON, CONN, 
Sales Agent 
JOHN H. GRAHAM 4 CO. INC, 


105 Duone St., New York 8, N.Y 








/ 


y/ 
| 


om 
| es % 


NEW TUBULAR 
HACK SAW FRAME 


FORSBERG'S VIKING WN v2 


THE NEW FORSBERG 
4-WAY KEYHOLE HACK SAW 


DISPLAY No Vi54 


FORSBERG MANUFACTURING CO. 


Bridgeport 





{ 
ned | 
r 


I 


Circle No. 76 on coupon, pg. 66 


New Circular Saw 


For rmatior 
Circle No. 77 on coupon, pg. 66 


re rife 
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— 


FOR OUTDOOR ACTIVITIES 














SUDDEN 





Ziff DARKNESS 


The Hurricane-storm season is here 
Wires and trees down, lights out 
sidewalks litted il! 
enough warning 


without 


Satisty your customers emergency 
needs with a good supply 

ot DIETZ LANTERNS 

check your stock and order 

the lanterns you need now 


The perfect ODORLESS FUEL for 
lanterns, lamps, for home use 


1955 





Polisher and Scrubber 


I 
Circle No. 78 on coupon, pg. 66 


New Hobby Horse 


I 
Circle No, 79 on coupon, pg. 66 


Knob Latch 
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BigVale! Big Vlamu! Bg ait 


Introducing the New Fast-Selling 


Fine Pocket Knives for 
Every Purse and Purpose 


Heres a sensational new line ' pocket 
knives Dy one of the idest and largest 
American cutlery manutacturers -—knives 
of quality workmanst ip with high-carbor 
steel blades, unbreakable handles, solid 


bolsters and hand. st arpened blades 


CAMCO DISPLAY CASE No. 56-12 


m yours with doren each of the 
12 top-selling style numbers 

The emeart glass-front wood 
abinet opens af top, con be leckhed 
hos steorege space at rear DO» 
mensions t3'« x 11 x 12 Plus 
free CAMCO Display Banners and 


Streamers 


Retail Value of Knives $72.00 
YOU PAY ONLY 43.20 
Your 40% Profit $28 80 


SHOW and GROW with CAMCO 
Open Stock Pocket Knives! 


ee 


450 


‘ o~. 


=. a 


For full details 


on thie CAMILLUS 
fast - selling CUTLERY 
full- profit line, FCOMPANY 
CAMILLUS. N Y 


write today 
Dept. SH-1A creas vase i 





King Cotfon 
CHALK 
LINE 





Man-o-man what a line! Clean, 
white and strong... displayed for 
real sales. And what a market 


CONSTRUCTION FISHING 


Hand ne 
Mason's Line Lines 


Set Lines 
Chalk Line x 
Net Repoirs 


HOME USE 
Shode Cord 
Pull Cord 
Parcel! Post 
Express 


Layout Line 


FARM & GARDEN 


Seed Planting 
Stoking 


Lown Edging Wrapping 





Hedge Trimming Heavy Tying 


Ask your jobber for 
KING COTTON CHALK LINE 


—<— \) 
Ki ng Cotton CORDAGE 
ae 


JOHN H. GRAHAM & CO., INC. 


105 OVANE STREET wEw yoar 6. Hw YY 








Water Ski Ropes 


Plymouth Cordage Co., P 
Ma offers three different rope for 
Vater skiing: Plymouth Manila, Linen 
Each is put up in 


ymouth 


and Polyethylene 
49o-Toot line with a five-inch eye for 
attaching to the cleat of the tow 
boat. At the 
inch hardwood handle 

The Plymouth Manila Water Ski 
44-inch diameter 


outboard end i 


Rope is made of 
Manila Yacht Rope 
Plymouth-developed and i 


highly resistant to rot and milde 


a rope which 


aid to be 


and to have extrere good water re 
istance 

Plymouth Linen Water Ski Rope i 
a ‘44-inch Linen Yacht Rope with the 
introduced Plymouth treat 
ment for extra water resistance 

Plymouth Polyethylene Water Ski 
Rope is a 5/16-inch diameter rop« 


newly 


made of synthetic polyethylene fiber 


CONSUMERS 


‘ 


SPACKLING COMPOUND 


FOR REPAIRING 
HAIR-LINE CRACKS, HOLES 
IN PLASTERED SURFACES 
a DUS Up Ih Cartons Of si For pre-painting preparation—the 


Marica 


smooth way to ‘“‘crack-proof’’ plaster 


tore dis] For more i ition walls, secl open joints and cracks in 


e ° n 
Circle No. 81 on coupon, pg, 66 woodwork, fill nail and screw holes, 
smooth rough wallboard, cover checks 


and knots in wood. Can be sand- 


Automatic Heater 


An electric heater 


automatic timer is introdu 


papered to velvet finish. Will not shrink 
or fall out. Available in 1, 5 Ib. cans; 


100 Ib. drums; 300 Ib. drums 


ritan Corp., Buffalo 10 


Chron-o-matic Hei 
Order from your wholesaler. 


CONSUMERS GLUE CO. 


1$1S N. HADLEY ST $T. LOUIS 6. MO 








entering 


unl can 


» room at ade 
14 


I 


is needed 

















Uy) 
P| THE WOOD SHOVEL & TOOL CO., PIQUA, OHIO 
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ke THESE SIX 

nua bs ) “Mital NUMBERS 
ARE THE BEST 
a” altel ada SELLERS TODAY! 
Most caull na tu 
WRIGHTWELD % perane <aeey SSSRe ee a 
HARDWARE CLOTH | eee 


f 
VITAL gun model you « 


This flat wire welded selvage marks a major advance write us direct for folder show 
, ° . e¢ . she ¢ f our complete ne. We ma 

ment in this commodity. Precision woven fabric utilizing ing our complete | 2 
ufactu i gun mode 





ind ‘ 

wn wire in ace o e customary anneale different nozzles designed to fu 

hard dra pl f th t y led les d { 
er caulking need for 
or protessior il use. There 


wire gives added strength, rigidity and uniformity of 
meshes. By Wright's new weaving process the flat wire is a licensed VITAL distributor 


near ou who can make mnme 
diat dels ery 


in even, accurate width. Heavily galvanized after weaving. Only VITAL manufac 


SEWRIGHTS:: gz 


WORCESTER: MASS. MANUFACTURING CO. 


selvages are tightly welded to each filler wire, resulting 


caulku KR equipmcr { 
7508 QUINCY AVE. * CLEVELAND 4, OHIO 





Lawn beauly SPREADERS wo 


Built Up to a Standard y When they ack er sae are na go 
Rather than Down to a Price is for the Kect... he new UMC 
ents pend sell them 


UMCO 
‘Boruc Gealty 


( TACKLE BOXES! 


\ 


—- 


Medel! 400 Tackle Box 
a om 





partments A A 


“ with | pt ‘ f ; . ew 7 
Model 4 Pwith # 


ed by the me fact 


SCHNEIDER METAL MANUFACTURING CO. 


1803 Sowth 55th Avenue Dept. 95 Chicego 50, it! 


UPPER MIDWEST MFG. COMPANY 


| ‘ 

| See your jobber or write for complete infor mation 

| 

| 1717—Fourth Ave. South ° Minneapolis 4, Minn 
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Mid + Tool El Wenzel Announces New 
idwest Tool Elects Subsidi Bact 

New Officers Named Director of Sales - pa tary Factory 

by Booker & Co. H Wi t& D 


ik REDERICH KELLEI 
‘ +’ 














I GARBAGE CAN Ty ; 
or) Cet at : 


YEAR ROUND SELLER 


ade 
gle Can Holds Weight $ 
’ Weight 13 It $5 4 
freight a ' 


“SOUTHERN SALES COMPANY 





Trojan Blade 
Assortment 


No. 1450 








W. R. C. Smith Publishing Co 
Department SH-10 

806 Peachtree St., N.E. 
Atlanta 5, Georgia 


Please enter my subscription ¢ 


years 


Flay the [Parker | “ne 


ilies i | PARKER MANUFACTURING CO. 
id Frames. | WORCESTER 1, MASS., U.S.A. 








Enclosed find $2.00 














matnowes 


MARSHALLTOWN TROWEL COMPANY «+ MARSHALLTOWN, IOWA 
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‘TUBULAR LOCK 
~ 





PReaneenEnR YALE HAS THE PRODUCTS 
eee! «© AND THE DISPLAYS 
—_ THAT SELL THEM FAST! | 
Details on New Office Buildin magi : 


G,) Bm 





mu we 


FREE! SEND NOW! 


e det9 M ; ) 
“, # 
9g Lochs Lock & Hordwore Div., White Plains, N.Y 


ce | aero 
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the HIGHEST QUALITY gun 
in the LOW PRICE field! 


Rk -——-- 5 DOES EVERY 


Merpempns,, 7, || ste saw son 
eee’ ii 44h , | e CORNICES 


e SCROLL WORK 
© CABINETS 

















e TOYS 
© FURNITURE 


‘Home Owners’ Cartridge bout 


we Caulking Gun $11.95 = 
caulking guns are Slightly Higher ‘ Bu 


on the West Coast 
precision made to contractor 


specifications of heavy weight onverts your table saw to a big jig sa 
metal no wires or thin sheets to N . ; 
, * ow you can ave 4 ruggec big 
bend or twist or break yet they cost no by mounting Circle Jig on any 1/2 
more than inferior models. Last for saw. Mounts quickly and easily. No specie 
years $0 easy to operate that uw Jobber Compares with any high-priced jig saw 

supp ou t- ‘ siv “ , ne ; tures ass 
they sell themselves. Handles ies performs most. Exclusive operating features ass 

8%” caulking cart CALBAR 
If your favorite hardware wholesaler cannot supply you 


ridges PAINT & order direct from 
VARNISH CO. 


Manufacturers of Technical Products manufacturing 


2612-26 N. Martha Street, Phila. 25, Pa company 


trouble-free service 


407 Loke Avenue 
Racine, Wisconsin 




















more and more dealers are saying 


“Let’s handle A terrific seller for many months... . 


. GRIFFIN’ wax-0-matic 


atele) M744. <r 
by 
MASTER 


. . 
@/<" Guaranteed by ™ 
Good Housekeeping 


ae 


RETAILS . 
a Perfect = ~& 


NEW VISIPAKS answer to ~~ 
Self-selling Tue the moderate price, 


pre fected, carded os gift problem for 
HAR DWARE mother wife new homemaker 


~ 


replacement 
cle px nd ible line of hinge 3; to applicator 


that’s the trade's way of $ 
Wi like to sell Griffin ma lr 15° Contact your distributor NOW 


Order from our full line of e about the IRHA Christ 


Advertised in leading Consumer 


magazines month after month 


el butts — plus a com- mas Promotion and 


helf hardware—in the GIANT special Wax-O-Matic 
ou know your customers TP 4 3 no-cost Christmas Gift 
$695 Wrapping 
\ jun tne , Don't miss BOOTH 418 
vrought steel NATIONAL HARDWARE SHOW 
BUTTS “since 1899” October 17-21— Navy Pier, Chicago 
MANUFACTURING CO. eniz, PA. wEPeeae MANUFACTURING COMPANY 


Visit us at the St. Louis Show, Booth No. 243 9200 Inman Avenve * Cleveland 5, Ohio 
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Souther 


One Farmer 
Tells Another 
Just What 
They Need 


To Know... 


EMPIRE 


Gault TILLAGE TOOLS 


THRIVE ON WORK 
Regardless of Sol Couditions... 


Fa DI Fools by “EMPIRE” } 
breal 
B as 


HEAT TREATED 


leeth, Ho 
rt punishment and di BETTER 
job LONGER lw ell “EMPIRE” bait products. Ther 
is a pattern for every Itivating need 


IT PAYS TO SELL THE LINE 
WITH READY TRADE ACCEPTANCE 


Heat Treated 
PLOW COMPANY 


Tempered Specialists in Tillage Tools Since 1840' 1840 1955) 
CLEVELAND 27, OHIO 





F& W MULTI-PURPOSE PUMP 


rue Hl-PRESSURE ean 


Two-Stage Centrifugal Jet Pump — 60-100 Lbs. Pressure 





%-1 H.P. Motor 





%-1 H.P. Motor 











Joins Famous F & W Single-Stages for Most Complete Multi-Purpose Coverage 


F & W now offers you the most complete line available in these 
versatile, multi-purpose, centrifugal jet pumps. Not only do they solve 
the problem of the customer worried about falling water level, or change 
of wells, but they reduce your stocking requirements because the same aE 
pumps fit so many jobs. Besides the new High-Pressure Multi-Purpose 
Pumps, F & W offers you the single-stage pump in the 20-60 Ib. pressure . ) Few 
range, and an economy Multi-Purpose in the same range. All are avail ¢ fee 
able as package units or with 42-gallon tanks. If for any reason it is 
necessary to Change from shallow to deep-well pumping, it can be easily 
done, It is necessary only to remove the ejector and place at the proper 
point in the well, These F & W Pumps lead the field for adaptability com 
bined with outstanding performances. Write for full information today 


FLINT & WALLING MANUFACTURING CO., INC., 919 Oak Street, Kendallville, Ind. 


Branch Warehouses and Offices in Albany, New York; Orlando, Florida; Shreveport, 
Levisiana; Cedar Rapids, lowa; and Charlotte, North Carolina 


F & W single-stage Multi-Purpose 
Pumps, 20-60 Ib. pressure range, for 
shallow or deep wells, shown above 
orranged for deep well. 42-% HP. 
left: F & W Single-Stage Economy 
Multi-Purpose Pump, 20-60 Ib. pres 
sure range, package unit for shallow 
or deep wells, shown equipped for 
shallow well > HP 


FLW means Flwiag Wa% by Flint & Walling 
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They 


Stress 
ervice 





This company's first rule of business is: Have 
what the customer wants when he needs it. This 
concept of service has helped these dealers build 
an annual volume of sales that exceeds $800,000 


Service truck equipped with two-way radio permits company to maintain 
constant contact with field service man. Here, Bud Poteet receives call to 
proceed to another customer needing parts or service work 
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Walter G. Burkholder, right, one 

of three brothers who are part 

ners in this business, discusses a 

crawler tractor with a visiting 
customer 





The three Burkholder brothers, 
left to right: Walter, Raiph and 
John. Right: Paul Poteet, parts 
manager, is concerned primarily 
with keeping parts in adequate 
supply. Two counter men are 
available to wait on customers 


part F ut his job isn't to sell 
He maintai the inventory of 
parts and waits on customers when 
he has time Iwo counter men 
normally take care of custome! 

We can't xpect a farmer who 
needs ; yal riced for le than 
three day 
witl | lL of opera 


yart. We 


$3.00 


have the part in 


tock v needed 

That holds true for tractors and 
implement Ralph Burkholdet 
added It 3 not unu ual to have a 
farmer walk in Saturday afternoon 
around four o clock and tell us that 
he will take a certain tractor 
provided we can deliver it that 
night or the next day 

If we didn't have that certain 
might lose that ale 
months, the 


tractor we 
For week maybe 
farmer has been thinking about 
When he 
makes up his mind to buy he want 
it immediately. And chances are 
if he sleeps on his decision he'll 
mind and stall off buy 
ing for another season.’ 

These dealer 
it almost takes a miracle to sell a 
farmer the last of anything 

“When a farmer decide 
a tractor he doesn't expect to see 
one of a model, He wants to select 
from at least two or three. As you 


buying that tractor 
change hi 


have learned that 


to buy 


can see our lot is pretty clean and 
we are not closing any sales. The 
reason is that during January we 


did a $124,000 volume. The deals 


98 


hang 
c.osed until 
epresentative invent 


ment 


Radio-Equipped Truck 


bette ervice thi 
a pick 
equipped with a two-way radio 
Thi ystem enable the company 


lo rende 


company operate up truck 


to maintain immediate contact 
with the service truck as it make 
calls throughout the trade terri 
tory. To get in touch with the 
truck operator one of the Burk 
holders need only pick up the 
microphone in the company office 
pre a button to signal the op 
erator at the central station, then 
ask for number 559. In le than 
30 seconds the call i through to 
the service man 

A farmer, in the field, can step 
to his car, and in the same manner 
contact any other subscriber to the 
radio system ha 


ervice. This 78 


pan 
tome! 


pein 


nece 
erato!l out ofl 
customer labor 
mechank 
for customer labor 
gross of $28,000 
Under thi arral 
feel that we get top 
custome! The shop 
out dependable work or the 
profit. It 1 


operator, 


erator will realize n 
the responsibility of the 
for we do not supervise shop work 
If there is 
we do settle that. The operator of 


witho 


a question about credit 


the shop can hire and fire 
consulting u We mal 
reservation. If the sh 
keeps a mechanic who 
produce dependable 
knows that this arrar 

be discontinued 
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A report to you about men and machines that help maintain International Harvester leadership 


How IH engineers “buried” 


_~ 


the barbs to make 

New Spindles pick 
cotton cleaner and 
last longer 


MOE EEE LAO ETE OQ 


@reereeerenatoee 





From hundreds of designs 
eal the new MeCormi 

The tapered, barbed spindles developed for xgeeaeed cag aa 
MecCormick* cotton pickers through 35 years of trength to resist bending 
engineering research set an unmatched record for cotton: the w diagonally 
efficient cotton picking. But Harvester engineers ws p cena ; tind maintain 
did not rest on success 

Research continued —and produced an im 
proved design having three rows of teeth cut into 
the chrome-plated spindle Thus, teeth tips form 
part of the spindle circumference, eliminating 
protruding barbs, yet creating teeth that main 
tain their aggressiveness for a longer period of 
time. Cotton is picked without tangling and dis 
torting the fibers. Doffing is cleaner, because the 
doffers can be set closer to the spindles. Both 
spindles and doffers maintain peak picking effi 
ciency for double the number of bales 

Three years of field experience have proved 
the ability of these new spindles to assure high 
efficiency under the widest range of picking con 
ditions, even when pickers with other types of 
spindles have to pull out of the field. Differential 


in grade between hand and machine-picked cotton 

Picking only 40 bales « year enables a low-drum McCor 
mick 2C-14 Cotton Picker mounted on a Farmall 200 
All current McCormick cotton pickers are tractor to pay for itself in use For larger acreage there 
is the MeCormick 34HM-114, a low-drum picker that 
mounts on Farmall SOO and 400 tractor A high-drum 
model for tall, high-yielding cotton, the McCormick 
model McCormick picker now in use 1M-120, mounts on Farmall 400 series tractor 


is reduced still further 


equipped with these lower-cost, more efficient 


spindles. They also may be installed on any older 


1H engineering teamwork made possible the mechanization of cotton harvesting 
Continued research and development on the part of [IH research, engineering 
and manufacturing men have raised mechanical picking efficiency to new gn 
levels. The unmatched performance of the new McCormick spindle is an examp! 


INTERNATIONAL HARVESTER 


international Harvester products pay for themoelves in use ormick Farm Equipr 


Motor Trucks Crawler Tractors and Power Units Refrigerators and Freezers Ger 
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James V. Scarborough, left, sales 
manager and Thomas A. Hackney, 
manager, check over material on 
their line of tobacco harvesters. 
Company is equipped to fabri- 
cate equipment for special op- 
erations. Employee below makes 
extra stick racks for a harvester 


During 
the Depart 
Economi 
Experime! 
Fla., condu 
tained reco! 
in 
tie 


result 
srothe 

Jimmy. 

membet! 


no trouble 


and white the 


Volume Sales of == 
Tobacco Harvesters 


1 YONTINUOUS personal call on and the labor saving afforded by a 
A farmers in their area of opera tobacco harvester. If less tobacco 
tion was one of the prime factor acreage is planned, he points out 
in the sale of over $200,000 in that owning a harvester would not 
tobacco harvester and harveste! be profitable, unl two or more 
accessorie for a North Florida maller farmers go in together on 
farm implement dealer during the a machine, or if one of the 
euson of 1954 farmers buys one with the thoug 
Hackney srother Lake City of harvesting tobacco for othe! 
Fla., who also operates Farmer farmers on a custom ba 
Implement Co., Live Oak, Fla 
old 93 tobacco harvesters durin 
the 1954 season and expect to sell 
at least a third as many during the 
1955 season 
James V. Scarborough, the firm 
ales manager, keeps in constant 
touch with the farmers in the area 
in order to ascertain their need 
in the farm equipment line. In the 
ale of tobacco harvestet Scat 
borough is concerned’ primaril 
with just how much tobacco acre 
age is planned by the individual 
farmer. If a farmer plans to culti 
vate from 15 to 25 or more acre 
of tobacco, Jimmy Scarborough i 
quick to point out the advantage 


Jimmy Scarborough and a har- 

vester customer check over a 

newly assembled unit in the rear 
of Hackney's main building 





So S-m-o-o-t-h 
you'd hardly believe 
it’s a DIESEL 






~ 





A new day dawns for diesels with Case Powrcel Controlled Com 





“I'd always thought a dieset was bustion that tames wild flame and transforms it to prolonged piston 


noisy and had lots of smoke and fumes. Not push. Precise matching of rods and pistons . . . dynamic balancing 
so with mine—it runs quiet and does not of big crankshaft . . . positive support by five main bearings . . 
smoke. It is wonderful to drive, as it handles uniform injection by single-plunger pump combine to set a new 
so nice and is so comfortable to operate 

standard of mechanical and torsional balance. 


Boy, I sure like those gears. You are never : 
Superb smoothness puts added punch in demonstrations by Case 


lost for lack of a gear to fit a job 
dealers. It points toward the solid strength that makes engine life 


Ralph Loosbrock, Minnesota 


~ long and upkeep low. With easy riding, easy steering and easy 


shifting, smooth running makes long days seem shorter, big jobs 
seem smaller for the man who farms with America’s finest tractor 
in the 50 h.p. class—the Case 400.” J. I. Case Co., Racine, Wis. 
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before you buy 
poultry netting see 


this 
wire 


ee 6 LILI S mm ON: 








faat-.4-3-} 
the 
roi tii-ta-Jaler-) 
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KEYLINE 


this stretch test 
telis the story! 


It's easy to see why Keyline Poultry Netting is 


gaining new users so fast. Customers can see the 


horizontal wires that make the big difference 
between Keyline and ordinary poultry netting 
And heavily galvanized Keyline costs no more 


New Keyline is being merchandised and 


advertised in the same strong way as the 


famous Red Brand fence family. Be sure you 
psa. 3 : : Stretch a sample of ordinary hexagon mesh 
over fast poultry netting. See how it loses shape 


have a supply on hand. It turn 
Se a 


Vy 


ce 
es 
od 


KEVSTONE STEEL 4 WIRE COMPANY 


Peoria 7, Illinois 
Now, stratch a sample of Keyline 


A ee 


Wt stays flat, smooth and straight 
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Florida tobacco farmers have found these machines an ideal answer 
to the problem of soaring labor costs in harvesting their crops 


Here are some of the results of 
the urvey conducted by the 
Florida Experiment Station 

“The 24 growe! urveyed hai 
vested an average of 17.3 acres pe! 
machine, 12.5 acres on their own 
farms and 4.8 acres on a custom 
basis. The cash purchase cost of a 
harvester was $1,945 and the esti 
muted life eight year The esti 
mated cost of operating the har 
vester was $25.68 per acre or $2.57 
per 100 sticks. About three-fourth 
of the operating cost was overhead 

yt 

It was estimated that 133 hou 
were required to harvest an acre 
of tobacco with a machine and 239 
hours by the usual method. The 
total cost per acre of harvesting 
with a machine was approximately 
$106 compared to $126 by the usual 
method. The harvester resulted in 
a saving of $20 per acre or 1.33 
cent per pound of tobacco a 
uming a normal yield of 1500 
pound 

The cost per acre of operating 
the harvester is greatly affected by 
the estimated life of the harvester 
and the acres harvested annually 
For an estimated life of eight year 
the cost of operating the harvester 
is $42.39 if only 10 acres are har 
vested but only $22.59 when 20 
acres are harvested. Because al 
lotted acreages are usually small 
a farmer owning a harvester may 
find it necessary to do custom 
work to reduce the cost of oper 
ating the harvester. When only 10 
acres are harvested it would re 
quire 7.0 years for the savings from 
the use of the harvester to be 


104 


enough to return its p 
If 20 acres were harve 
chase cost could be re 
Cal 

A man who ha iffi 
upe available for harve 


who has or can obtain the 


ga wise move by 
ter. This is « 


il na to hire the g 


of his labor to harvest by the 

method since his out-of-pocket co 
high in this case. The quality 

the cured tobacco is improved du 

to le bruising. A large portion of 

the tobacco wasted 

method 1 aved b 

vester, and man) 

pertaining to labor 


The company has shown its customers that irrigation is the answer for 
better yields of better grade tobacco. This installation is shown in operation 


in a field at the same time tobacco is being harvested 
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Ford Adds Three “Special 
Utility" Model Tractors 


Cc 


equipme! 
Tractor 
Birminghan 
nounced it hi 


utility” 1 i! te Pe e doer Power Steering Added to 


to its trae 


number of Ford tractor models it MM UB-Special Tractor 


troduced li 

The ne mp as POWER STEERING fo 
in two powe! and accordin special 4 
to the rr , inced 


600 wi 


ple 
t 


displacement 

mately 26.3 

drawbal! 

cubl 

deliver 

powel 

been desig! 

630 and 820 
As adaptat 

wheel t ‘ 


leil 


1 eq lipn cl 


and backhoe 





BIG CAPACITY 
Low Speed 


ER MILE? 
More Features to Sell means ¢ re saics f Point for point 
ant beat Gel Cari A Ha M 
Talk Up the popula 


} e-grin 
t ising Gehl tractor PTO D t 


Truck wv help carn ’ 

Sell the New Auger Delivery | 

| bunkers, anywhere Sell the | 
handies car corn or forage as casily as gr 
features for greater dollar v ‘ 

One Gehl Sale Leads to Another 
America’s most complete Ince 
Handling Equipment! 





booklet on “How to Cut Feed Cont”) Mame ye 


Nome... obeee ° rensaceeenanes | ! 
| 








:/ 
- + 
eee ere enerrere 


ABEIOM. ce cenernerenenneneunnnee " ‘ 
.- o “ 
Ys secrrvevecscerscheveneesenepesenpabeestensenererensnwe senses s+ AMO: esseensrenerrerers j 


B | eset nme ¢ ats citnti ¢— amb 
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Ferguson Sales Heads Meet 


refinement 
special tractor 

type water pum} 
ind housing; re 
oil pump; new 


and top and bottom 


¢ 


Oliver Announces New 
Self-Propelled Combine 


THe Oviver Corp., 400 W. Madi 


Chicago 6, IL, announce 
Norman H. Boardman, right, southern regional manager, of Ferguson Divi- 
, discusses with Earl 


on pt 
new Model 35 self-propelled 
the 1955 sion, Racine, Wis., with headquarters in Chamblee, Ga 
W. Lane, left, assistant sales manager, and J. L. Hooker, general sales 
manager, his report on the increasing sales potential in the southern states 


Boardman recently attended sales conferences in both Detroit and Racine 


al 


combine available for 


narvest season 
Maximum cutting width in the 
machine remains at 14 feet 
hreshing eparating and 
clude a cle 


low po ition ¢ 


been 


line feeding hou 


volume of th 
and a 6-cylinder eng! 


and encountered in an 
Included in the 


handle 


heavie 


field crop the manufacture! 
line is a Ricefield 


tate 

A new rod-type deflector ha Combine with 

been placed behind the cylinder 
! ned to 


permit free pau iupe of material . 
( maneuvel 


rack 


traw walker agitation ha hy rn 
eliminating 


and a herringbone-type along 
wheel The Ricefiel 


kernels from 
heads more effectively and gentl equipped also with j 
loading auger to 


a well a pro\ ding ate pa upe on 


increased 


concave remove the 


wi for grain to the eparatin time 
rate. accordin to the manufac 
ture! 


lo increase cleaning efficienc 


the chaffer and shoe are eparate Lombard introduces 
ly driven at different speeds to ef New Chain Saw Model 


motion Ihe 
aid to add NEW COMPACTNI cutting pow 


on the I and handlin 


fect a winnowing 
total cleaning area ji 
1e% 


to O0O75 quare Inche 


Case a 


up 


traw walker and 1575 quare in the new Model 36 


moche on the chaffer and shoe accordin to Lombard 
Other feature pointed out in Ashland, Ma 


gear < 
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mew materials 
make a difference that sells 


% Steel with up to i f 


strength 


— Bearing: ac ble-sealed with thick 
tibrou grease 
Pressure-formed, p wdered-metal 
part 
Fle xibie, be 


R bber p 
sses in opposit 
more etticent corn 


gentier handling 


IN BEARING SEALS 


IN HUSKING ROLLS 











$75,000 Annually 


from Power Saws 


By B. Miller 


Hugh G. Buhrman, right, company 

sales manager, points out fea- 

tures of a power saw to an in- 

terested prospect. Buhrman be- 

lieves a power saw line can be a 

natural for many farm equipment 
dealers 


ae AND service of power saw 
\ have added substantially to an 
nual volume for Buhrman and 
Sons, Inc., farm equipment dealer 
in Richmond, Virginia. In fact 
ales of new and used saws plu 
revenue from parts and service 
exceed $75,000 annually 

The company is naturally en 
thusiastic about it cee with 
the line, and Sales Manager Hugh 
G. Buhrman believes that the farm 
equipment dealer who ts located 
in a timber area or where pulp 
wood is cut and hauled to a mill 
will find it profitable to go into 


the power! aw busine 
Buhrman makes it plain that full One of the shop's mechanics devotes full time to the repair and serv- 


ucce with the line require , icing of power saws. A full inventory of saw parts is maintained 


mall investment in tools for ser, 


ice work. In addition, mechani 


must be trained in the repair of how to use the saw. We would the saw to the me wi actual 
mall gasoline engines. In all, the pend half a day demonstrating lo the cutti nd t et then 
elling and ervicing of power and letting them overate the saw erate the saw i e sh 
aws is a year-'round operation in sSuhrmat explained that he n using it. If the iv d t 
volving demonstrations, trade-in isually assigned his best mechani the custome d the mer ive ! 
the reconditioning of used saw to uch a demonstration The experience t n it unle 
maintenance of a part inventory mechan erviced the saw before they have bet ( | t 
and a promotional program taking it out, running it f ibout tructior Bul in explaine 
‘We first noticed a saw of our 20 minutes to see that it operated At first two ¢ ilesmer 
line at a state fair and decided to moothly All other adjustment called t | ( ind iwmiull 
try it Buhrman said We used it would be made on the site of the prospectir f t ‘ The 
for five or six months and it did so demonstration ince these would kept a en ! f i A 
well that we decided to take on the depend on the terrain and the type owners and ad ed a t i 
line of timber to be cut. Extra part proximate! 000 imeé ma! 
‘Whenever we learned of a were taken along and these served names of whi ere ided fi 
prospect for a power saw we got to show how easily a part could be the compa! t f 
hi permission to go into the wood re placed er 
for the purpose of showing his men It is important to demonstrat (¢ ) 
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Show ‘em the PUMP” 
and you’re half way to the sale 


weTo} ti R >}: 
balanced-flow JET 








IT’S AS SIMPLE AS THAT! Goulds famous Balanced-Flow Balanced-Flow ex« ve automatically delivers exact flow 
the exclusive-features pump, gives customers exactly what wanted at or more tap multaneously, with pump 
they want and expect in a pump. And with the new apacity 

low price well, it's a combination that just can’t miss turn PROFITS? The new w price designed to help you get 
ing more prospects into buyers! more volume into your business. To find out how beautifully 
NO OTHER PUMP LIKE IT! It needs no tank yet is a con the Balanced-Flow will fit into your profit-picture ee your 
plete self-contained water system that « putpertorms many Goulds Distributor right away or write 

larger pump-tank combinations. Self-adjusting flow GOULDS PUMPS, INC . Seneca Falls, N.Y. 


WATER SYSTEMS 


YOU GET MORE WITH A 


FOR EVERY FARM AND HOME NEED 
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New Ford Disc Harrow 
Features Floating Hitch 


ryYPt 


Pictures above show part of the crowd of visiting dealers who enjoyed 
barbecue and inspected the entire Lilliston line 


Lilliston Co. Announces New 
Budget-Priced Rotary Cutter 


HIGHLIGHT OF the recent annual ic lif yp init for the 
leale) meeting and barbecue ! the JVT the 
hosted by the Lilliston Implement Ov inl and the JVH, designed 
Co., Albany, Ga., was the intro fe ew two-point “fast-hitel 
duction of the Roto-Speed JV, the acto! ‘aster wheel 
new low-cost rota! cutter that vith lded Timken bea: 

“priced to fit every farmer bud OF on the JV and JVH, Au» 
pet | | rte for ! 
“The JV open i brand ny hreddin 
market W. M. Hoffmann, si mulchin ( ) orn and to 
manager of the compan 

he unveiled the new line 

vey have hown tl 

widespread need fo 

ter evel 

tougl 

neered 

brusl 


tobacco 


The JV Tow, one model of the 
Roto-Speed JV series introduced 
by Lilliston 
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Th Unit 
BOOTH $.393 
NATIONAL HAROWARE 


onl YARDLEY Tell ’m Sell Rack 







) 
(@ecaeeeae eee eeee eee eee ee eee eea eee e eee eee 


puts ClearStream 
PressuRated Pipe 


. —<) 4 j 
; y . 
/ UTA Hf a 
L | | 


b 


YARDLEY 


PlasticBipe 





















im your 
profit 





Occupies only 12 sq. ft. of floor space. Heavy 


duty steel tubing with metal she . a 
clamps. Easily assembled. Three-color panel tells Pic ig ‘re 


Every dealer, large or mall, can now get bi r vol | } non thre in vith | ire tings of 
ume with thi qui k-ser\ elf-sell merchandising unit if 1O0-tf nd | II ! y } lastic pipe 
for America’s top-quality plastic pipe. A store within factured in full ht and t ki mecting 


store in a lew juare feet. Your customer in set | 
feel, can select all it nec iry for thei pl lic pl ! ] ] | t 
installation 
Am : piol ni 1c VE } I nal | luction 
This modern Tell ‘n Sell merchandising rack hold Ol | ic pipe and htt Yard One 
1500 feet of 75-Ib. PressuRated pipe in the popul 17 plet ne of fi ; ae, ty] ! 
plus a stock of allt nm iry fittings and clamy P ip to | , : 
Complete di play of Ilm handise acts as a quick lee 
tion reminder to your custome! ives running to tl ’ , p 
back shelves or stock room to get fittin Pipe is Marked 
every 10 feet. Dispensing the right lengt 1 quich 
one-man 1Ob fy p 
| ttod loy full line of Pr iRated plastic py P . 
Yardley tod Is t ndust uN lit pt } 


All Ya HC € fearStrean Pre ih i } I ] 





~~ 
So 

unees te Dt YARDLEY PLASTICS COMPANY 142 PARSONS AVENVE, COLUMBUS 15, Onto 
ae a4 in Canada: Daymond Co., lid., Chatham es F. and J. Meye 5 Brood St... New York 4. U.S.A 
yy . ) 


(ao7 


Ont . Export Sea 





John Deere Announces 
New Corn Attachment 


JOHN Deere, of Moline, IIl., an 
nounces the new No. 10 two-row 
corn attachment for its 45 self- 
propelled combine. In the new at- 
tachment, corn i napped and 
augered directly into the combine 
threshing unit. The rasp-bar cyl 
inder | aid to do a satisfactory 
helling job, even in corn with 
moisture content up to 25 or 30 
percent 

The manufacture! tate that 
based on field trials, users report 
up to 75 percent reduction in field 
losses and combining of up to 20 
acres a day. Those with drying 
facilities have combined corn sat 
isfactorily while it still contained 
up to 30 percent moisture 

The corn attachment and reg- 
ular 8- or 10-foot platform of the 
45 Combine can be interchanged 
by two men in le than an hour 
for use in all grain, bean, and seed 
crops, according to the manufac 
turers 


¢ 


Ford Tractor Division 
Announces Promotions 


PROMOTION of Walter T. Mur 
phy, manager of the public rela 
tions department, to assistant gen 
eral sales manager advertising 
sales promotion and training, wa 
announced by Merritt D. Hill, a 
sistant general manager, Tractor 
and Implement Division, Ford Mo- 
tor Co., Birmingham, Mich 

Manage: of publi relation 
since the formation of Ford's farm 
machinery division in 1953, Mur- 
phy previously headed public re 
lations, and also served as assist 
ant advertising manager for Dea 
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l-H Announces General 
Sales Appointments 
T. B. HALe, vice-presid 


ct mpany 

born Motor from 1947 t 1953 Dibble jou 
Prior to joining Dearborn Motor anization 
he was mid-west manager of the ! 
Fred Eldean Organization f} t! 

He ucceed Jame k 
who ha been appointec 
of Canadian sales fol ie Tri I manag ger 
and Implement Divi 

Murphy is a native 
Ma and a graduat 
versity of Detroit 

Fred Thompson icceed 
phy as manager of the publi 
lations department. He _ bec 
a member of the Division 
ating commiuttec 

A member of the Division's pu 
lie relation taff Ince 1953 
Thompson before that wa public 
relation upervisor with Dear 


Winner Presented Ferguson "35" Tractor 


The Ferguson Division of Massey-Harris-Ferguson, Inc., Racine, Wis., re- 

cently announced winners of the “Happy Days” free tractor offer spon- 

sored to introduce the "35". Members of her family see Lois Williamson 

Seagrove, N. C., take delivery of her "35" from N. H. Boardman, southern 

regional manager. Hoyt Wright, local dealer, stands at her right. Among 

the winners also was E. T. Gregory, West Helena, Ark. A follow-up con- 
test “Better Days Ahead" has been launched 


SOUTHERN FARM EQUIPMENT Section for SEPTEMBER, 1955 





There’s a SUN-MASTR 


for every Mowing, 


Shredding, 


Cutting Job 


SUN-MASTR ROTARY MOWERS | smicna 
CLINCH EXTRA SALES 


with their Advanced Design, Top Performance and Complete Line 


You'll close that 
hard-to-sell customer 


with Sunflower’s complete 


line of 
proven profit getters 


NEW SuN-MasTRy 


M 260 The finest all-pur 
_ pose cutter made 
for farm and ranch. Mows pasture 
clears brush, shreds corn and cotton 
stalks, orchard and vineyard prunings 
Cuts full 60” Heights 2” to 
14” easily adjustable. For 3 point 
hookup. Spring steel free swinging 
blade. Fully guarant Many exclu- 
sive features make it a fast seller 


swath 


SuUN-MASTR 
HD-360 


sal draw bar hitch Ss rr any 
tractor. Handles t est 

ting jobs. Cuts 60” sw ath B. iu 
bearing jack for quick easy 
height adjustment from 2” to 14 
3/16 Four-way steel plate Gyral 
swinging machine-sharpe 


blades. Extrs 


Trailer tyPE 
with univ 


Shield 


sturdy constru 


Senne | helps yc 


Id wide 


ction throughout 


MANY 
OTHER 
MODELS 
FOR 


ALL JOBS & 
TRACTORS 


WRITE, 
WIRE or PHONE 
for ILLUSTRATED 
| CATALOG on ALI 
MODELS 


of 
action free 
ed spring stee« 


sell with hea national adver 


r quality 


SUNFLOWER INDUSTRIES, INC, 








ALL 
SUN-MASTRS 
FEATURE 
THESE 
ADVANTAGES 


1. Extra Sturdy 


2. Exclusive 
Slip Clutch 


4 
‘ 


aad 


— 


3. Heavy Duty 
Driveshaft 


with B 1 bs t 


Low Prices and 
Liberal Discounts 


OLATHE, KANSAS 


125 South Kansas Avenue 
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J. 1. Case Appoints 
Duesler Sales Head 


W. C. Duesver, formerly west- 
ern division sales manager of the 
J. Il. Case Co., Racine, Wi ha 
been promoted to sales manager of 
that organization for the United 
States and Canada, according to a 
recent announcement by Vice 
President Carroll G. Pearse 


W. C. Duesler 


Duesler began hi association 
with Case in 1927 at Watertown, 
S. Dak 


man and branch sale 


erving as collector, block 
representa 
tive until November 1932 when he 
was transferred to the Lincoln 
Nebraska branch as assistant man 
ager. In November 1934 he wa 
transferred to Columbus, Ohio a 
assistant branch manayer and it 
February 1939 to 
Indiana in the same capacity 

In February 1941 he was pr 
moted to branch manager at In 
dianapolis and in November 195] 
wi transferred to Kansa Cit 
Mo., as 
remained until September 1, 1954 
asked to join the 
general sak taff in Racine 


Indianape ly 


branch manager where he 


when he was: 


¢ 


MM Announces Direct-Cut 
Header for Foragors 


A NEW direct-cut header, with 
72-inch cutting width, for the MM 
tractor-drawn Foragor and the 
Uni-Foragor i announced — by 
Minneapolis-Moline Co Minne 
apolis, Minn 

A welded frame i 
give rigid support to the all-steel 


designed to 
header 


The adjustable sickle bar can 
be tilted for the best angle of cut 
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n varying crop and ground condi 
tio! The adjustable shoes on the 
ickle bar can also be raised or 
lowered for control of tubble 
height 

The oute! 


float over une, ground 


crop divide! hing 
haped for efficien 
the wath to be cut 
Double raker-bar a 
erating on two Cl! 
vide continuou 
forage crop fron 
knive Between 
hold-down rods pro 
thickne of materi 
Slip clutches pro 
and raker-bar driv 
perated b teel 
Main drive run 
ining and rollet 
Cutter bar width 
direct-cut header 1s (2 
cutting height is adjustabl 
all width 9’ 9” on the 
drawn Foragor, and 9 
Uni-Foragor. Over-all hey 
pout, is 10’ 6” on the 
11’ on the Uni-Forago1 


. 


Wisconsin Motor Corp. 
Announces New Engine 


IN THE LIGHTWEIGHT 4-cycle 
heavy-duty engine field, Wisconsin 
Motor Corp., Milwaukee, Wis., an 
nounces a new engine which will 
represent a substantial incr 
maximum horsepower ove! 

ngle cylinder Model ABN engin 
upersedes. The new en 
gine designated a the “Model 
ACN,” heads up the Wisconsin line 
as the smallest engine in a current 
rated from 5.6 


which it 


erie of 12 model 
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The 
placen 
and | 
peed 
delivering 
a torque 
pound 


6) 
Ww 


ngine tne 
equipped with 
bearings at both 
haft and gea! 
magneto moun 
of the engine 
an Impulse 
tarting at low 
Positive lubricat 
a pump-cire 
and the pist 
four ring 

This e 
Vario 

embly 
generato! 


according 








Getonthe PROFIT BEAM 


$S$$S$SS$S$SS$SSSSSSSSSSFSSSSSSSSS 


| Va HP. 
‘ 17 GAL. 
This tank-mounted Mainliner Con- | TANK 
vertible-Jet is available in ‘3 and ‘2 $109.50 
h.p. with either 17 or 30 gallon tank. 


with AURORA 


SHALLOW WELL 
WATER SYSTEMS 


You'll find yourself equipped to meet practic all every farm-home 
water supply or water removal situation with this sensational 
AURORA line of Mainliner Jet Water Systems; Aurora Mainliners 
with Brady Pressure Tanks; Aurora Submersible Deep Well Pumps; 
Aurora Vertical and Submersible Cellar Drainers. Each repre 
sents the latest in engineering for efficient, economical and lasting 
performance lf you want sales action you'll find it in an Aurora 


Dealer Franchise 


The AURORA 
PUMP-MASTER 


The original Aurora Tur- 
bine-Type Pump, for suc- 
tion lift to 28 ft. Only 
one moving part. 
Available in units 
up to 3,000 g.p.h. 
at 20-40 Ibs. work- 


ing pressure. 


ALL PRICES SHOWN ARE 
F.O. 8. AURORA, ILL 


VWaintiners with BRADY Pressure Tanks 


| CONVERTIBLE | 


4” MIN, WELL 
$99.50 | 


1 
Va HP. | 


Shallow Well Tank-Mounted 
Mainiiners are furnished in ‘s 
h.p. unit only with either 17 or 
30 gallon tank 


AURORA 
SUBMERSIBLE 
DEEP WELL 
PUMPS 


CELLAR DRAINERS 


Type 0.5.M. Aw 
rere Vertical Cei 
ler Drainer All n ¢ } + at 
bross “~~ ~-y~ 0) _at ; : Va HOP | 
steel eight to "~ . 
70 ibs eoguee ian FOOT 

200.00 mpetler end | | MOUNTED 

ssers tainless $74.00 

Type 0.5.5. Aw e sft, Ew J 
rora Submersible ' ed This Foot-Mounted Shallow Well Maialiner is 
Cellar Drainer. All & available in s hp for use with owner's 


brass um con 
stractten Weight tank or direct pressure system. 


to 65 Ibs 
$86.00 


AURORA PUMP ovivisiox 
THE NEW YORK AIR BRAKE i 
17 DEARBORN STREET AURORA «+ ILLINOIS 
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WRITE TODAY 
for information about 
AURORA DEALERSHIPS 











pince the 


augurated la 

joyed a 

hip among h approximate 

127,000 set own the WBTW 

coverage area ; ] I 

vey of Florence y ou 

ide agency ( ? n thi 
t 40.5 

Be 


Tom Rogers, third from right, farm editor for television station WBTW, 

who is also Florence County agricultural agent, emceeing a “Southeast 

Almanac” program sponsored jointiy by Allis-Chalmers farm equipment 

dealers in the Florence, $. C., area. Live cattle were brought into the 

studio for a discussion of cattle breeding. At the extreme left cameras are 

focused on another set where WBTW Staff Aunouncer Charlie Mitchell is 
preparing for a commercial 


South Carolina AC Dealers 


Sponsor Television Program 


TELEVISION has become an in 
portant adjunct to the regula 
newspaper, direct mail, radio and 
other promotional and advertisu 
program being carried on by 13 
Florence County, South Carolina 
farm equipment dealer to pre 
mote the line of Allis-Chalmer 
farm equipment the ell and 
ervice 

Last December, Christmas Eve 
to be exact, the dealer who op = 
erate under the Allis-Chalme1 oO Tom Re nee ad oes ; 
Charlotte Branch inaugurated y WBTW 
their joint sponsorship of “South 
east Almanac a half-hour tele 
cast over TV tation WBTW 
Florence, § ’. The original ec irr i as to pa cl i 
erases Wes © — wer | arvithice wesc, “nares eae ypegidoe Cockshutt Names Carefoot 

— asi rabies mot Executive Vice-President 


rie Vee? 


¢ 


( et | r 
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SOUTHERN FARM EQUIPMENT Section 


this is 
No. 6 


of a series 


Why it’s profitable to be 


Fairbanks-Morse offers the fairest, most profitable contract! 


fast delivery of repair parts from nearest of 42 


Some of its features are 


rebates on quantity purchases; 
zealously protected territory; 


help in educating your sales personnel in demon- 
strating features of the F-M line; 


a workable local co-operative advertising plan for 
newspaper, radio and TV advertising; 


ample margin of profit; 
gvorantee against defects in materials and work- 
manship; 


effective, eye-stopping window, store, counter and 
outdoor signs, displays, banners, etc.; 


a Fairbanks-Morse dealer! 


factory branches; 


superior factory service—your customers’ problems 


ore ovr; 


finest quality line of products—the kind that finds 


a market even in leaner years! 


Get the facts firsthand! 


costs you nothing but a few minutes’ time to 


learn why more than 5,000 businessmen now sell 


I airbanks Morse produc ts. Drop usa line on your 


< ompany 


letterhead today. Fairbanks, Morse & 


Co., 600 S. Michigan Avenue, Chicago 5, III. 


& FAIRBANKS-MORSE 


( 


@ name worth remembering when you want the best 





oa 
ror 


SEPTEMBER 


19 


55 





of Cockshutt. He is currently c 

ordinating operations of the com 

pany which manufactures a com- 

plete line of tractors and farm 

implements. At present Cockshutt 

has branch offices and distribution 

centers in Utica, N. Y.; Amarillo 

Texa Minneapoli Minn and arm n 

Kansas City, Mo pairing saw and specif 
The new executive vi ! ain saws obtained fro! 

dent of Cockshutt is a native « ufacturer took no mot 

Western Canadian farm count: vestment than $30-$40 

In 1942 he joined Cockshutt Farm We have found a 

Equipment Limited of Brantfore for used saws. We ove! 

Canada. Prior to coming to Belle iarantee them for 

vue, he was in charge of all man- ell them to farn 


Duro Announces New 
Multi-Stage Pump 


ufacturing facilitic He also spent $295. This vives u 


everal yea! as a design engineer we have invested in { omer « THE Duro Co k 
lowance and the co of rece ment Ave 
: tioning. For 

is a member of the Chamber of Baas 


in the aircraft industry 


Caref ve " — 
arefoot live in Bellevue and farme! is a go enmeee & wi 


ince a new aw I ur ill let type pur 
cost more than $500.” Stage 
- 4 section of the main 
chinery service shoy 
chain saws and a pi 
$75,000 Annually clea an Gaaeh whieh 


from Power Saws three time 


Chain aw ale and ervice are 


Commerce there 


irt 


a yeCal 
(Continued from page 108) 
promoted in the newspaper, and 
In the shop one mechanic de used saws are featured in classified 
votes full time to chain saws. On advertising. Direct mail addressed 
the rare occasions when he is not to all chain saw customers Is sent 
busy with saws he services farm out every three month 
equipment, And when he become ‘Sales volume has been steadil: 





REPLACEMEN 


asulf 6 ff 83 If 81 fam 


BRE 


Of Lava 


Get this Display Board Frec: 


Sets you up as Rubber Replacement Parts Headquarters for all leading 
makes of Milking Machines. 


Write today for full details. 


CROWN DAIRY SUPPLY CO. 


327 W. College Avenue Waukesha, Wis. 
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control when 
intermediat 
Elect-O-Stage 


both large 


New Idea Announces New 
Fertilizer Spreader Line 


A NEW 


wate! \ 
hoppe! ottom and a 
mounted gri ler has been ; 
Idea Farm Equi 
ment Co ‘oldwate Ohi 

The new yreade! 


ame mone 


nounced by 


former mode 
pread any fet 

tion in ar al 

pound pel 
Among 

new 

out | 


followin 


preade! 
thorougn 
bottom can 
cleaning 
ment 
agitator 
and make 
elf-cleani 
sawdust | 
Welded 


truction of 





Ask the man from 


HERSCHEL 


how to raise your 
margin of profit! 


Your Herschel representative is trained to help you select the right repair 
and tarm supply stocks for better service to your customers and faster 
turn-over for you. He in assist in keeping your stocks economically bal 
anced. Ask your Herschel representative to plan with you a more profitable 
sale program. Raise your margin of profit by featuring HERSCHEL 


Repair Parts and Farm Supplies! 


SEND FOR FREE CATALOG 


The big 326-page HERSCHEL Catalog describes and illustrates the 

plete HERSCHEL Line of cutting parts available to fit all makes of 
mowers, combine forage harvesters and swather und the compre 
hensive list of other HERSCHEL repair parts and fart ipplies. Write 
for free copy today and ask also for the HERSCHEL Wall Chart 
showing parts to fit all makes of power mowers 


i FACTORY AT PEORIA, ILLINOIS 
Branches: Omaha, Web; Minneapolis, Minn 
Toledo, Ohio; Harrisburg, Pa; Auburn, WY 

DISTRIBUTORS: R. C. Cropper Co Maecen, Ge 

Seuthern Supply Co., Dulles, Texas 


4 


Ask your Herschel Salesman about “HERCROME Knives, 
Sections and Guards --the miracle of modern cutting. 
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YOU'RE SMART, FLOYD, ANO MONEY 1 / RIGHT,DON, AND MY 

Ge AHEAD, BY SWITCHING CUSTOMERS AND | BOTH 

TO HOl-DEM'S LIKE HAVING A HOL-DEM 
COMPLETE \ DISTRIBUTOR RIGHT IN THE 

= LINE OF AREA BECAUSE WE GET 
Pf ELECTRIC SPEEDIER PARTS AND 

B / SERVICE , AND IT COSTS 
LESS TA0 / 
" 





plu 

Instant steerin 
ed by a uniqu 
turning the 
ifacturers po 
differential 


igned to 





For a Free Demonstration of the Model 45, Con ability. Rider 
tact the Hol-Dem Distributor in Your Area and 5-hp. mode 


HOL-DEM ELECTRIC FENCER CO. Other model 


2201 W. Lee Street P.O. Box 3274 $27.75 Midland Garden 

Greensboro, North Carolina West Jackson, Mississipg ‘ ‘ 

Phone, 34108 Phone. 2.1527 6 MODELS FROM $12.95 the 2-hp. Midlane 
THE FENCER WEEDS WON'T SHORT! Mowe! and 


land 2-wheel unit 


+ 














older models: acid and rust-resist New Midland Riders 
ant rubber base enamel inside and Are Introduced Product Education Head 


out; separate stub axles mounted a 
outside of hopper pull-through THE NEW MIDLAND Ride: with Appointed by New Idea 
hitch; positive feed control, and gang mower attachments are in 
quick-change shutter troduced for the 1955 season a 

o particularly designed for suburb- 


APPOINTMENT of a product e¢ 
cation manager as the newest 


in a current rogram to strengt 
anites, estate owne! and farme! : aie : 


Oliver Markets New according to Harold E. Morey om 


announced by New Idea 


Corn Planter Series vice-president in charge of sale Co.. Coldwat 
The Midland Co., South Milwau Games 16, aera 


A NEW SERIES of low-cost drill- kee, Wi 

type corn planters with easily ad- The new unit using three reel 
justed row spacings from 28 to 44 

inches has been introduced by The 

Oliver Corp., 400 West Madison St., 

Chicago, Ill. It will be available in 

both two-row and four-row pull 

type model 


it ale organization 


The new manager is J. Henry 
Dasenbrock, who for the past 
yeal has done imilar work 
Harry Ferguson, Ince ind Massey 
Harris-Ferguson, Ltd., at Detroit 
and Toronte, Canada. Earlier, Da 
enbrock worked for eight years in 


for 
10 


overseas relief and reconstruction 
activities of the American Friend 
Service Committee in France, Po 
land and Mexico. He is an asso 
ciate member of the American So 
ciety of Agricultural Engineer 

In his newly created position at 
New Idea. Dasenbrock will be re 
ponsible for preparation and ex 


According to Oliver engineers, 
besides adjustable row width, spe 
cial features of this new planter 
series include: a choice of two-level 
fertilizer placement; positive-timed 
seed and fertilizer feede1 with 
direct roller-chain drives from both 
ground wheels: additional seeding ecution of all product education 
rates, making available 36 dif pa : 
program These program will 
ferent spacings in the row; posi 
tive lift and trip control; handy 


f 


type lawn mowers cuts a 60-inch make extensive use of slide 


wath and i aid to mow more movies, and other modern edu 


marker selector on same level that 
control planter = lift 80-pound 
fertilizer hopper and half-bushel 
size seed can divided fertilize: 


than two acres an hour. Mower at- tional technique 


boot and constant-running seed 
plate 

Nine different row widths are 
available plus a wide range of 
combinations of alternate wide and 
narrow pacing A complete 
planter-fertilizer gang can be 
moved by removing two bolts and 
loosening two clamp 

tjoth of these new drill-type 
planters were to be available to all 
Oliver dealers this spring. In add 
tion Oliver dealers will be offerin; 
the new bandway fertilizer planter 
the manufacture: tate 
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Dayton Pump Appoints Nix 
to Head General Sales 





THE ‘eele) 4 LINE 


YOUR BEST BUY 


Tat ee is 


PROFIT FOR YOU! 


SUBMERGIBLE 
Hered 


Paul S. Nix 


MODEL "Cx MODELS "ED 


Popular low-cost jet-type 1 
or deep we wate y 
Pacities to 840 gp 
depths to 60 ft Available 
ond 1/3 HP. sizes 


njector type wat 
# ana 


» td ft A 


' 
5 
ties * i8 yp 
’ 
HmP 


‘ 


Write for our complete COOK Pump and Water Systems Cotalog—lt's free 


COOK WATER SYSTEMS 


Dept. SH-955 Davenport, lowa 


Fairbanks, Morse Offers es ee es 
Pump-Heater Combination 


( Hoo 


MODEL ""CHe"’ 
A high-powered ‘? 
and deep we wate 


eoeaeoeoeoeeeoeoeoeeoeoeeeeeeeeeeee eee eeeeeees 





Manufactured by Red Jacket Manulactu 9 
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T. W. McALLISTER, Vice-Pres., 
RALPH E. KIRBY, Editor 


BARON CREAGER, Southwestern Editor 
1305 Netional City Bidg., Dallas, Texas 


CHARLES E. SMITH 
Business Manager 


Business Representatives 


Published Monthly by 


W. R. C. SMITH PUBLISHING COMPANY 


Editorial and Business Offices 


806 Peachtree Street, N. E., Atlanta 5, Georgia 


ee 
Publishers Also of 
I J 
it 


Managing Director 
PRANCES A. KELLY, Assistant Editor 





J. A. MOODY 
Production Manager 


Lewis Elected President 
of Sprayer Association 


LEADING mar fac 
yers and duste 
rating the 10tl 
tional 
tion 


oprayel 


the 














FULLY GUARANTEED 


AS TO QUALITY, FIT AND FINISH 





La 


SERVICE SHARES 


CaepenTemeviiie, HL. 
v.s 


Patterns are available for practically all plows, 
listers, middlebreakers in No. 1 soft center or 
No. 2 
tainable. Send today for catalog. 


crucible steel of the highest quality ob- 


STAR MANUFACTURING COMPANY 
DIVISION OF ILLINOIS IRON & BOLT co 
CARPENTERSVILLE, ILLINOIS, U.S.A (EST. 1873) 


Look South... 
THE TREND IS UP! 


The South is still primarily an agricultural area, not 
withstanding its rapid industrial development in recent 
years. A little more than half its population is rural. Its 
economic well-being is largely dependent on the pros- 


perity of the farmers. 


While there has been a decline in the general price 
level of farm products, the change was relatively small 
in comparison with the phenomenal increase which has 


taken place in the last decade. 


During the last U. S. Business Census period the 
number of Southern and Southwestern farm equipment 
dealers increased |11.6°/,. The rest of the country gained 


58.35 


The total circulation of SOUTHERN FARM EQUIP 
MENT is 16,000 and reaches more than twice as many farm 
equipment outlets in the South and Southwest as any other 
publication. For this big, heavy-buying market, here is the 
readership you need... 


SOUTHERN FARM EQUIPMENT 


806 Peachtree St., N. E. 
Atlanta, Georgia 
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STAY ON THE RIGHT SIDE 
OF THE FENCE 


(PROFIT FENCE THAT 1S) 


with 


SHOCK-RITE 


ELECTRIC FENCER 
MODEL 90 


i a 


&$ 6 


I 


. 


Sickle Section Grinder 
Marketed by Wissota 


\ 4 Ni 


5 YEAR GUARANTEE ALL UNITS 


CHARG-RITE BATTERY CHARGERS 
Mode! 207 6 VOLT OUTPUT 





. 


Servis Produces "3-Way" 
Ditcher-Terracing Blade SHOCK-RITE ELECTRIC FENCER 


1644 Lyndale Ave. So., Minneapoll 
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“The Buyer Wasn’t the Only One 
Who Was Proud....’’ 


HI pride with which the farmer-owner accepts 

delivery of a new John Deere Tractor has become 
almost proverbial. But, as our dealer friend intimates, 
the new owner has no monopoly on the pride cle 
ment. In fact, when a John Deere dealer runs a new 
10, 50, 60, or 70 down the ramp and into the farm 
yard, you will doubtless see in his countenance a faith 


ful reflection of that same pride. 


You see, the dealer knows the story behind that 
tractor and of the thought, labor, and investment it 
represents. He knows the story of its engineering, of 
the months of ¢ x pe rimentation under actual field con 
ditions, and of the thousands of man-hours that have 
gone into its final design and production and that 
have rendered it a quality machine, trim and fit for 


the jobs it was built to do 
Whenever farmers think of an auxiliary tractor for 


large-acreage operation or for an all-around power 
remark. It is easy to perceive his sense of accomplish 7 j j 

L ae lel ' yurce for a smatler farm, they think of the John Deere 

» y ‘ > Wai “ 4 « 

ment in knowing that ne is delivering to that tarmer j0 Series Tractor The 40 Series is available in a 
—not just a tractor—but, in fact, a key to better, mors variety of types, including tricycle-, wide-front-axle 
efhcient farming practices. And it's easy to see why and crauler types, each with the reputation for ful 
“the buyer wasn't the only one who was proud.” filling its assigned tash 


So, it is easy to see the aptness of our dealer friend's 


<<) JOHN DEERE-™ 


ee woe See en EQUIPMENT 
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Shallow We 


Thrifty 1/3 H.P 
or 
Powerful H.P 


DEMPSTE on 











Shallow-well Converlojelmasler 
WATER SYSTEMS 


Dempster Convert-o-jetmaster lets you offer the Dempster’s new Convert-o-jetmaster retains all ch 


} 


advantages of convertible water systems to fit most idvantages of the Dempster Convert-o-jet lin 
water conditions! No more trouble in areas wher« Quick conversion from shallow well to deep well 
water conditions have made other seals fail or operation without extra cost except for the pipe 
where falling water tables have made a single pur low investment (only slightly higher than Convert 


pose water system ineffective. In the Convert-o o-jet models); choice of thrifty “4 or powerful 
jetmaster you get both durability and adaptability HP ball bearing motor; top quality material and 
The filters in the patented cartridge stuffing box construction throughout 


in the Convert-o-jetmaster stand guard against sand Dempster Convert-o-jetmaster will deliver to 83 


' 
to 


and grit filtering ic out before it can reach the gals. of water from a shallow well go down 
packing. This stuffing box means a better seal, low 90 ft. in deep well operation 
power loss and more pumping power. A removable For Trouble-Free sales feature the Trouble-Free 


bronze sleeve eliminates all wear on the motor shaft Dempster Convert-o-jetmaster! 


Write or call today for new 4-page Convert-o-jetmaster folder! 








DEMPSTER MILL MFG. CO. 


BEATRICE, NEBRASKA 
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RETAIL 


including tex 


shows you 2 easy steps to EXTRA profits 


Scores of dealers have found this two-step program works for more sales 


Extra 


= Dut 


RETAIL $19.95 
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America's 
Largest Selling 
Pin-Tumbler 
Padlock! 


LAMINATED CASE CONSTRUCTION 
BRASS CYLINDER, PIN-TUMBLER LOCKING MECHANISM 


PIN-TUMBLER SECURITY 


My 
finest known 4. <f | 
ete eg . Master Padlocks | Padlocks 
uy 


tr ible-lres ‘ 


Master Jock Company. Milwaukee 45, Wis. ® %o:f¢ 5 Larges 
SOUTHERN HARDWARE for SEPTEMBER 
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